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\gents Cooperating 
Wholeheartedly With 
N.B.F.U. Advertising 


Mallalieu Reports Eager Demand 
For Selling Helps To Tie In 
With Campaign 


\EW SEAL WIDELY ADOPTED 


Yany Agents Using Newspapers 
With Advertisements Adapted 
From Magazine Copy 


Full appreciation of what capital stock 
insuranc inpany advertising is in- 
nded to do for agents apparently is 
ning rapidly if letters and requests 
uring in to the National Board of Fire 
nderwriters are any criterion. 

Reprints of national magazine adver- 
sements, posters, mats for reproduc- 
n of copy prepared for newspapers 
nd direct mail material, seals for print- 

« of new “Standard Protection” insig- 
i—all are in wide demand, according 
General Manager W. E. Mallalieu 
ho, upon returning from his recent 
ication cruise to South America, found 
the public relations department a large 

bulletin board containing the current 
nth’s evidence from all parts of the 
untry of how agents are making prac- 
cal use of National Board promotional 
aterial. 

Risks Captured for Stock Insurance 
“It may interest you to know,” writes 
small country agency in the West, “of 
e good advantage with which we have 
sed your advertising you so kindly fur- 
shed to us. Since placing copies of 
ur advertising with the local business 
uses, we have been able to change an 
j : : 
lustrial plant, a department store, a 
rage and another building to capita! 
tock fire insurance in a National Board 
mpany which we represent. 

“May we take this opportunity,” con- 
ded the letter, “to thank you and 
ngratulate you on the effectiveness of 
ur campaign.” 

Enthusiasm has continued to mount in 
l¢ comments and numbers of other sim- 
r unsolicited letters. 


Widespread Distribution 


1 


since the present national magazine 
‘Wertising campaign began it has been 
€ Practice of the National Board to 
ul out some 45,000 individual reprints 


f eac Rane : 

ach advertisement, well in advance 
t th . e - c 2 
* appearance of that advertisement 
the magazines. As a result the com- 





(Continued on Page 20) 
EE 











Fire Dept. 


Brokers & Agents... sith 
Marine Dept. = 2 


Casualty & Surety Ree ce " 30 


—————————— 











A SIGN OF 
eer | 


THE 
LONDON & 


STRENGTH Beare = SERVICE 


|| INSURANCE CO. 
LTD. 


<q 
DEPENDABILITY 








United States Departmental Offices 
Hartford New York 


Chicago San Francisco 

















Two Very Old Men 


This one was born Mareh 25, 1851. He died on 
February 26, 1938, leaving an Ordinary Life policy for 
$5,000 issued to him on April 3, 1876, at age 25. The claim 
amounted to $5,057.40, the $57.40 being a post-mortem 
dividend, and was paid to his widow. Net premiums dur- 
ing the 62 years, $3,553.82. The Company paid $1.503.58 


more than it had received. 


And this old man was born May 2, 1844. He died 
January 4 of this year, at the age of 94. His policy was 
an Ordinary Life for $5,000, issued March 27, 1882, at age 
38. The claim, which included a post-mortem dividend, 
was $5,067.10, and was paid to his widow. Net premium 
payments during 56 years, $3,951.97. The Company paid 
$1,115.13 more than it received. 


These two old men, one age 87 and the other 94, died 
long after any Term policy would have expired. And all 
down the long years was a loan and cash value, each year 
increasing, to serve in any of the emergencies that may 
and do confront almost every average family. No “invest 


the difference” policy could create these records. 


THE PENN MUTUAL LIFE INSURANCE CO. 
Ww. H. KINGSLEY, President 
PHILADELPHIA 


Independence Square 














Broad “Transactions” 
Tax Scheme In Oregon 
Makes Unusual Levy 


Would Tax 2% on Dollar Value 
Of Most Money “‘Transactions’”’ 
In Doing Business 


VOTED UPON IN NOVEMBER 


Combination Sales and Gross In- 
come Levy, Its Scope Will De- 
pend Upon Interpretation 


\ life insurance tax proposal has bee: 
mmade in Oregon that has created con 
siderable stir among those who follow 
tax matters because of the possibility 
of interpreting the scheme as a tax on 
practically all “transactions” involved 
in conducting a life insurance business 
It is a proposed tax of 2% on life insur- 
ance “transactions” which in the opinion 


of some would include not only 


the usual 
life insurance transactions but mortgage 
investment operations also. The plan 


seems to be a combination of a sales tax 


and a gross income tax with some frills 
added. The language is so broad and 


inclusive that what it might ultimately 
cover if it became law would depend en- 
tirely upon inte 


authority and the state courts. 


rpretation of the taxing 


Covers Eight Classifications 
Eight general groups of life insurance 
transactions appear to be subject to the 
proposed 2% transactions tax to be voted 
on in Oregon next November. The eight 
- 


classifications of life insurance transac- 
5 | 
1 





tions, the “gross dollar” value, of which 
each would be subject to the proposed 
2% tax, can be classified, as f llows. 


Premiums paid by the policyholders, 
interest on policy loans and on pre 
mium notes, proceeds of death claims 


1 





received by beneficiary ma 
tured endowment pol pay 
ments received, interest from mortgages 
on+Oregon property when received b 
home office in Oregon, loan agent 
branch in Oregon, commissions paid 
agents and general agents, office operat 
ing expenses. 

Since the proposed 2% transactions 
measure exempts “deposits” and “wit! 


drawals from deposit” from the tax, life 


insurance premiums might | assific 
as “deposits” and proceeds of death 
claims and matured endowments cl i 
fied as “withdrawals.” But there is 

ing in the proposed measure that con 
firms any expectation that premiun 
proceeds paid to beneficiaries from deat] 


claims and matured endowments would 
be exempt from this propose 
In 1937 all life insurance companies 
operating in Oregon paid $390,572 as tax 
" premiums received. On basis of $20, 
912.651 net premiums collected that year 
1 2% transactions tax uld result 
$418,353 additional tax on purchasers of 


Continued 
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CHOSEN FOR EXTRA PROTECTION 





Continental American Congratulates the Hancel Agency 


Leading the Company in 1938 


















































\ 
TEE ———————— « 
HENRY LEVINE MAX J. HANCEL MURRAY APRIL 
Manager Life Dept Has General Agent At or neat \ssociate General Agent. Ha 
made an exceptional record the top in beth personal and been twice member of Lead | 
producer and unit head igeicy business since’ he ers Club since coming witl 
since jomimng Company in opened the Company’s first Continental American in 193 | 
March, 1938. Thirteen years New York agency six years in addition to unusual | 
of life insurance experience ago. President Leaders Club managerial ability. } 


1936-37 


WHEN MAX HANCEL opened Continental American's first New York agency in 1932, || 

“conditions” were scraping bottom, and friends began passing the word around that Max 
must not be “quite right’’ to tackle such a job. It didn’t take him long to prove them | 
wrong. Mr. Hancel has always had a way of beating the unbeatable—and keeping it beaten. | 


| 

| 

| 

| 

| 

The Hancel Agency with its competent managerial staff is today not only in first place in 
the Company for 1938 paid business—and 67‘% ahead of 1937—but its manager has fathered | 

at least one other leading agency and several leading producers of Continental American. | 
Congratulations to a great agency and to the three who guide it—outstanding managers and | 


| 
outstanding producers. \] 
| 











EXTRA PROTECTION GEARED TO EARNING 
YEARS THROUGH THE “BUSINESS POLICY” Chech these 


URING his earning years, a man’s need of family protection is Points of Extra Protection 


greater than it is at 65. To fit this situation, Continental © ee ee ee ee ee 
American in 1928 introduced a special policy which pays before margin of extra protection. 
Age 65 twice the death benefit which it does after 65. Premiums Preferred Class rates on a full line of ten different 
e Fi 2 contracts. 
are levele th life ‘ way that the policy tes ti 
re le eled through life in such a y that the policy compet W Ciigisemes of the Panily lacome Wilkcy—shs om 
successfully with Term Insurance, offering at Age 40 about 30% plete Family Protection rider for almost any policy. 
“extra protection’” per premium dollar over Continental V  Extra-Protection “Business Policy” providing to Age 
. - P 65 an average of about cso% more than the usual 
: — eed > ; Of, 2 > - 
American's Ordinary Life rate, and more than 50% over the sient af inectanin gar gvemiun deliee. 
average participating rate. This unusual contract, called the S Onc-Year-Term Additions—without evidence of it 
“Business Policy,’ is one of the features that make Continental surability—providing an average of $100 of exira 


A : ~ : . protection tor every $1 of dividend. 
American and its agencies depression-proof. 

=m d it antics ep P New 20-Year Term policy with reduced rates for first 
5 years—convertible during first 15 years. 


S 


Change-of- Plan privilege permits Endowment and 
Lim ted Pay policyholde rs to reduce premium to 
lower than Ordinary Life premium as of original age 
regardless of health or insurability. Limited Pay 
policies contain guaranteed Endowment option. 


Continental American 


LIFE INSURANCE COMPANY 


WILMINGTON, DELAWARE 


Unique Educational Income Agreement automat cally 
insures student beneficiary at no extra cost. 
Monthly premiums on all plans. 


Protection for every class of risk —preferred, stan lard, 


and substandard up to 2!2 times standard mortality. 


» 44 4 


; : ; : " Le . F For retirement protection: Optional Retirement 
For complete information, write W. M. ROTHAERMEL, Vice President Annuity and Adjustable Income Endowment giving 


complete flexibility to meet unknown future conditions. 
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One of the most exhaustive papers de- 
ail before the Insurance Section of 
+e American Bar Association at its re- 
nt meeting was that by Robert L. 
Hoge, assistant general counsel of the 
\<ociation of Life Insurance Presidents, 
» which he reviewed statutes and court 
jsions bearing upon the whole subject 
; taxation of life insurance by states. 
cllowing is a summary of Mr. Hogg’s 
jiscussion. 

\r. Hogg took up from the tax stand- 
int such questions as annuity consider- 
ions, waived premiums, dividend deduc- 
Jons, deductions as return premiums, un- 
mployment policy loan 
operation of retaliatory laws, and 
xemptions and credits. With exceptions 
hich he noted in the course of his ad- 
ress the main points brought out by 


compensation, 


tes 


fr. Hogg were: 

Where the tax is upon premiums, pre- 
ium receipts or the like, annuity con- 
lerations are not subject to taxation. 
Premiums waived on account of disa- 
ility, or in fact not collected, are not 
abject to taxation. 

Where the tax is on gross premiums, 
premium receipts or the like and the 
statute is silent as to dividends, by the 
veight of authority dividends are either 
not included as premium receipts or are 
leductible as return premiums. 

Under unemployment compensation 
laws, general agents and soliciting agents 
compensated principally by commissions 
are not employes on whose account con- 
tributions are payable. 

Policy loan notes not embracing an 
absolute personal obligation to pay are 
not subject to either property or docu- 
mentary taxation, 

\ municipality is without authority to 
discriminate against a foreign insurance 
company in the matter of licenses or 
taxes. Where state taxation is under 
aretaliatory law, a foreign company may 
be credited for similar taxes paid to 
municipalities. 

_ Where taxes are collected under retal- 
latory laws, the entire tax law of the 
foreign state must be applied. There 
can be no splitting or blending of the 
laws of two jurisdictions. 

After a foreign insurance company 
withdraws from a state and merely con- 
tinues at its home office to collect pre- 
mums by mail, there is no liability for 
Premium taxation in a foreign state. 

A general exemption of a company ex- 
empts all its income without reference 
. source. A commutation of taxes 
through a “in lieu of” provision only 


telates to taxes and demands of a simi- 
lar nature. 


Huge Tax Total 


The importance of the tax question 
'o life insurance companies is shown 
by the fact that insurance taxes, licenses 
and lees, state and local, company and 
agent, paid during 1937—the latest year 
‘or which an estimate is available— 
sromnted to approximately $60,000,000, 
a declared at the outset of his 
mee tks. This figure does not include 
al estate taxes which during 1937 were 
about $50,000,000. 
ears out that these taxes, in a 
= gprs are exacted under two 
- 9 ) statutes—those imposing the 
dn 4 condition upon which a company 
pr € admitted to do business in a 
€ other than that of its incorpora- 





tion or domicile, and those exacting an 
excise for the general privilege of trans- 
acting a life insurance business, he said: 
“With various modifications premium tax 
statutes affecting foreign life insurance 
companies are in effect in all but three 
states. Aside from the fact that approxi- 
mately 134% of the gross premiums col- 
lected by all life insurance companies 
is taken in this form of tax, the con- 
struction of the tax statutes themselves 
has raised many questions. In spite of 
their prevalence in practically all juris- 
dictions, there is little uniformity either 
as to the description of premiums or the 
subjects of deduction. In addition, there 
is considerable lack of uniformity in the 
language describing the scope of premi- 
ums to which the tax applies.” 


Annuity Considerations 


Taking up the subject of annuity con- 
siderations, Mr. Hoge said: “While the 
inclusion of annuity considerations as 


taxable is a matter of statutory con- 
struction, the authorities support the 
general position that a statute taxing 


premiums does not reach annuity con- 
siderations merely because such contracts 
are written as part of the business of a 
life insurance company. There must ap- 
pear some direct evidence of legislative 
intent to tax them. Similarly a statute 
which, of itself, might warrant their 
taxation, may be negatived by legislative 
expression found in statutes covering col- 
lateral subjects. 

“It has been pointed out that the ordi- 
nary use of the word ‘premium’ in a 
tax statute definitely denotes insurance 
as distinguished from annuities. Nor can 
the imposition of the premium tax upon 
annuity considerations be supported on 
the theory of the similarity between a 
policy of insurance and a contract of an- 
nuity. Under an annuity contract, the 
reason for payment is not the occurrence 
of loss or damage. The simplest form 
of annuity contract is an agreement to 
pay periodically a specified amount dur- 
ing the continued lifetime of the annui- 
tant in consideration for the payment of 
a single sum—the exact converse of a 
contract of life insurance, where, in its 
simplest form, a lump sum is agreed to 
be paid to the beneficiary at the termina- 
tion of the insured’s lifetime in consider- 
ation for the payment of periodical pre- 
miums while he is alive. The word ‘risk’ 
is an appropriate term in connection with 
insurance. An annuity contract, how- 
ever, cannot be said to be a contract 
of indemnity against risk.” 


Waived Premiums 


In discussing waived premiums, the 
speaker said: “It has also been claimed 
that premiums waived on account of dis- 
ability are premiums received for tax 
purposes. Such attempts necessarily 
proceed upon the theory that the statute 
contemplates a constructive premium re- 
ceipt and that a premium waived is a 
premium constructively received by the 
company. On the first proposition, it 
is submitted that a tax statute of this 
kind does not embrace a constructive re- 
ceipt. The contention that a waiver im- 
plies constructive receipt ignores the sub- 
stance and purpose of the contract itself. 
The object of the disability waiver pro- 
vision is to relieve the insured of the 
burden of premium payment upon im- 
pairment of earning capacity. The result 
might be accomplished by a provision 
either for express waiver of premiums 
upon disability, or payments of premium 
contingent upon the continued good 
health of the insured. 

“In fact, a disability provision more 
accurately is a conditional premium pay- 
ment than it is a waiver. A waiver 


TAXATION of LIFE INSURANCE UNDER 


STATE LAWS 





ROBERT L. HOGG 


contemplates a voluntary unilateral act. 
In legal contemplation a party cannot 
be said to waive an act he could not 
legally compel another person to per- 
form. He cannot waive something to 
which he has no right. 

“In a similar legal sense, the com- 
pany does not waive the premium. Actu- 
ally it has no right under the policy to 
demand the premium from the disabled 
policyholder. Certainly, no tax liability 
could be asserted under a provision re- 
quiring premium payments only so long 
as the insured was not disabled. The 
demand for a tax, therefore, merely be- 
cause of the theory of waiver rather than 
conditional payment, ignores the practical 
aspects of the contract and rests upon a 
mere selection of phraseology. Follow- 
ing the well-established legal principle 
recognized by the courts generally, tax 
liability must be determined by the real 
nature of the contract involved and not 
by theoretical systems of accounting or 
bookkeeping. Nor can it be said that any 
statute dealing with the receipt of money 
or property also includes constructive re- 
ceipts thereof. Regardless of the pre- 
vailing accounting practices, it is felt that 
no theory of statutory construction will 
support a tax on a premium, the pay- 
ment of which has not been made in 
fact.” 

Lack of Uniformity in Deduction 


In the matter of deduction, lack of 
uniformity is quite pronounced, Mr. Hogg 
declared. “Inequities in connection with 
dividends arise from the fact that pre- 
mium taxes are often based upon all 
policies of life insurance without refer- 
ence to plan of insurance,” he continued. 
“In other words, the tax is exacted upon 
both participating and non-particpating 
business. 

“In participating insurance, the premi- 
um rate is fixed in a sufficient amount 
not only to meet all reasonable charges 
and disbursements but also an additional 
amount is included for possible contin- 
gencies. Any portion of the gross pre- 


mium not actually used becomes a part 
of the divisible surplus and is returned 
to the policyholder by a so-called divi- 
dend. 

“In non-participating 


insurance the 


premium rate is less than that for par- 
ticipating insurance because no dividends 
are payable. The amount of premium 
is inflexible and prevails over the entire 
premium-paying period. The net result 
is that for the same amount of coverage 
in the first instance a greater amount. is 
collected from a participating policy- 
holder than from a holder of a non-par- 
ticipating policy. Dividends permit equal- 
ization of costs of the two classes of 
business. A premium tax, therefore, 
based upon the contractual or stipulated 
premium without dividend deduction re- 
sults in a discrimination against partici- 
pating business. To prevent this in- 
equity, deduction of dividends must be 
permitted. 

“In the absence of clear language pre- 
cluding it, a premium tax statute should 
be construed so as to permit dividend 
deductions. The prevalent base for the 
tax is ‘gross premiums.’ In some in- 
stances, this expression has been as- 
sumed to mean the annual premium es- 
tablished on the face of the policy. Mani- 
festly, by the clear weight of authority, 
this construction cannot be supported.” 

The outstanding question, from the 
standpoint of life insurance companies, 
with regard to state unemployment com- 
pensation laws, relates to liability for 
contributions based on agents’ commis- 
sions, according to Mr, Hogg. Calling 
attention to the fact that the Bureau 
of Internal Revenue urder the Federal 
Social Security Act, as well as an im- 
pressive majority of the boards and com- 
missions under the state acts, have rec- 
ognized the non-existence of liability for 
contributions in one or more cases, Mr. 
Hogg tabulated the conclusions in the 
various jurisdictions: In six states there 
is a complete statutory exemption of all 
agents, both those who are compensated 
solely by commissions and are classed 
as independent contractors, as well as 
industrial agents who in some instances 
have been regarded as employes. The 
question of liability apparently has never 
been before the commissions of three 
states. In twenty-nine states the com- 
panies have been held not liable for con- 
tributions, although in three of these 
jurisdictions it has been indicated that 
the ruling applied only to soliciting 
agents and that general agents in the 
particular instances were employes. In 
four states the question is either now 
under consideration as a matter of first 
impression or under reconsideration of 
some prior adverse decision. 


Social Security Tax 


After tracing the history of conclu- 
sions reached by state boards and com- 
missions since the question of liability 
under the Federal Social Security Act 
first arose in the Massachusetts Mutual 
case, the speaker described the definition 
of employment contained in the acts. 
He continued: “To summarize this phase 
of the matter, it seems that regardless 
of the definition of employment, the 
context requires the construction of both 
the Federal and state acts and contem- 
plates a coverage restricted to the em- 
ployer-employe relationship and may not 
be extended to include the principal-in- 
dependent-contractor relation. The re- 
port of the President’s Committee on 
Economic Security, evidence at legisla- 
tive hearings, publications of the Federal 
Social Security Board, and judicial ex- 


(Continued on Page 8) 
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James F. Little Dies 
Unexpectedly at 66 


PRUDENTIAL CHIEF ACTUARY 
Long Prominent - One of Leaders In 
Actuarial Groups; Ex-Pres. of Insti- 
tute, Vice-Pres. Am. Society 





The death of James Fulton Little, vice 
president and actuary of the Prudential, 
at the Orange Memorial Hospital, 
Thursday night last week, 
shock to the insurance fra- 
his associates in the Pru- 


Orange, N. J., 
came as a 
except 


ternity 





JAMES F. LITTLE 


knew of his illness from a 
infection. He was 66 years 


dential who 
streptococcus 
old 

Mr. Littl 
known actuaries in 
been for many years 
councils of the leading actuarial groups, 
a former president of the American In- 
stitute of Actuaries, vice-president and 
long member of the council of the Actu- 
arial Society of America and in line to 
become head of the latter society also. 
He was likewise a Fellow of the Casu- 
alty Actuarial Society and for thirty- 
seven years has been a Fellow of the 
Institute of Actuaries of London. 

3orn in Sydney, Australia, where he 
was educated in the public schools, he 
went to work early in life in a ware- 
house in his native city but he never 
ceased to study and add to his educa- 
tional equipment which was _ consider- 
able. His first connection with insurance 
was as a junior clerk with the Mutual 
Life Association, Sydney. Here he 
worked in various departments before 
hitting his stride in actuarial work. His 
special aptitude in this field was soon 
recognized with his promotion to assist- 
ant actuary. His experience in life in 
surance was broadened with three years 
field work as secretary of the company’s 
west Australia branch at Perth. When 
his company was absorbed by another, 
Mr. Little went to London where he be- 
came a consulting actuary affiliated with 
Hearts of Oak. He already had 
standing in his profession by reason of 
his membership in the Institute of Actu- 
London, of which he had been 
1901 
was Mr. Little’s Brit- 
for it brought him in con 
some of the world’s greatest 
figures, among them the late 
George King, Thomas G. Acklind, actu 
ary of the Board of Trade, and Ralph 
Price Hardy. This trio of eminent con- 
sulting actuaries of the time each had 
a part in the experience of the young 
actuary and provided vivid recollections 
and anecdotes which Mr. Little some 
times with zest 

Then came an opportunity to go to 
Mexico as first actuary of the Mexican 
Insu Department. Doing business 
in Mexico at the time were the New 


most widely 
the country, having 
prominent in the 


was one of the 


the 


aries of 
a member since 

Most valuable 
ish experience 
tact with 
actuarial 


recalled 


rance 
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ei caaiadainas to Meet At 
Des Moines December 5-7 


The regular December meeting of the 
National Association of Insurance Com- 
missioners will be held at the Fort Des 


Moines Hotel in Des Moines on Decem- 
ber 5, 6 and 7, 1938. The association 
in its June session at Quebec, Canada, 
accepted the Iowa invitation in prefer- 
ence to a number of others, and plans 
are now going forward for the enter- 
tainment of the convention. It ts ex- 


pected that the attendance at the con- 
vention will exceed five hundred 

York Life, Equitable Society, Mutual 
Life of New York, and two Canadian 
companies, Sun Life and Confederation 
Life. This Mexican experience was like 
wise broadening and really served as an 
introduction to American life insurance 
for Mr. Little. But one morning on 
reaching his office he found the National 


Palace surrounded with mounted police, 
a revolution in full swing, which pui 
Madero at the head of the government, 
and bullet holes through windows of the 
Insurance Department. 


As the Mexican atmosphere at the 
time was not conducive to the calm and 
peaceful pursuit of actuarial science, Mr. 
Little came North in 1911 as assistant 
actuary of the Prudential under John K. 
Gore. Later he was made associate actu- 
ary, became increasingly one of the lead- 


ers in the actuarial groups of the country 


and on the retirement of Mr. Gore in 
1934, became vice-president and chief 
actuary advancing from second vice-pres- 


ident and associate actuary. 


Surviving Mr, Little are his widow, the 


former Jessie Gilchrist of Sydney; two 
sons, James A. and Robert K.; and 
three daughters, Miss Constance Little, 
Mrs. Bernard Heming-Jones and Mrs. 
Sydney Heitner. 
H. oO. BRONSON DEAD 

Harry O. Bronson, Terre Haute, Ind., 

district agent for the Sun Life, died re- 


cently age 66. 


T. Billson, 





Louis Cerf Announces 
Committee Chairmen 


IS NOT YET COMPLETE 
Appointments Show Leal Association 
Will Bid for National Conven- 

tion for 1941 


LIST 


The Life Underwriters Association of 
New York City this week announced a 
partial list of committee chairmen who 
will head up association activities during 
the administration of Louis A. Cerf, Jr. 
The list reveals that the New York City 


\ssociation will make a bid for the Na- 
tional Association convention in 1941. 
Committee chairmen announced = are 
these: 

Constitution and By-Laws: Harry E. 
Morrow, Penn Mutual Life. 

Cooperation with Chambers of Com 
merce: C. Preston Dawson, C.L.U., New 
England Mutual. 

Cooperation with Legal Reserve Life 
Insurance Companies: Lawrence L. Lif- 
shey, New York Life. 

Cooperation with Life Managers and 
General Agents: William M. Carroll, Jr., 


Berkshire Life. 
Cooperation with Supervisors: 
Smith, C.L.U., 


Carl W. 


Connecticut Mutual. 


Educational Course Committee: Ben- 
jamin Salinger, C.L.U., Mutual Benefit 
Life. 


Exhibit Space Committee: Harold A 
Loewenheim, C.L.U., Mutual Benefit Life 


Law and Legislation: Clancy D. Con- 
nell, Provident Mutual. 

ours Convention for 1941: T. M. 
Riehle, C.L.U., Equitable Society. 

Reception of Guests and New Mem- 
bers: Robert J. Manheimer, Equitable 
Society. 

Radio Program Committee: John M 
Fraser, Connecticut Mutual, 


Subversive Activities Committee: J. M 


Aetna Life. 














SUN LIFE 


ASSURANCE 
COMPANY 
OF CANADA 


PROVIDES 


PLANNED 
SEUURITY 


HEAD OFFICE—MONTREAL 














An example of press 


advertising recently released by SUN LIFE OF CANADA. 
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Roderick Pirnie a 
For National Ass’n Truste, 


Roderick Pirnie, large personal pro- 
ducer for the Massachusetts Mutual a 
Springfield, Mass., has been Perstiades 
to run for election to the board of trys. 
tees of the National Association of |; if 
Underwriters. Mr. Pirnie has serve 
on numerous committees, is a past presi 
dent of the Springfield Life U nderwriters 
\ssociation and the Springfield General 
Agents Association; is now Vice-presi- 
dent of the Mz assachusetts Life Under. 
writers Association, in which capaci 
he has been actively engaged in recent 
months in the effort to regulate savin 
bank life insurance as sold in 
chusetts. 

Having experienced difficulties Iyir 
in the wake of controling savings bank 
life insurance, which is now being per- 
mitted in other states, it is the opinio; 
of underwriters in M: issachusetts. that 
the national board of trustees should ip. 
clude a man well versed in the effort 


regulate such insurance. In many jy 
stances the promotion of this type 
insurance is taking the form of an a. 


tack on old line legal reserve companies 


It is the opinion of underwriters j; 
Massachusetts that the National Asso- 
ciation is the logical organization { 
watch the situation, and not only fig} 


unfair competition for life insurance 
salesmen, but also strive to  safeguar 
the general interest of all taxpayers, 


NEW SANTA BARBARA MANAGER 


Frank Antonelli Appointed by California. 
Western States Life; Was For- 
merly With Capitol Life 
Vice-President and Manager of Agen- 
cies Ray P. Cox of California-Wester 
States Life has announced the appoint- 
ment of Fr ank Antonelli to the manager 
ship of the Santa Barbara Agency, 
Following several vears of successful 
selling for the Equitable Society at Den- 
ver, Mr. Antonelli was named district 
manager in 1929 for the northern half of 
Colorado with headquarters at Greeley 
Four years later he was again promoted 
by the Equitable to the assistant agency 
managership of the Colorado-Wyoming 
agency where he ei until joining 
the Capitol Life Insurance Co. as gen- 
eral agent of the home office agency 
in Denver. Within a short time he was 
appointed superintendent of agencies for 





the Capitol Life which position he re- 
cently resigned before going West t 
assume his new duties in California. 


WILLIAM H. JOYCE TO RETIRE 


William H. Joyce, one of the well 
known insurance leaders in New York 
State, will retire from his present posi- 


Buffalo Dis- 
Prudential, on September 12 


tion as superintendent of 
trict No. 1, 


\t that time he will have completed 
forty-eight years of service with that 
company. He has been superintendent 
of the district for more than forty years 
of this time and for several consecu 
tive years had the district with the larg 
est life sales in the entire country, Mr. 
Joyce will continue to work on persona 


production and accounts following his 
retirement. He served as first president 
of the Buffalo Life Underwriters Ass0- 
ciation and in many other honorary ¢ 
pacities among underwriters of the East- 
ern seaboard. 


APPOINTED IN NEWARK AGENCY 

Loren E. Reitz has been appointed a* 
sistant manager of the Newark branch 
office, Connecticut General Life. This 
was announced at an agency dinner 4 
the Down Town Club in Newark last 
week by Frank M. Minninger, Jr., age? 
cy manager, Mr. Reitz has been assist 
ant manager in Kansas City, Mo. ant 
has just been transferred to the East. 


MEUBS ON COAST TRIP 


William H. Meub, Indianapolis, 
diana general agent New England Me 
tual, and Mrs, Meub and their daughte! 


Dorothy, are on a five-week trip to the 
West Coast and Banff. They will visit 
William H. Meub, Jr., in Los Angeles. 
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Many Women Plan To 
Attend Round Table 


IARGE HOUSTON DELEGATION 
Counsellorship Thane of Meeting; Com- 
plete Financial Service to Clients 

Held Essential 


Helen B, Rockwell of Cleveland, chair- 
wan of the 1938 Women’s Quarter Mil- 
on Dollar Round Table of the National 
\ssociation, has announced that thirty- 
even women have to date qualified to 
ttend the meeting of this group at 
Houston, September 19, the opening day 
ithe National Association’s annual con- 


ention, 

“Streamlined Underwriting Counsellor- 
hip” has been selected as the theme of 
this vear’s meeting and each quarter 
million dollar woman attending the ses- 
jon will be called upon to participate 
n the discussion which will be held fol- 
wing dinner and take the form of a 
ound table. Miss Rockwell will preside. 
Outlining the theme of the session 
iss Rockwell stated that 1938 trends 
n life underwriting call for a complete 
fnancial service to one’s clients and such 
nn advisory capacity presupposes a thor- 
uch knowledge and the intelligent use 
f such matters as estate analysis, pro- 
cramming and audits, settlement options 
und tax insurance. These and other 
modern trends in life underwriting will 
be covered at the Houston session, 

Those Who Have Qualified 

Those wishing to attend this year’s 
round table are invited to file their quali- 
fications with Miss Helen Rockwell, 1400 
NX. B. C. Building, Cleveland, Ohio, be- 
fore September 10. The following are 
those who have qualified for this year’s 
meeting : 

Miss Alberta Allen, Massachusetts 
Mutual, St. Louis; Mrs. Martha Wash- 
burn Allin, Connecticut Mutual, Minne- 
polis; Mrs. M. H. W. Bennett, New 
York Life, Chicago; Mrs. Bettie M. 
Boyd, Mutual Life, Troy, Ala.; Mrs. 
Dorothy S. Briggs, Equitable Society, 
New York; Mrs. Estelle G. Bruck, 
Equitable Society, New York; Miss Ag- 
nes M. Bruder, Equitable Society, Chi- 
cago; Mrs. Arley G. Cassady, Equitable 
Society, Huntingdon, Pa.; Miss Margaret 
S. Coons, Equitable Society, St. Louis; 
Mrs. Bessie Dale, Kansas City Life, 
Lawton, Okla.; Mrs. Edna G. Duschnes, 
Massachusetts Mutual, New York; Mrs. 
Mabel H. Earl, Equitable Society, New 
York; Mrs. Herbert Felkel, Prudential, 
‘t. Augustine, Fla.; Mrs. Eleanor J. Fel- 
ton, Equitable Society, Boston; Mrs. J. 
C. Fortune, Jefferson Standard, Dallas; 
Mrs. Blanche E. Horst, New York Life, 
Davenport; Mrs. L. Cecelia Johnston, 
Equitable Society, Washington; Miss 
‘ara Frances Jones, Equitable Society, 
Chicago. 

Mrs. Lillian i. Joseph, Home Life of 
New York, New York; Mrs. Lucy P. 
Kendrick, Equitable Society, Pittsburgh; 
Mrs. Rose B. Krohngold, Lincoln Na- 
tional, Cleveland; Miss Hermine Kuhn, 
Equitable Society, New York; Mrs. Fay 
Levy, Equitable Society, New York: 
Irs. Deborah Lewin. Equitable Society, 
Los Angeles; Miss Corinne V. Loomis, 
John Hancock Mutual, Boston; Mrs. 
Mildred Poindexter Miller, Penn Mutual, 
Kansas City; Mrs. G. A. Ralls, Minne- 
sota) Mutual, Houston; Miss Vera S 
Reynolds, Equitable Society, Chicago. 
Miss Helen B, Rockwell, National Life, 
- Vermont, Cleveland; Mrs. Mahala C. 
Russell, John Hancock Mutual, Boston; 
Miss Louise R. Schweitzer, Home Life 
Senn York, Cleveland ; Mrs Helen G 
Hel =. enn Mutual, Philadelphia ; Miss 
“see Summy, Equitable Society, St 
i -, Mo.; Mrs. Ethel K. Thompson, 
canitabl Society, Brooklyn, N. Y.; Mrs. 
atharine S. Warinner, Union Central 
Wagnnntas City ; Miss Charlotte M. 
Micon New York Life, St. Joseph, Mo.; 
Miss Helen M. Zepp, Equitable Society, 
Chicago, ‘ 
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FOR OTHERS 


Confucius, sage of ancient Cathay, once 


“One generation plants the trees, that 
others may sit in the shade.” 


It was his philosophical way of preaching 
the doctrine of unselfishness. 


Life insurance offers a parallel. 


Thousands of persons are in comfort today 
because a thoughtful father so protected them. 
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Insurance Aiding In 
Management Congress 


OF INTERNATIONAL INFLUENCE 
Leaders Representing Forty Countries 
Will Exchange Information in 
Washington Next Month 





Insurance executives are participating 
in the program of the Seventh Inter- 
national Management Congress, the first 
to be held in America, at Washington, 
September 19 to 23. Financiai and indus- 
trial leaders and management authori 
ties from forty countries will exchange 
information on the solution of business 
and industrial problems and dramatize 
before a wide public what management 
is doing and planning in the interests 
of social and economic progress. About 
2,000 Americans and from 300 to 500 
from other countries are expected to 
attend. 

Representatives of insurance interests 
serving on the advisory council of the 
coming congress are A, J. Altmever, 
chairman, Social Security Board; Fred- 
erick H. Ecker, chairman, Metropolitan 
Life; William J. Graham, vice-president, 
Equitable Society; John A. Stevenson, 
executive vice-president, Penn Mutual, 
and L. Edmund Zacher, president 
Travelers, Frank L. Rowland, executive 
secretary Life Office Management Asso- 
c‘ation, will conduct the session on office 
management at the Congress 


Some of Speakers 


More than 200 papers on a wide rang 
of subjects relating to administration, 
production. distribution, personnel, agri- 
culture and the home have been printed 
for distribution before the opening of 
the sessions and will serve as discus- 
sion stimulants Among those con- 
tributing, and their subjects, are John 
Rk. Blades, insurance advisor, “Insurance 
Management—a Major Phase of Busi- 
ness Administration”; W. H. Cameron, 
managing director National Safety Coun 
cil, “Accident Prevention in American 
Industry”; Edward S. Cowdrick, consult 
ant in industrial relations, “Management's 
\pproach to the Problems of Social 
Security”; Gordon A. Hardwick, vice- 
president and comptroller Penn Mutual 
Life. “Control of Office Work”; Bryce 
M. Stewart, director of research Indus- 
trial Relations Counselors, Inc., “Admin- 
istration of Unemployment Insurance,” 
and R. R. Zimmerman, Federal Home 
Loan Bank Board, “Developments in 
Group Health Plans for Wage Earners.” 

Serving on committees in preparation 
for the five-day program are Nils A 
Olsen, second vice-president, Equitabl 
Society; Courtlandt Otis, Otis, Jones & 
Co.; Glen E. Rogers, manager farm loan 
division, Metropolitan Life. 

Four organized tours, on which in- 
spection visits will be made to inter- 
nationally known business concerns, will 
be available to congress members. Host 
insurance organizations are the Liberty 
Mutual and the Phoenix Mutual Life 

Others Aiding Project 

The congress is being made _ possible 
through the generous financial support 
of corporations, associations and indi 
viduals, among whom are the American 
Re-Insurance Co., Bankers Life of De 
Moines, General Accident & Assurance 
Corp., General Re-Insurance Corp., Glens 
Falls Indemnity, Globe Indemnity, In 
surance Company of North America, 
Lumbermens Mutual Casualty, National 
Suretv and United States Guarantee 

Among others in the insurance field 
who will attend the congress are George 
1D Wood, assistant secretary Provident 
Mutual Life, and John B. Payne, policy 
holders’ service bureau, Metropolitan 
Life. 

In all probability, the congress will 
not come to the United States again 
for more than a generation. Informa 
tion and registration forms may be ob 
tained from Nathaniel W. Barnes, execu 
tive secretary, 347 Madison Avenue, 


New York 
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EARD on the WAY 








Allen 
director of Retail Credit Co., is due in 
America late this month. He is making 
a trip around the world with Mrs. Spen- 
cer on the Cingalese Prince. Late postal 
cards from him received by American 
friends are dated from Singapore. 


Spencer, vice-president and a 





Not much more could have _ been 
crowded into an ocean cruise than was 
experienced by Harry Gardiner, general 
agent John Hancock, 225 Broadway, just 
back from seeing England, Ireland, 
Wales, Portugal, Scandinavia, Azores and 
a few other places. He even found time 
for a five days motor trip. A _ senti- 
mental occasion was his visit to his birth- 
place, Macclesfield, which town he left 
with his parents when he was five years 
old, bound for Paterson, N. J. In Mac- 
clesfield he had a visit with the editor 
of the local paper who wrote a column 
about the visitor from the States. Among 
celebrities with whom he talked while 
abroad were George M. Cohan, the play- 
wright-actor, and Philip Moeller, one of 
the managers of The Theatre Guild, New 
York. He met Cohan while both were 
visiting the Wallace Galleries, 

Wherever his ship went he was im- 
pressed with the presence of ships of 
the British Navy. However, he did not 
note any particular political excitement 
abroad. Even in Portugal, next door 
to Spain, everything seemed serene. In 
the way of minor observations he said 
his bill of sixty-two cents for a glass of 
milk at the Park Lane Hotel, London, 
was an eye-opener. 





Julius Eisendrath, general agent Guard- 
ian Life, returned this week from Eu- 
rope. He went over to see his mother 
who was critically ill, but did not arrive 
until five hours after her death. 

Mr. Eisendrath spent two weeks in 
Holland, two weeks in Switzerland and 
a few days in Paris. He was in the 
French capital at the time the King 
and Queen of England were there, The 
people were greatly excited by the visit, 
tremendously enthusiastic, and the ap- 
pearance of the royalties on the streets, 
with the decorations, soldiers, tanks and 
gala panoply had all the panorama of a 
Coronation. The political effect of the 
visit of the British monarch and his 
queen was tremendous in Europe as it 
served notice on the dictator states that 
the old British-French entente had again 
been closely cemented. It resulted in a 
general stiffening and drawing together 
of the democracies in their central Euro- 
pean political attitude. 

Mr. Eisendrath said that the situation 
in Europe is still of high tension, but 
many of the best informed people doubt 
if there will be a war. 





Grant Taggart of Cowley, Wyo., mem- 
ber of the Million Dollar Round Table, 
is walking on crutches following his re- 
cent automobile accident. 

“It was rather a serious affair,” he 
writes me. “Two persons met in cars. 
One was going too fast and the other 
was going too slow. He could not get 
out of my way and I could not keep 
from hitting him. I received a broken 
knee cap and other bruises. After four 
weeks in a hospital I am out on crutches, 
praying that some day my knee will 
limber up some that I may walk as 
usual. I anticipate going to Houston to 
the convention of the National Associa- 
tion of Life Underwriters. 

“It seems that we are getting more 
than our share of troubles as unfortun- 
ately Mrs. Taggart underwent a major 
operation a week or so ago.” 





In last week’s issue of the house organ 
of the Sanborn agency of the Connecti- 
cut Mutual Life in Boston Paul C. San- 


born, general agent, who is a member of 
the executive committee of the Million 
Dollar Round Table, said in part relative 
to the recent meeting of the committee: 

“As a member of the executive com- 
mittee of the Million Dollar Round Ta- 
ble, it is my privilege to delve into the 
personal affairs of the nation’s outstand- 
ing producers. 

“Some of these men would rather be 
known as million dollar producers and 
make $5,000 a year than do half a million 
and make $10,000. That may seem strange 
but it’s a fact. 

“The executive committee at its last 
meeting voted to cure this difference by 
scrutinizing a man’s income more closely. 

“If a man is not making money, he’s 
not entitled to membership. If a man’s 
not making money at life insurance, he 
should not be in the business.” 





Reminiscences of late Senator John F 
Dryden, president of Prudential, from the 
pen of Arthur Oliver, veteran New 
Jersey newspaper man, appeared in the 
Newark Sunday Call of August 7. It 
had to do with Senator Dryden’s cam- 
paign for a second term as U. S. Senator. 





Lois V. Barry, daughter of Shepard 
E. Barry, comptroller of the Northwest- 
ern Mutual Life, is now living in Mil- 
waukee with her father after being on 
the Pacific Coast for several years. 
For a time she was one of the best 
known swimmers in the United States 
and also made a reputation as an unusu- 
ally capable newspaper woman, She at- 
tended Milwaukee Downer Seminary and 
University of Wisconsin. She has a B.A. 
degree of journalism from the Univer- 
sity of Wisconsin and for four years was 
a member of the Dolphin, the University 
of Wisconsin’s swimming club. She was 
president of it during her junior and 





ALLEN SPENCER 
senior years. She became Wisconsin 
state swimming champion. 

In National A.A.U. events she made 
quite a record. On March 3, 1921, she 
was second in the hundred yard back- 
stroke senior indoor at Chicago; and 
during that year was second in the hun- 
dred yard backstroke junior indoor at 
Milwaukee; was first in the 550 yard 
freestyle senior outdoor at Venice, Cai.; 
was second in the mile senior outdoor at 
Capitols-by-the-Sea, Cal., and on March 
24, 1922, was second in the hundred yard 
backstroke senior indoor. 

In 1925 Miss Barry went into news- 
paper work in Los Angeles with the Los 
Angeles Herald, now the Herald and Ex- 
press. Her by-line daily column was 
captioned “Women in Sports.” She was 
one of the first newspaper women to run 
a column on sports. She also covered 
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special assignments and color stories on 
major golf, tennis and other Sporting 
events and personalities in those Sports 
In 1928-30 she sold many feature articles 
on a variety of subjects for the Los 
Angeles Times, Sunday Magazine. She 
was also, for a year, with the Story 
department of Universal Pictures, . 

In March, 1937, she became publicity 
director of the National Organization of 
Republican Women’s Pro America, She 
started that as a monthly newspaper 
Her editing included writing a large 
number of articles each issue, headlines 
proof-reading and make-up, 


Uncle Francis, 


WILL GO ON NAVAL DUTY 
Lt. Commander Gerald A. Eubank of U, 


S. Naval Reserves To Sail on 
Dunlap for West Coast 

Gerald A, Eubank, general agent Pry- 
dential, 40 Wall Street, New York City, 
is a lieutenant commander in the U. §. 
Naval Reserves. He will be on nayai 
duty some weeks when he sails about 
September 2 from Brooklyn Navy Yard 
on the U. S. S, Dunlap bound for the 
West Coast through the Panama Canal. 

On Tuesday at the Bankers Club he 
was host at a luncheon to Commander 
Rockwell J. Townsend, commanding of- 
ficer, and Lieut. Commander Charles 
Owen Comp, executive officer of the 
Dunlap. Among those at the luncheon 
were Sheppard Homans, Prosser & Ho- 
mans, Equitable Society; E, W. Allen 
of Allen & Schmidt, New England Mu- 
tual; Harry Gardiner, John Hancock; 
R. E. Goewy, Continental American; H. 
G. Henderson, Prudential; Dr. B. Co- 
meau, medical referee; and Harvey 
Weeks, Central Hanover Bank & Trust 
Co. 


HARTMANN HAS LONG RECORD 





Will Observe Twenty-second Anniversary 
of Connection With New England 
Mutual August 22 


Thomas E. Hartmann, general agent 
at Newark, N. J., for the New Eng- 
land Mutual Life, will celebrate his 
twenty-second anniversary of service 
with the company August 22. He has 
been a general agent at Newark since 
November 1, 1924. 

Mr. Hartmann is a_ familiar figure 
in life insurance circles and is an active 
member of the Life Underwriters Asso- 
ciation of Northern New Jersey and of 
the Life Insurance General Agents’ and 
Managers’ Association of Northern New 
Jersey, as well as a member of civic 
clubs. 

Mr. and Mrs. Hartmann plan to at- 
tend the general agents’ and agents 
convention of the company at Lake 
Louise and Banff, Canada, the first week 
in September. On their return trip to 
Newark they will travel a different route 
and stop at places of interest. 


THOSE ALIVE GOT MOST 
The Bankers Life of Iowa made policy 
payments of $1,474,919 in July. Of this 
total living policy owners received 65%, 
or $965,509. 








Oregon Tax 
(Continued from Page 1) 


some form of life insurance. Since the 
proposed 2% tax exempts all interstate 
transactions, insurance agencies, it !S 
pointed out by F. H. Young, manager 
Oregon Business & Investors, might at: 
tempt to handle claims, premiums and 
other taxable transactions through an of- 
fice established in an adjoining state. 

Life insurance claims paid in 1937 by 
companies operating in Oregon, less fe 
insurance, amounted to $11,824,629 ac- 
cording to the 1938 report of the Oregon 
insurance commissioner. Persons recelv- 
ing these claim payments, or benefici- 
aries, would have paid $236,493 to the 
state to be used in financing a “retire- 
ment annuity” up to $100 a month for 
every one 65 years of age, irrespective 
of need. 
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“To see a boy or 


girl of fifteen 
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with Perfect Teeth —is not as unusual nowadays as it was forty 


years ago when I began my practice,’’ said an experienced dentist. ‘‘In 


my opinion the improvement is due largely to better diet.”’ 








sail 





Like all other living parts of the body, your teeth are 
nourished by the food you eat. 


Nature carries on for you a tooth maintenance pro- 
gram which requires constantly renewed supplies of the 
minerals calcium and phosphorus. Vitamins A, C and 
D are also necessary to the health of the teeth. For- 
tunately, all the essentials are in the ordinary diet. A 
balanced diet of vegetables, fruits, eggs, milk, cheese, 
lean meat, fish and cereals (partly whole grain) will 
furnish most of the supplies which Nature uses. An 
excess of sweet foods should be avoided. 


Teeth benefit also from regular exercise. Every time 
you chew a hard crust of bread, crisp toast or crackers, 
or other crunchy foods, you are helping to keep your 
teeth sound and your gums firm. Raw vegetables such 
as carrots, celery and cabbage also furnish the hard re- 
sistance so important to tooth health. 





Some foods, including meat, naturally require thorough 
chewing and so provide exercise for the teeth. But, as 
many foods are too soft, you must plan your diet to 
give your teeth sufficient exercise every day. 


While food and exercise are necessary to preserve your 
teeth, they represent the inside care. Outside care is 
also essential—visits to your dentist every six months 
and, of course, the correct daily use of the toothbrush 
for the care of teeth and gums. Dental floss assists in 
reducing tooth decay by removing particles of food from 
crevices not accessible to the toothbrush. 


The Metropolitan booklet “Good Teeth at all Ages’ 
gives much useful information and practical suggestions 
on how to care for your teeth, as well as a list of tooth- 
building foods. It will be sent free on request. Address 
Booklet Department 938- U. 


METROPOLITAN LIFE INSURANCE COMPANY 


FREDERICK H. ECKER, Chairman of the Board 


LEROY A. LINCOLN, President 


ONE MADISON AVENUE, NEW YORK,N.Y. 
Copyright, 1938, by Metropolitan Life Insurance Company 














This advertisement appears in the August 27th issues of 
Collier’s and Saturday Evening Post; in Time, August 29th; 
and in the September issues of Atlantic Monthly, Fortune, 
Harpers Magazine, National Geographic Magazine and 


Scribner’s Magazine. 


An advertisement on the important subject of children’s 
hearing, “NOT DULL—But Hard of Hearing”, will appear 
in the September issues of American Magazine, Good 
Housekeeping, Hygeia, Ladies’ Home Journal, McCall’s 
Magazine, Parents’ Magazine, Pictorial Review, Redbook 
and Woman’s Home Companion. 


The total circulation of all these magazines is more than 25,000,000. 
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Program for Last Day 
Of L.O.M.A. Conference 


A. A. RYDGREN TO PRESIDE 
Eustace Brock to Address : Meeting 
About Employe’s Responsibility in 
Public Relations 
In the report of the program for the 
annual meeting of the Life Office Man- 
avement Association in last week’s The 
Eastern Underwriter, the Thursday ses- 


sion was not included. The annual meet- 


ing of the association will be held at 
Montreal from September 26 to 29 at 
the Mount Royal Hotel. Host company 
will be the Sun Life of Canada. 
Chairman of the morning session on 


Thursday, September 29, will be A. A 
Ryderen, president, Continental Amert- 


can. The opening topic will be on the 
theme of public relations, Eustace Brock, 
secretarv of the Great-West Life, dis- 
cussing that subject from the angle of 


the life company employe’s responsibility 
in public relations 


Henry Bossert, Jr., manager, agency 
research department, Provident Mutual, 
and J. P. McDonald, agency assistant, 
Northwestern Mutual, will speak on 
“Home Office Control of Agency Ex- 
penses.” J. H. Denman, agency assist- 


ant, Massachusetts Mutual, will lead dis 
‘ussion of their papers 
a Report on Clerical Salary Study 
Chairman of the afternoon session, 
September 29, will be Edward E _Duck- 
worth, comptroller, Sun Life of Canada 
G E. Mecherle, secretary, State Farm 
Life, will present a paper on the devel- 
operation of a vestibule 


opment and if 
school in an insurance ofhce 

Gordon A. Hardwick, vice president, 
Penn Mutual, who is chairman of the 


committee assigned to th task, will pre- 
on clerical job evalua- 


sent the report © 
tion. Members of the standing commit 
tee on clerical salary study will be dis- 
cussion leaders 


This discussion will consist of a review 


of the techniques of job analysis, salary 
standardization, periodic ratings, the 
point system of job ratings, etc., as pre- 


sented in the report which will be sent 
to member companies in advance of the 
meeting. Experience and techniques fol- 
lowed in other types of office institutions 
will be included in the discussion 


DINNER TO J. F. CREMEN 


Massachusetts Mutual General Agent at 
Washington, D. C., Receives 
Twenty Year Service Pin 
Members of the Washington, D. C, 
agency Massachusetts Mutual gave a 
dinner July 28 in celebration of John 
F. Cremen’s twentieth anniversary as 


veneral agent in Washington. Thirty 
of his associates and several members 
of his family were present 

Leopold V. Freudberg, senior under 


writer of the office, presided and pre- 
sented Mr. Cremen with the company’s 
jeweled twenty year service pin, on be- 
half of the organization, and a framed 
testimonial, signed by the associates in 
his agency. 

Mr. Cremen, in turn, conferred the 
company’s pin on several members of 


his office with ten and fifteen years 
service records He reported July the 
best business month his office experi- 
enced this year. 

Under Mr. Cremen’s direction the 
Washington agency, composed of two 


agents in 1918 has increased its busi 


ness in force from $2,500,000 to $27,- 
000,000. Mr. Cremen is a past presi- 
dent of the local association of life 
underwriters and has been secretary 


and treasurer of the General Agents’ 


\ssociation of his company. 
MOST AGENCIES GAINED 

More than half of the Bankers Life 
of lowa agencies showed an increase of 
insurance in force for the first seven 
months of 1938. The first five among 
the thirty agencies with gains were Salt 
Lake City, Minneapolis, Nashville, Grand 
Rapids and St. Paul. 
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Oldest Policyholder Of 
Canada Life Dies; Was 
Insured Since Dec., 1866 


Before his recent death in Peterbor- 
ough, Ontario, William Harper held the 
oldest policy in force with the Canada 
Life. Born two years before the com- 
pany was founded in 1847, Mr. Harper 
took out a $1,000 policy with the Canada 
Life in December, 1866. 

The contract, signed by John Ferrie 
as vice-president, A. G. Ramsay as man- 
ager and secretary, and Robert Macau- 
lay, father of the retired president of 
the Sun Life, was placed by George A. 
Cox, later a president of the company 
and a senator, who was at that time 
local agent at Peterborough. 

The contract permitted residence only 
east of the Rocky Mountains and _ in 
parts where local municipal governments 
had been perfected. It also stated that 
the policy would be void if the assured 
died by suicide, duelling or by the hands 
of justice, 

On Mr. Harper’s death, the distinction 
of holding the oldest Canada Life policy 


in force falls to Wilfred Brosseau of 
St. Johns, Quebec, whose contract is 
dated 1869 Mr. Brosseau, who cele- 
brates his ninety-ninth birthday — this 


month, took the policy through Donald 
Murray, then general agent at Montreal. 


VACATIONING IN MINN. 
Paul E. Fisher, treasurer Indianapolis 
Life, and Mrs. Fisher and their two 
sons, Robert and William, have gone to 
Bay Lake, Minn., for a vacation 
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Taxation 


(Continued from Page 3) 

pressions, clearly indicate that the plan 
is restricted to those classified as ‘work- 
ers. In addition, the effective working 
of the plan requires uniformity of tax 
state com- 


base in all unemployment 


pensation acts, as well as the Federal 
Social Security Act. 
would militate against the interest of the 


Variations therein 


employes.” 
Liability for a tax upon policy loan 
notes depends upon whether they con 
tain an express promise to pay and hence 
may be classified as personal obligations, 
Mr. Hogg stated. He pointed out that 
the courts have had occasion to consider 
the question and that an accurate sum- 
mary of the law on this point has been 
developed by decisions of the Supreme 
Court of the United States. 
Retaliatory and Reciprocal Laws 

Retaliatory and reciprocal laws also 
were discussed by the speaker as another 
relating to 


class of statutes potentially 


taxation of foreign insurance companies. 
Statutes of this kind applicable to taxa 
tion are in foree in some form or other 
in all but three states. After describing 
such laws, he said that their validity has 
been challenged in many instances on 
the general grounds that (1) a state may 
not, for the purpose of taxation and 
regulation, classify foreign insurers upon 





“ 





Aj 


Newark, New Jersey 


Dear Sirs: 


desired. 


From an FOUNDED 
Unsolicited 
Letter 


LIFE IN 


NEWARK, 














jut Supplemental Agreement Service 
Ms matte the Purpose fi 0 lie Wy WIanCce SECU 1 


\eA%, VICE PRESIDENT OF 





The Kutual Benefit Life Insurance Company 


When my husband died eight yeers ego, it was « question in 
my mind whether I could keep my femily of four children 
together, but the fact thet I was receiving life insurence 
at the time caused me to try to keep the family intact. 


We bave also kept our home, and even made great iuprovements 
in it, until now we heve the modern conveniences to help 

meke life easier, Had it not deen for the insurance our home . 
would heve been sold. Ueceuse of the inoome benefits I 
received from your company I have been able to give my 
children the things they needed end elso the things they 

fe hive elweys hed & car to go wherever we wanted. 
de could live healthily with proper food snd wise medicél © 
care, though it was seldom needed. I vas able to give the 
children books end music for their culturel enjoyment. 


This spring one of my children graduated from college snd 

will go on to medicel school next year. another has completed 
her first year of college, and still enother will begin college 
in the fell. It is thus through life insurance bencfits that 

I heve been able to keep my children and slso to give them 
whet they needed to fit them for life. 


I cennot thenk you enough for all you heve made possible. 


Most gretefully yours, 






The Mutual Benefit 


SURANCE COMPANY 


te. | STATEMENT BY A 
THE COMPANY 


Route 4, York 
Pennsylvenia 
June ll, 1938 
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BERKSHIRE LIFE 


Insurance Co. of Pittsfield, Mass. 


“87 Years of Service” 





a basis of statutory requirements of an 
other state, and (2) makine the imposi- 
tion of a tax or extent thereof contin- 
gent upon legislative action of some oth 
er jurisdiction is an invalid delegation 
of legislative power. He continued: 
“With one exception, courts of all juris- 
dictions have rejected these theories and 
take the position that no delegation of 
legislative power has been made. The 
courts further say that a legislature may 
make the operation of its own law de- 
pendent upon a contingency, even though 
the contingency involves legislative ac- 
tion of another state.” 

Referring to attempts made under re- 
tahatory laws to make up a tax base 
composed of parts of tax statutes of the 
state of domicile and parts of the law 
of the state of admission, Mr. Hogg said: 
“Such formula would combine the most 
onerous portions of the taxing laws of 
two jurisdictions, An unbroken line of 
administrative rulings and court. deci- 
sions, however, rejects such a theory of 
retaliation. There can be no blending 
or mingling of the laws of two jurisdic- 
tions. The entire tax statute of the do- 
mic'liary state must be applied to the 
business done in the foreign jurisdiction. 
\ tax thus computed is paid only if it 
exceeds the amount of the tax obtained 
by the application of the entire tax 
statute of the state of admission.” 

Several interesting points have arisen 
as to premium tax liability after with- 
drawal of the company from transaction 
of business in the state, Mr. Hogg de- 
clared. Among others, he cited a case 
which involved the right to collect the 
prenuum tax after the insurance company 
had ceased to carry on business in the 
state, the premiums on outstanding poli- 
being paid by mail direct to the 
home office. The court denied the power 
of the state to treat the mere continu 
ance of the obligation of existing policies 
held by resident policyholders as a trans- 
action of local business justifying the 
imposition of a privilege tax in the ab- 
sence of the actual conduct of business 
within the state, 

On the subject of exemptions and 
credits, Mr. Hogg said: “In every juris- 
diction there has grown up a system of 
premium taxation applicable to insurance 
only and to no other class of corpora- 
tions. Legislatures have generally rec- 
ognized the equity, therefore, of reliev- 
Ing insurance companies from forms 0! 
taxation applying to corporations gener- 
ally. 

“Similarly, many tax statutes, espe- 
cially those relating to premium taxa- 
tion, contain a provision that the tax 
paid thereunder shall be in lieu of all 
other taxes, The first impression may be 
that such language is sufficiently broad to 
relieve the companies from every other 
type of tax liability. Such, however, 'S 
not the meaning and on this point the 
courts have made some very clear pro 
nouncements. The rule may be stated to 
be that the ‘in lieu of’ provision in 4 
premium tax statute applies only to de- 
mands of a similar nature, such as gross 
receipts, franchises, occupation, excise, 
income and the 
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| Lines R It Didn’t G 
| ome Lines IKXoosevelt L/idn t Vet 
icy— | 
nd Iter D f Collier’s of Failures; Wanted T 
| | Tells Walter Davenport of Collier’s of Failures; Wanted To 
Insure Edsel Ford for $10,000,000; Did Land 
Columbia Broadcasting; His Income 
James Roosevelt’s own story about his the New York Central business, but a 
acome, insurance transactions and insur- ee ee — J 
nee career, told to Mes ee He also fell “down on boiler insur- 
— nd a reply to the Alva Johnston story ance of North America Co., getting only 
; his insurance transactions printed in part of the line. Another failure was 
‘he Saturday Evening Post, came out the attempt to land a liability insur 
| 6-6605* » two instalments in Collier’s Weekly ance contract with Paramount Pictures. 
ne last week, the other this week. “Once we placed a considerable amount 
FE \r, Roosevelt's own story, written by of insurance for Stone & Webster,” he 
\r, Davenport in a “listen to me, pal said. “John Sargent got that contract 
Mass. ayle, flatly denied that his income had through his personal friendship with E. S. 
wched the fantastic heights mentioned Webster, Sr. But we were underbid 
by Mr. Johnston, who quoted 3oston and lost it. And we worked months 
s believing that the income ran as high to land the Edison Electric account 
. s $200,000 a year. The Collier’s article a fat account. We thought we had it 
> OF an- rinted facsimiles of Mr. Roosevelt’s sewed up, too, Sargent has no closer 
Imposi- nome tax returns for 1935, 1936, 1937. friend than the Edison official on whose 
contin- These reports showed net income as _ decision the contract depended. He dines 
me oth lows: 1935, $31,591; 1936, $43,862; at Sargent’s home two or three times a 
legation 1937, $22,077 month. They yacht together. But we 
“pwc Edsel Ford Idea didn’t get the contract. John’s friend 
Ul juris- ; ‘ , , ‘ ec he’d like te OY ee > favor 
ri and About as interesting as anything lil — pags a Been ral our favor, 
ition of he article was James Roosevelt's ac- P Pi Cat ti Broadcasting 
The unt ‘y insurances he tried to land but Me ecervels Escuneed the Cobembia 
Ire may pped. , : -. Broadcasting Co.’s line which Roosevelt 
law de- In 1932 he said he and Sargent, his o> ee dite ta is gout ee add e+ hee 
thouch irtner, thought up an idea of selling chat: S , 
HVE ee , $10,000,000 short term endowment on r hae day Sargent and I were in the 
= } if f Kdse ‘ore The initi rem- oc rye = + : . sei 
the life of Edsel F rd. The initial prem- ollie ab Vi. 31, Acmatecna. diee-seccident 
der re- um would be $9,400,000. . Phe policy of Travelers. The New York office 
ix base vould pay $10,000,000 m hve years Of called up. Did Armstrong know how 
- of the it death. The investment return to the ai i Sade aa cae cok én 
the law ords would be 3% for five years and Mr Paley areshent ‘of re ee Riga See 
sr eae then the premiums could be left on de- eeeain Solved at us I called un Joe 
= one posit indefinitely at a guaranteed rate of ~ jibe Sconialh P. aie ee ae 
la *) of y 2/0. ASS? or fo fT oa srit: i j A Se i 
line of “What a trade that would have been - ae “ih sling: Rnggce ye — 
t deci- for the Fords as things turned out,” said H es ed a. os pA : A ; 
adams oh Roosevelt to Davenport. “That policy Columbia pre , seal ills 
headline today would be netting, with surplus “The 5 Bane ee ee a 
urisdic- merest, $375,000 ole gy But we didn't bid on ¢ com ssc ulin that 2 
the d vet away with it. We couldn’t sell the C Ane ads aa ee : Ww 1 To . 
do- co oe Pict RA a eae Oo ¢ as ms > Qo. ell, joe ° 
to the eg 0 the | rds, set gor I belic = Kennedy arranged for me to see Herb 
Betton he Fords did not regard life insurance Swope who in turn fixed it up for me 
ly if it companies as natural depositories and raga ag eatery setanenie ak Caleus 
btained being quite conservative they were dis- bia. Runyon was having his ears talked 
a a nelined to depart from their customary he ts he Y << ‘ , 
fF a) eatin guile? oO DY oO - ms, too. 
| yankin a os “Could we give Runyon a contract » 
arisen ; ther Flops wherein the participants had a perman- 
+ with- Another failure was an attempt to land — ent life contract such as any ind‘vidual 
saction the Tidewater Oil, “but all we got was could buy? Sargent and I worked on 9 
ge de- a load of instructive and bitter experi- that for hours and after a lot of work 
a case ence, If it’s true that the utilities and induced Columbia to offer to every em 
ect the il corporations simply have to insure ploye a blanket Ordinary life insurane« 
mpany through Jimmie Roosevelt or suffer coverage. Whereupon Columbia asked A, 
in the p litical consequences, well, then, I’m all our competitors to draw up the sam 
g poli- champion fumbler, booting the bali sort of contract. Some said it was im- 
to the all around.” He further said that he possible. We got the contract. It was 
power had tried for months and wecks to get what they asked for.” 
yntinu- jf —_ ninheineationnieaas lcci pnciigieiaipaacemnaigbinaesmanmennenteins Every Monday morning of the year, the LNL 
yolicies Treen Y 3 
? START ; i i ; 
tran MET. PROJECT MEETING FOR NEW OFFICERS field man receives his copy of the Monday Morn- 
12 the - Seen e ra . . : > . > 
he ab- | Construction of Moderate Rental Com- Eleven Indiana Associations Repre- ing Message. This up-to-the-minute bulletin offers 
1siness munity on 129 Acre Tract to Be sented at Conference on Committee ° Fe z 
Finished During 1941 Wack sat Ceatess Clan one timely suggestion each week on a current life 
sand Work was begun August 12 on the Officers, directors < committee chair- i i i 
‘ial former site of ‘the New York Catholic amon — pede res sce ons ranstaneamenaet sales opportunity, aed bits of ae that 
rem of Protectory in the Bronx to break ground  ciations throughout Indiana attended a have a definite bearing on the coming week's 
urance ~~ the largest integral apartment com- meeting of the Indiana association in ] tiviti N f 
rpor | Munity ever planned in this country, Indanapolis, when representatives. from sales activities. New, useful approaches, sales 
y rec: which will be constructed on the 129- eleven associations were delegates, The i 
reliev- a by the Metropolitan Life. meeting was an educational forum for talks, closes are included. Every Message helps 
ms of ; ithin a year this moderate rental newly elected officials and retiring oif- LNL men sell. 
vener- Comamnity, self contained to the extent  ficials to be succeeded in the administra- 
ns ety ‘, theaters, neighborhood com- tion year beginning in September. Homer 
espe- nose parks and recreational facili- L. Rogers of Indianapolis, state presi- 
taxa- ae and central heating plant, dent, presided. Herbert A. Luckey, 
e tax ntil ¢ complete as to roads, sewers and national committeeman of the Indiana- 
of all wuity services, and 40% of the build- polis association, outlined work of the 
ray be es including many of those in the committee on legislative cooperation and 
oad to emg section, with their surrounding George Byers, president of the Lafayette 
other a lawns and malls will be ready association, discussed planning of meet- THE LINCOLN NATIONAL LIFE 
yer, 1S a tenants The entire community is ing programs. 
it the xpected to be completed by 1941. —— aa ewe 
? —— ENTERS LIFE FIELD INSURANCE ~~ COMPANY 
ted to The ee arOnis LIFE GAINS George J. Saffer, who has been a r 
in a ., © inmanapolis Life made a substan- buyer of men’s clothing for a depart- ; Ww ; I 
tial oa; eg: : a subst b lens LS a depart FORT WAYNE, IND. 
ro de- frst Sait of insurance in force in the ment store in Newark, N. J., has entered r 
gross ceeds roy of 1938. That item now ex- the life insurance field with the Alex- ITS NAME INDICATES ITS CHARACTER 
XCISE, paral 97,000,000. Assets also showed ander F, Gillis agency in Newark, repre- 
Crease and now exceed $21,231,000. senting the Provident Mutual. 
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Faser’s Agency in Boston 


Has Two New Supervisors 
Henry M. Faser, Jr., recently ap- 
pointed Penn Mutual general agent at 
Boston, announces the appointment of 
two supervisors, Frederick Wright and 
Joseph F. Murrman. Mr. Wright was 


one of the top members of Mr. Faser’s 


FREDERICK WRIGHT 


agency in New York and his Boston 
appointment transfers him to that city. 
He started in life insurance a_ total 
stranger in New York, coming as a 
eraduate from the Wharton School of 
Commerce and Finance. Earlier he was 
graduated from Culver Military Academy 
where he was senior cadet captain, the 
highest honor any Culver senior can 
receive. In Mr. Faser’s New York 
agency he speedily became a successful 
personal producer. In the Boston agency 
his task will be to build a unit of young 
college men. 

Mr. Murrman has been with the Penn 
Mutual’s Boston agency since 1925, as 
a personal producer, his paid-for reach- 
ing as high as $280,000 in a year. His 
home is at Clinton, Mass., and he will 
have charge of the western part of the 
territory, with headquarters in Wor- 
cester County. For nine years he served 
as postmaster at Clinton. He will build 
a full-time organization in that region. 


P. F. CLARK’S NEW OFFICES 





Inter-Office Communication System, Air 
Conditioning, Special Acoustic Prop- 
erties and Polaroid Desk Lamps 


New offices of the Paul F. Clark 
agency of the John Hancock Mutual Life 
in Boston are reported to be among the 
first equipped with Polaroid desk lamps. 
Thirty-one of these lighting units were 
purchased for the senior men in the in- 
surance office and are said to provide 
illumination devoid of glaring reflections, 
reading and writing become much less 
fatiguing, they report, and the men are 
not conscious of brightness in spite of 
the high level of illumination. Among 
other modern phases of the new offices 
are inter-office communication systems, 
air conditioning, built-in wall closets, and 
special acoustic properties. 


QUALIFIES 15 YEARS IN ROW 


Harry T. Wright of the Woody agen- 
cy, Equitable Society, Chicago, has quali- 
fied for the Million-Dollar Round Table 
of the National Association of Life Un- 
derwriters. This makes the fifteenth con- 
secutive year that Mr. Wright has quali- 
fied for the Round Table. 


2-5-0 CLUB CONVENES 

Twenty-seven members of the 2-5-0 
Club of Continental Assurance, accom- 
panied by Executive Vice-President Roy 
Tuchbreiter and Vice-President W. E. 
White, arrived in Los Angeles August 
17 for the annual convention of the 
club at Catalina Island. 











Life Insurance Off 23% 
In Seven Months of 1938 


New life insurance for the first seven 
months of this year was 23.5% less than 
for the corresponding period of 1937. 
The amount for July was 289% less 


than for July of last year according 
to the Association of Life Insurance 
Presidents. 


For the first seven months of the year 
the total new business was $4,213,221,000 
against $5,504,983,000, a decrease of 23.59%. 
New Ordinary insurance amounted to 
$2,701,898,000 against $3,450,939,000, a de- 
crease of 21.7%. Industrial insurance was 
$1,260,575,000 against $1,580,279,000, a de- 
crease of 20.2%. Group insurance was 
$250,748,000 against $473,765,000, a de- 
crease of 47.1%. 

For July the total new business of the 
forty companies reported on was $528,- 
452,000 against $743,716,000, a decrease of 
28.9%. New Ordinary insurance amounted 
to $356,401,000 against $445,732,000, a de- 
crease of 20%. Industrial insurance was 
$153,392,000 against $204,121,000, a de- 
crease of 24.9%. Group insurance was 
$18,659,000 against $93,863,000, a decrease 
of 80.1%, 


Ad. Men’s Meeting 
Speakers Announced 

GAMBLE ON DIRECT MAIL PLAN 

Others on Program, Charles E. Crane, 


Arthur A. Fisk, A. K. Taylor and 
H. A. Richmond 





The Green Light Says Go is the 
subject for an address to be given by 
Seneca M. Gamble, agency assistant 
Massachusetts Mutual, before the an- 
nual convention of the Insurance Adver- 
tising Conference, Osterville, Mass., in 
September. The talk will deal largely 
with direct mail advertising, and with an 
effort to throw some light on its value 
during periods of business recession, as 
compared with boom times. Mr. Gamble 
entered insurance in 1924 with the South- 
ern States Life. Later he was appointed 
assistant agency manager of the Volun- 
teer State Life and in 1934 he went with 
the Massachusetts Mutual. 

Other topics for discussion at the life 
group session will be “How can life 
insurance advertising be used as an edu- 
cational force toward influencing public 
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Confidence in Life 


Confidence in life is the priceless possession a protected 


childhood gives. 


Assured continuity of income is an indis- 


pensable foothold in the climb to success. 


For most families life insurance is the only practicable way 
of assuring children the start in life their parents owe them; 
the easiest way for parents to provide for their own future. 


Our new Family Maintenance contract, convertible to a 
retirement income plan, brings complete family protection 


into the range of the practical. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


=—= 
good will and stimulating the yer” 
by Charles E. Crane, director of 
licity, National Life of Vermont sa 
Crane is an experienced newspaper eg 
and author of the book, “Let me sh : 
you Vermont.” ” 

Arthur A. Fisk, advertising manage, 
Prudential, who is serving his pr 
term as president of the Confereng 
will talk on “Most important facta 
being considered by the public at “ 
present time in the purchase of lif 
insurance.” ‘ 

Other talks will be given by 
Taylor, advertising and publicity d 
United States Life; H. A, R 
manager advertising research 
Metropolitan Life. “4 For the life wets 
session, Henry H. Putnam, John 4 
cock, will act as chairman. © 


, Girector 
Richmond, 





Life Advertisers Vote To 
Change Exhibit Groupings 


The executive committee of the Life 
Advertisers Association has voted to 
change the formula upon which member 
companies are divided into groups for 
the purpose of exhibits at the annual 
meetings, 

It was felt that a group similar ¢ 
that used by Life Insurance Sales Re- 
search Bureau would be more equitable 
than the one used by the association, 
The grouping used by the Bureau, and 
voted by the executive committee for 
L. A. A. use, is as follows: Group I~ 
$150,000,000 or less (Groups C and D 
of Bureau combined); Group II—$15(.- 
000,000 to $400,000,000; Group ITI—$400, 
000,000 .or more. 

Under the new arrangement there will 
be forty-five companies exhibiting in 
Group I; twenty-nine in Group II, and 
twenty-six in Group III. 

The executive committee also voted 
that in determining the group into which 
a company would fall, the basis would be 
Ordinary insurance in force in the United 
States and Canada, with Group, Indus- 
trial and “foreign” insurance excluded. 
This practice is also followed by the Re- 
search Bureau. 





Northwestern National 
Men Attend Convention 


3y virtue of their outstanding records 
during the past fifteen months, 17I 
Northwestern National Life fieldmen, 100 
of them accompanied by their wives or 
other qualified guest, will assemble in 
Minneapolis at the company’s home of- 
fice August 20 as company convention 
guests. After a day in Minneapolis the 
party will entrain for Vancouver where 
they will board a chartered steamship 
for an eight-day cruise to Skagway, 
Alaska, via Victoria, Prince Rupert, 
Ketchikan, Wrangell and Juneau. 

Special honors will be accorded mem- 
bers of the traditional Big Ten, which 
actually is the “big eleven” this year 
because an exceptionally hard - fought 
contest for places in this select group 
of outstanding producers resulted in two 
men tying in tenth position. They are 
Paul Dobson, Minneapolis, who leads the 
Big Ten for the third consecutive time; 
M. E. Turner, St. Louis; Fritz Mortin- 
son, Sidney, Mont.; K. Rickard, 
Hutchinson, Kansas; F. J. Seibel, Grand 
Rapids, Mich.; E, N. Ney, Lake City, 
Minn.; H. J. Wulfsberg, Jr. James 
town, N. D.; H. W. Grosse, Houston, 
Texas; J. W. Stannard, Williston, N. D, 
and J. J. Willinger and E. E. Moore, 
St. Paul, ; : 

Qualification for the convention tp 
was based not only on new paid-for 
business produced but also on consistency 
of production as well as other factors 


E. R. REYNOLDS IN NEW POST 
Earl R, Reynolds, a million dollar life 
producer in Chicago, has associated hin- 
self with the Bruce Parsons agency, 
Mutual Benefit. He was formerly con 
nected with the Stumes & Loeb agen 
of the Penn Mutual. In his new asso 
ciation Mr. Reynolds will have chars 
of the agency’s estate and trust affairs, 
a post for which he is exceptionally wel 
qualified through legal education. 
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Way to Italy 





On 





Ella Barnett 
Mr. and Mrs. Theodore M. Riehle and 
son, Theodore M, Jr. 


Theodore M. Riehle, manager, Equit- 
tle Life Assurance Society, 225 W est 
thirty-fourth Street, New York City, is 
now on his way to Italy with Mrs. Riehle 
nd their son, Theodore M., Jr. A large 
umber of friends, including Major Roger 
3, Hull, managing director, National As- 
wiation of Life Underwriters, were on 
the Saturnia to see them off. The 
Richles will spend most of their time in 
laly. Mr. Riehle is a former president 
if the National Association of Life Un- 
’rwriters and is also president of John 
\. Riehle & Co., who do a general in- 
wrance business. 


Additions Made to Plans 


For Houston Convention 


The National Association of Life 
(nderwriters today announced some ad- 
tions to the program for the annual 
onvention at Houston in September. 
Arrangements have been completed for 
aDutch Luncheon of all supervisors at- 
nding the Houston Convention on 
Wednesday, September 21. Hedley V. 
lackson, C. L. U., manager life depart- 
ment of Cravens, Dargan & Co., state 
managers for the Occidental Life of 
‘alifornia, and chairman of the Houston 
upervisors committee, will be in charge 
f the meeting. J. Harry Wood, man- 
wer of general agencies of the John 
Hancock, will address the group at the 
incheon on the subject of, “Leadership— 
he Big Job of the Supervisors.” 
Senator Tom Connally of Texas has 
‘lected “Social Legislation and Tomor- 
tw” as the subject for his address be- 
re the giant public meeting sponsored 
vy the Houston Association of Life 
‘nderwriters on the evening of Septem- 
et 20 and to be held in the new Sam 
houston coliseum. 

Ben S. McGiveran, general agent 
\orthwestern Mutual, Eau Claire, Wis- 
‘nsin, has been added to the list of 
‘eakers who will participate in the 
‘illion Dollar Round Table Hour at 


me Friday morning session of the 
fouston Convention. Mr. McGiveran 
‘ ll replace Francis R. Olsen of 


linneapolis. 


WILL MEET IN CANADA 

The first convention to be held in 
anada of the Los Conquistadores Club, 
hich is the leading producers organi- 
ano of the Occidental Life of Cali- 
pew will meet in Vancouver August 
Hotel 23, adjourning to the Empress 
—— Victoria, the closing day. Presi- 
cae Canadian contingent is 
ser - 5. Wallis of Winnipeg. The 
en on will celebrate Occidental’s 
ug oSPerous year. Canadian pro- 

first six months of 1938 


“tetion for the 
as : ‘ 
Nearly equalled that of the entire 


Year 1937 









Managers Section To 
Cover Training Topics 


MEETS AT HOUSTON SEPT. 20 





Sales Research Bureau Award Goes to 
Detroit for Best Work in 1937-38; 
Hobbs Chairman 





The General Agents and Managers 
Section of the National Association of 
Life Underwriters will have a full day’s 
program at Houston on Tuesday, Sep- 
tember 20, starting with a_ breakfast 
meeting of the executive committee at 
8:15 in the morning and carrying through 
to a meeting of the new executive com- 
mittee in the late afternoon. The pro- 
gram is balanced to cover several phases 
of the general agents’ and managers’ job. 
Philip B. Hobbs, manager, Equitable So- 
ciety, Chicago, is chairman of the sec- 
tion. 

At the morning session Paul Speicher, 
R. & R. Service, and Dr. Verne Stew- 
ard of Los Angeles will comment on the 
use of minimum mental ability tests in 
the selection of life underwriters. Kel- 
loge Van Winkle, national chapter presi- 
dent, Chartered Life Underwriters, will 
discuss training the new man. 

Before the noon luncheon discussion 
will center around a kit, which will be 
given to each member of the section, 
containing a list prepared by Frank 
Wigginton, Pittsburgh, of suggested 
meeting topics for general agents and 
managers; a pamphlet about CLU study 
groups and the function of the $30,000 
cooperative fund made available to CLU 
candidates by the Association of Life 
Agency Officers, and other material. 

The early part of the afternoon ses- 
sion will be devoted to the topic of 
training the older man, Earl Schwemm, 
past president Chicago Chapter CLU, will 
discuss use of the credit certificate which 
allows an agent to draw half of the CLU 
examination fee from the $30,000 coop- 
erative fund. Homer Hewitt, Texas state 
manager, Northwestern National, will 
lead a group of Texas older agents in 
a demonstration of a clinic or rehearsal 
group. 

Executive Committee Members 

The cup for the best record in 1937-38 
will be awarded the Detroit section of 
general agents and managers. The award 
made by the Life Insurance Sales Re- 
search Bureau will be presented to mem- 
bers of the Detroit section by Henry K. 
Schoch, general agent, Aetna Life, De- 
troit. 

E. B. Thurman, general agent, New 
England Mutual, Chicago, will taik on 
“Motivation and Stimulation of the Old- 
er Agent,” an address which Mr. Thur- 
man made before the Bureau Manage- 
ment School in Chicago, attracting much 
attention. 

Present members of the executive com- 


mittee, General Agents and Managers 
Section, are these: Mr. Hobbs, chair- 
man; Carroll C, Day, Pacific Mutual, 


Oklahoma Citv; W. H. Andrews, Jr., 
Tefferson Standard, Greensboro; Howard 
H. Cammack, John Hancock, St. Louis; 
O. D. Douglas, Lincoln National, San An- 
tonio; Ralph G. Engelsman, Penn Mu- 
tual, New York City; Guy J. Gay, Sun 
Life, Denver; F. E, LeLaurin, Aetna 
Life, New Orleans; John Henry Russell, 
Pacific Mutual, Los Angeles; H. K. 
Schoch, Aetna Life, Detroit; Frank B. 
Summers, New York Life, Boston. 

J. F. Trotter, Mutual Life of N. Y., 
Kansas City; Ralph A. Trubey, Guardian, 
Fargo; Wallace N, Watson, Connecticut 
Mutual, Boston; Sidney Wertimer, Pru- 
dential, Buffalo; Frank C. Wigginton, 
3ankers of Iowa, Pittsburgh; K. E. Wil- 
iiamson, Massachusetts Mutual, Peoria, 
and P. G. Young, Metropolitan Life, San 
Francisco . 


CHICAGO ASSOCIATION LIBRARY 
The Chicago Association of Life Un- 
derwriters has mailed out to its members 
a pamphlet giving the list of books which 
are available in the circulating library 
of the association. The association also 
keeps a complete file of worth-while 
pamphlets, filed according to subject. 











BRONXVILLE, N. Y. HOME 
FOR SALE 








Due to retirement from active business the owner of this 


beautiful and desirable property situated in Bronxville, N. Y. 
will welcome offers looking to its disposal at this time at a very 


sizable reduction from cost and actual present value. 


The accompanying illustration of the property is from a 
picture made in winter when the surrounding magnificent 


foliage was not in evidence. 


GROUNDS—Hillside corner plot of 14,000 square feet. 
Thickly wooded, beautifully planted and landscaped. 


RESIDENCE—English type. Built in 1923. Redecorated in 
1936. Constructed of native stone, half timber and frame, 
with stone foundation, creosoted red cedar shingle roof. 
First FLoor—Entrance hall, living and dining rooms, sun 
room, butler’s pantry, kitchen and panelled breakfast 
nook, refrigerator room, maid’s room and bath. SECOND 
FLoor—Three large master bedrooms, each with three 
exposures, two baths and linen closet. THirp FLoor— 
Attic which could be made into a three room suite with 
bath. GARAGE—With storage attic and pitless turntable, 
attached to residence by roofed passageway. BASEMENT— 


Cement floor, painted stone walls, laundry tubs and stove. 


INQUIRIES WILL HAVE PERSONAL CONSIDERA- 
TION OF THE OWNER. 


If interested address Box 1337, 
THE EASTERN UNDERWRITER, 


94 Fulton Street, New York City. 
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IDEAS that CLICK || American College Gives Questions 

Asked I Sal hi SS 
By Paul Troth sked on Insurance Salesmans 1p publi 

y 70), > id : : e - ° . ° . . hi 
‘ N + hes nt at "aw ate —_, The American College of Life Under- guide in his preparation so that he am 
1@ Sl e way, Ww ss ne . a : San ‘ als 
way they get prospects. What they sell writers yesterday released the set of or ty his ——— — 7 
we J § px gt Saggy  es ; ee ; : ffectiv ros ing , 
and how they sell it ts principally an idea. examination questions which were asked Pes My a! an Fis on = 0 te h ce 
per — which a Peer gee in Part II of the Chartered Life Under- or methods which you would recommend Pail 
be off. aaa a a Tae Bartere Under. titers examinations last June cover- and stating the reasons why you con- Mute 

€ ere eade - P ° ° ° : 7 H m 
writer in this column from time to time. '"S life insurance salesmanship. The en particularly adapted | his ¢ 
N 6 questions on Part II were accompanied ‘ = Question 3 ‘s “Tt 

, uestion y 25 
o. 4 by a set of composite answers. Here (a) A an Mlle: § Zo Ps ert 

Every home owner wtih a mortgage ,; i : a prominent lize insurance com- % a ¥ 
anda an additional life insurance hes ane the: questions: ‘ 1 pany official made the following state- ZY oS 
to cover that risk. Two ideas which Question ’ ment: “The most effective selection of Z self-« 
have come to my attention in recent (a) The program of a local service risks is not by the home office under- ZY our | 
une 4 hy gee f - club provides for a series of mectings writing department nor by the medical maril 
weeks both apply to the selling of mort . : : : ZZ id 
gage insurance. One is on prospecting, at which a representative from each of examiners, but by the underwriters in Zr, holde 
the other on closing. a number of different vocations will the field. The conscientiousness of A progi 
In a recent edition of The Federal, Present features of his vocation which underwriters in selecting applicants will Pi 
anence 1 ve f the Federal Lif f would lead him to recommend it as determine the experience of the com- spon: 
agency bulletin of the Federal Life o “sigue: vie : . id 
. a career. Each speaker is limited in} pany more than any other factor. Since sider 
his presentation to four features which _ this is the responsibility of underwriters, quiry 
he considers most worthy of emphasis. it is essential that they know what shou! 
As a_representative of life underwrit- fundamental information must be ob- pes 
ing, discuss briefly the features which tained and considered in selection.” What Since 1848 bility 

you would present. types of information must be considered Ings 
(b) In March, 1938, the New York in order that the company’s experi- UNION MUTUAL LIFE hold¢ 
State Legislature passed an act per- ence may be satisfactory in all respects ? INSURANCE COMPANY = 

mitting savings banks in the State to Explain the significance of each. de 
write life insurance. One of the alleged (b) What additional classes of infor- PORTLAND, MAINE ry 
purposes of the act is to provide facili- mation about a prospect would you re- ce . 
ties for obtaining small amount of life quire for “program selling,” and by ar 

insurance without solicitation by repre- what methods could you procure the 2. 
sentatives of insurers, thus eliminating necessary information? Discuss. 3 a ae s = 
agents’ commissions and reducing the Question 4 nique, there is a package sale to be “pe 

fi ox 7 2 avery i “rview ” Senia: . 0 
cost of insurance. What arguments (a) Present an Mustrative approsch made in every interview.” Explain th eh 





would you present in opposition to the 
stated above? 
Question 2 
“A” is a life underwriter whose ex- 
perience until two years ago was con- 


purpose 


which would occupy approximately the 

first three minutes of an interview, 
(1) for a mortgage protection plan, and 
(2) for an educational policy. 

Show how the approaches which you 





implications involved in this statement 
and state why you agree or disagree 
with it. 
Question 7 
(a) A prospect whom you are inter- 


Gec 
As 








fined almost exclusively to the writing have presented accomplish the objec- yiewing and to whom you have men- An 
of insurance for personal and family tives of a good approach. tioned the credit value of life insur- on 7 
needs. _ During the past two years he (b) Underwriters are urged constantly ance raises two objections, The first is dent 
has written a number of life insurance to procure cash with the application for that he will have to pay 6% interest land 
contracts for business purposes and has_ insurance. (1) Explain the advantages on his own savings if he borrows on >t" 
gained some valuable experience from to the underwriter as well as to the his policy. The second is that. the wedd 
the cases he has written. He has found insured of procuring cash with the ap- participating life insurance companies lesle: 
the field most attractive and now he plication. (2) State a tactful procedure faye made material reductions in their 7 
Cover Your Mortgage, Mister? — fo eo — line of business to accomplish this purpose. dividend scales in recent years and non- bri 
; further. It has been his experience that Question 5 participating companies have _ increased : 
Chicago, Jay Earle Miller, editor of the in writing insurance for the purpose of ‘ee tos | Whiz thode world von Melt 
paper, said this: “Names as such are providing funds for the liquidation of (a) Your company recently announced their. rates. | a ahi ae ye 8 few 
useless unless you know an insurance stockholders’ interests in close corpora- rates for a whole life policy paid up at Use ee ee ee ie Unit 
’ ; . age 65. Present an outline (or brief) would you choose the particular metho Fran 
need to be filled.” And then he called tions, he has always found it necessary f , ‘ 1 . Tk 7 ould f in each case? Fran 
attention to the fact that the Govern- to have the corporation’s attorney and © the sales talk you would prepare for an Wie. tee “e with the stalemet! 
3 : ; ; oa 3 presenting this contract to a young un- (b) Do you agree with the statement 
ment through the Federal Housing Ad- a trust officer of a trust company assist ! F by ‘ed within tt that it is good strategy to head off ob- A. 
ministration has insured mortgages total- in the preparation of the business insur- ‘'"SUt¢@ Man who has married within the |". <— Stole ipl Ws ved 
ty. : : past year and who is earning $2400 jections by answering them before they 
ling more than a billion dollars—in- ance trust agreement before the plan ‘ dos en i; - > ete > each Mut 
- ee : per year as the salaried manager of 2 are advanced? Discuss carefully eac - 
> - ¢ > > « >. @ . ™ 4 45 » > a 
sured them that is for the protection would be adopted by the stockholders li b side of the question before presenting Suit 
of the lender. But the borrower needs He is not satisfied that the plan finally ab foe eae 1 f wear conclusion ¢ 
mortgage insurance even more than does adopted in each case_is best suited to b ) Analyze the sa h, strategy vifieally . — M: 
the lender. “The names of owners of the particular case. Since he wishes to 1 “—e asap gy lat. a A 7 Question 8 \lbe 
mortgaged homes,” says Mr. Miller, “are develop the field of business insurance a er of the sige sige — yo (a) “In the beginning we make our Life 
not hard to obtain. Most county seat more thoroughly, he intends to devote at poe se ees ae : 4 a habits; but in the end, our habits make to n 
papers publish such information regu- considerable study to it. ' ; a ae ae ag iti Dee” ee ee psychological _ basis twell 
larly and if they do not the recorder’s _(a) In order that he may give direc- o eer — of this statement and its significance after 
books are open to inspection by any- tion to his studies, he must know the Question 6 to you as a life underwriter. mal | 
one.” ; extent of his functions as compared with (a) What are (1) the specific advan- (b) Give five habits which vou con- ifter 
The idea on closing comes from Frank those of the attorney and the trust of- tages, and (2) the specific disadvan- sider essential to success in life under- M: 
1. Seibel, general agent, Northwestern ficer. Present an outline which will tages, of a memorized sales talk in a writing, stating for each the speciic inclir 
National Life, Grand Rapids, Mich. He show precisely the limits of his func- package sale approach? reasons why you consider it essential plan: 
stands among the first ten producers in tions and which also will serve as a (b) “Regardless of programming tech- s maxi 
: a6 : Question 9 a 
his company and was recently singled ‘ aoe ms tiful 
out by the Northwestern National as Most life insurance sales, whe gacsoe agen 
the veteran among the company’s Big mated as a result of emotional appea and 
Ten. Mr. Seibel uses the existence of and appeals to the instincts. hich one 
mortgages, debts and other obligations iu us (a) Explain two emotions ” Tvs outs 
which the prospect brings up as ob- 5 underwriters frequently appeal. ‘ ss 
jections to buying now as the very reason Candl de by th Italian Libe h trate with an appeal to each as | rod — 
why the prospect needs additional in- a oi a be e great he Oa — “Li ar be used in a life insurance presen® 
surance protection. He encourages the lit ay Seer Meetings of T e United States Life... at tion, and discuss why each is effect LIF 
aciemaah tes Salt ten: Geen eoeais ek Onn least an interesting speculation. Now one of the oldest (b) Explain four instincts to which 
aa al : : : life insurance companies in America, as a pioneer The dnoutttats * lv appeal. Illus RI 
and how terribly bad business is and United States Lif thi Yt << f— underwriters frequently appeal. 0" 
then at a certain point in the conversa- or k cw littl “ bout life i ee 1850 ‘Todas trate an appeal to each as it may.” 
tion he stresses the need for protec- Eades oor ae Gees 3 gtr eect d iti wid used in a life insurance presentat! I . 
im of the family beease under sch iadetngtaplonseing ia tneratonal darting, | nd dicuss why each is eecre. | 
scene protection is needed more rich new prospect field of foreigners here, of Ameri- Question 10 
ey “Scib oie di “Isn't ji cans abroad. A steadily growing domestic and foreign Of the following terms define any fv amie 
al hy e! t wrote to an di - it business, and a complete line of guaranteed cost con- and explain briefly how an_understatt — 
true that when @ man is in dire hnan- tracts. Ask for booklet ‘‘New Horizons.”’ ing of them may be of value to a!" Hi 
cial circumstances, he has a mortgage ° ; ‘ty Reflexes. Ass” 
on the home, he owes the bank, his underwriter. Personality. Reflexet Nega- 
business is bad and his collections poor, On August 2, 1850, in an interlude THE UNITED STATES LIFE - sang Rica  ernanecmiayy Selling 
then he needs protection for his loved between revolutions, Garibaldi, es gp nee patie 
ones much more than he does when the Italian patriot, arrived in New INSURANCE COMPANY strategy and tactics. 
mortgage on the home is paid, all his York. For a few months before Y K enamine 
notes at the bank are paid, he owes going back to wuifly Italy be nas de rae CITY OF NEW YOR GUARDIAN SALES CONFERENC [On 
only current bills and has money in a candlemaker on Staten Island, »01 Fifth Avenue New York, N. Y. Steadfast — The Guardian Life will hold a fil 
his pocket? At least I have closed many mes I conference at the Adelphia Hotel. Ph 














fine cases with that thought.” delphia, on September 1 and 2, 1938. 
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T. A. Phillips Comments 
On Federal Investigation 

Avoidance of unnecessary injury to 
public confidence is a responsibility 
which must be assumed by Federal offi- 
cials who undertake an investigation of 
companies. This state- 
ment was made this week by T. A. 
Phillips, president of the Minnesota 
Mutual Life in expressing the views of 
his company. : 

“It is difficult to think of our busi- 
ness as a monopoly,” Mr. Phillips said. 
“Certainly, if it is, it must be regarded 
as a monopoly of the people. It must be 
self-evident that in all main essentials 
our companies have been managed pri- 
marily for the benefit of their policy- 
holders, or they could not have made the 
progress they have in years past. 

“Public officials, of course, have re- 
sponsibilities to meet and if in a con- 
sidered judgment they believe an in- 
quiry is in the national interest, it 
should not be opposed. It should be re- 
membered, however, that the responsi- 
bility to safeguard and protect the sav- 
ings of sixty-five millions of policy- 
holders rests on their shoulders equally 
with that of the company managements. 
Loss of confidence results always in 
widespread lapsation of policies and does 
real injury to and inflicts real loss on the 
policyholders. 

“If an investigation is to be made it 
is to be hoped that it will be fair, im- 
partial and without bias or advantage 
to person or party and that it will be 
in competent hands.” 


Geo. L. Hunt, New England 
Agency Vice-President, Wed 


Announcement is made of the marriage 
on Thursday, August 18, of Vice-Presi- 
dent George L. Hunt of the New Eng- 
land Mutual Life and Miss Joyce D. 
Stone of Melbourne, Australia. The 
wedding service was performed in Wel- 
lesley, the only attendants being Mr. 
Hunt’s daughter, Susan R. Hunt, and 
Dr. Frank W. Stone, brother of the 
bride. Miss Stone is a graduate of 
Melbourne University. During the past 
few years, in addition to visits to the 
United States, she has lived in London, 
France and Switzerland. 


life insurance 





A. H. JONES AGENCY MOVES 





Mutual Life Office in N. Y. Takes Large 
Suite in Woolworth Building; Formal 
Opening Soon After Labor Day 
Marking a progressive step ahead, the 
\lbert H. Jones Agency of the Mutual 
Life in New York moved last week-end 
to more spacious headquarters on the 
twelfth floor of the Woolworth Building 
ater some years at 165 Broadway. For- 
mal opening wili take place there shortly 
after Labor Day. : 
_ Manager Jones, who is architecturally 
inclined, personally supervised the floor 
plans of the new offices so as to give 
maximum comfort and efficiency, Beau- 
titul offices have been provided for the 
agency representatives and personnel, 
and the finished product is considered 
one of the most attractive agency lay- 

outs in New York City. : 
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Committees Named For 
Chicago Association 


EARLY MEETING TO BE HELD 





President Stumes Announces Working 
Organization Prepared to Handle 
Many Minute Details 





Standing committees of the Chicago 


Association of Life Underwriters were 
announced this week by President 
Charles B. Stumes, who said that a 


meeting of all committees is to be held 


in the near future at which time the 
duties of the several groups will be 
explained. Committee chairmen are: 


Advertising and public relations—Herman A. 
Zischke, general agent Union Central. 
_Advisory council—Louis Behr, Equitable So- 
ciety. 

Annual message to the public—Joe C. Caper- 
ton, general agent State Mutual. 

Business-getter sales clinic—D. Miley Phipps, 
Northwestern Mutual. 


Community fund—Joe C. Caperton, general 
agent State Mutual. 
Constitution and by-laws—A. H. Hallagan, 


manager Metropolitan Life. 

Finance—William M. Houze, 
John Hancock. 

Golden. jubilee—James H. Brennan, manager 
Fidelity Mutual. 

Legislation—Philip B. Hobbs, 
ager Equitable Society. 

Library—E. C. Hintzpeter, Hintzpeter agency. 

Music and_ entertainment—E. ooling, 
Fuller agency Prudential. 

National convention—E. C. Hintzpeter. 

Membership—James H. Brennan, manager Fi- 
delity Mutual. 

Program—Waldo D. Thorsen, Allison agency, 
Connecticut General. 

Publicity—R. A. Judd, manager Phoenix Mu- 
tual. 

Reception—V._ T. 
New England Mutual. 

Resolutions—A. W. Ormiston, Dudley agency 
Travelers. 

Sales congress—L. Mortimer Buckley, Albrit- 
ton agency Provident Mutual. 

Speakers’ bureau—Earl M. Schwemm, agency 
manager Great-West. 

Trust company cooperation—E. H. 
Fuller agency Prudential. 


Estate of Dr. Leslie Ward 
Now Amounts to $4,500,000 


An accounting of the estate of Dr. 
Leslie D. Ward, who was first vice- 
president of the Prudential when he died 
in 1910, showed the corpus of the estate 
amounts to $2,447,716, and income since 
his death has been $2,120,478, a total of 
$4,568, 194. 

Dr. Ward left his entire estate in trust, 
equally divided between Mrs. Helen 
Ward Dignan of Princeton, his grand- 
daughter, and his son, Leslie Perry 
Ward, who died abroad some years ago. 


general agent 


agency man- 


Echart, Thurman agency 


Dooling, 








NEW PACIFIC MUTUAL RATES 


New premium rates have been an- 
nounced by Pacific Mutual Life, apply- 
ing to all participating policies issued 
after June 30, 1938. These new pre- 
miums are predicated upon a 3% interest 
basis. Premium rates for non-partici- 
pating policies were revised in February. 
These are incorporated in the new rate 
books, as are also the rates for the 
juvenile policies, both participating and 
non-participating. Dividend illustrations 
applicable to the 3% participating poli- 
cies have also been announced. The net 
costs are lower than under the old 
scales for all ages in the case of Ordi- 
nary policies. For Twenty Payment and 
Twenty Year Endowment plans the net 
costs generally are slightly higher for 
the younger ages at entry and generally 
lower for the higher ages at entry. 


Cc. C. WYSONG DEAD 
Clarence C. Wysong, former Indiana 
Insurance Commissioner and member of 
the state legislature, died recently at 
age 49. At the time of his death he 
was general counsel for the Guarantee 
Reserve Life. 


CHASE TO SUCCEED THOMAS 
Harry H. Chase has been appointed 
by the Aetna Life to succeed W. B. 
Thomas as general agent at Pittsburgh. 
Mr. Thomas is retiring because of ill 
health after more than twenty years’ 
service. 








Bank Insurance Trustees 


Governor Lehman has appointed 
four trustees of the General Insur- | 
ance Guaranty Fund of Savings sank | 
Life Insurance. They are Andrew | 
Mills, Jr., president Dry Dock Sav 
ings Bank of New York; Edward A. 
Richards, president East New York 
Savings Bank of Brooklyn; William 
G. Green, president New York Sav 
ings Bank, and Smith Sheldon, trustee 
Monroe County Savings Bank of 
Rochester. Deputy Paul Taylor, in 
charge of Savings Bank Life Insur- 
ance in this state, is a trustee and 
presides at the meetings. 











Lloyd D. Harrison Will 
Be Presented With Plaque 


At a meeting of the New Jersey Life 
Underwriters executive committee, chair- 
men of the various standing committees, 
and general agents, held in Newark, N. 
J., August 16, it was decided to give a 
plaque to Lloyd D. Harrison, retiring 
president of the association and Newark 
branch manager of the Phoenix Mutual. 
The presentation will take place at one 
of the future meetings of the association. 

It was also recommended to have the 
by-laws changed to permit the chairmen 
of the educational, legislative, publicity, 
membership and program committees to 
act ex-officio at all executive committee 
meetings. 

Owing to pressure of business, Mr. 
Harrison declined to go to Houston for 
the annual meeting of the National As- 
sociation next month, to represent the 
association. It is hoped that some mem- 
ber may be found who can go to repre- 
sent the association. 


TWO PROMOTIONS 








Samuel Wilson Agency Organizer and 
Joseph Kramer Brokerage Super- 
visor in A. H. Jones Agency 
In recognition of his meritorious work 
the Albert H. Jones Agency of the Mu- 
tual Life in New York has promoted 
Samuel Wilson, formerly its brokerage 
supervisor, to agency organizer and Jo- 
seph Kramer, formerly in charge of the 
application department, to succeed Mr 

Wilson as brokerage supervisor. 

Mr. Wilson, a St. John’s University 
graduate, started with the Mutual Life 
at its home office in March, 1929, and 
in December, 1931, he became associated 
with the former manager of this agency, 
Frank W. Adams, as supervisor of 
agents, Mr. Wilson is known “on the 
Street” as “Smiling Sam the Brokerage 
Man” and his gift for training men in 
the life insurance business should prove 
an asset in his new position. 

Mr. Kramer has been with the Mutual 
Life since April, 1931, in charge of the 
application department, and the aptitude 
he has shown for servicing brokers will 
be helpful to him in his new capacity. 


LOUIS M. DIXON DEAD 

Louis M. Dixon, age 65, Springfield, 
Ill., insurance man, committed suicide 
August 13 in the vicinity of Havana, 
Ill, by inhaling carbon monoxide fumes. 
Born in Illinois, he was successively su- 
preme recorder of the old Court of 
Honor between 1912 and 1924; secretary 
of its successor, the Springfield Life In- 
surance Co., from 1924 to 1931; treasurer 
of the merged Springfield Life and the 
Abraham Lincoln Life from 1931 to 1935, 
and assistant treasurer of the Illinois 
Bankers’ Life after that company took 
over the Abraham Lincoln Life in 1935 
Ill-health and despondency are believed 
responsible for the suicide. 


NEW TAX BOOKLET 

Taxation affecting life insurance is 
discussed in the 1938 edition of a book- 
let on this subject brought out by Pren- 
tice-Hall, Inc., New York. There are 
175 pages giving in question and answer 
form information about Federal income, 
gift and estate tax laws and the inheri- 
tance and estate tax laws of the various 
states. In paper covers the booklet is $1. 
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Michigan Dep’t Takes 
In Over $4,000,000 


EXPENDITURES ARE ONLY $74,000 





Example of Excessive Taxation For 
Maintenance of Insurance Super- 
visory Bureaus by States 
The annual financial report of the 
Michigan Insurance Department cover- 
ing the ending 


June 30, reveals 


that this supervisory bureau continues 


year 


to be a big revenue producer for the 
state government while being held to 
such a limited budget that its actual ser- 
vice to the insuring public is naturally 
considerably less than might be expect- 
ed. Departmental executives and friends 
of sound insurance for years have been 
attempting to obtain more liberal finan- 
cial provisions for the Department with- 
out success although the 1937 legislature 
did grant a considerably larger appro- 
priation. In practice, however, this ap- 
propriation was greatly reduced through 
administration economies seemingly 
made necessary by over-appropriations 
generally plus the emergency conditions 
created by the recession. 

The Department’s fiscal report shows 
receipts for the year, July 1, 1937, to 
June 30, 1938, to have been $4,200,237, an 
increase of $427,217 over the previous 
twelve months’ period. Net disburse- 
ments, however, amounted to only 
$74,002, an increase of approximately 
$2,500 over the net departmental expen- 
ditures of $71,458 for the previous year. 

The cost of the department’s operation 
is thus shown to be roughly 1.75% of 
revenues taken in, an extremely low 
ratio even for departments whose pri- 
mary function is obtaining revenue. But 
in view of the fact that insurance taxes 
are nominally assumed to be collected 
chiefly to defray the expense of adequate 
supervision it appears that insurance 
buyers, in Michigan at least, are getting 
less for their tax dollar, proportionately, 
than almost any other class paying in 
revenue to the government. 

The Department’s work has been in- 
creased considerably because of the pas- 
sage by the 1937 legislature of the 
agents’ qualification law which requires 
examination of all new applicants for 
property insurance agents’ or solicitors’ 
licenses residing in incorporated areas 
(cities or villages). 





Equitable Society Merges 
Its Two Memphis Agencies 


The Equitable Society has consolidated 
its Memphis agencies since the death 
recently of R. Henry Lake for many 
vears a general agent for the society. 
The combined agencies will be under 
the management of Ernest M. Barber 
Donaldson M. Lake becomes supervisor 
and C. Robert McAlister and Robert 
Burleigh continue as unit managers 
Territory of the agency includes all of 
Mississippi and Tennessee west of the 
Tennessee River. 

Vice-President A. G. Borden went 
from the home office to arrange the con- 
solidation and gave a breakfast to the 
personnel. 
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JIMMIE 

paper bally- 
activities of 
The 


which started it 


STILL 
The 
hoo 
James seems 
Saturday Post, 
ff, expects to finish it with 


TALKING 


and 


ABOUT 
magazine daily 
the 


Roosevelt 


over insurance 
endless 
Evening 


another ar- 


ticle; but after that is published there 
will be some more. Collier’s ran one 
last week and another this week, telling 


James Roosevelt’s own story. Return- 
ing from his honeymoon, John Rooseveit 
not any busi- 
ness where his name will be capitalized, 
that the look at his income 
tax fig any time it wants to do so, 
but he so to work in a department 
store job he got through the regu- 
by going in and asking 
for it. Salary $18 a week. 

The Department of Justice has issued 
a statement formally denying that there 
connection between its actions 


the Sinclair Oil interests 


says he is going to enter 
world can 
ures 
will 
whicl 


channels, 


was any 


in relation to 


and the fact that James Roosevelt sold 
Harry F. Sinclair an insurance policy in 
1937, a fact to which the Saturday Eve- 
ning Post called attention. The National 


Association of Insurance Brokers passed 
a resolution against politically controlled 
insurance business although none of the 
members has voluntarily decided to drop 
their own “politically controlled 
” Scarcely a day goes by that 


“ 


any of 


business. 


some columnist or editorial writer does 
not enter the fray in his column as a 
space filler 

In the meantime, John Sargent, James 


Roosevelt’s partner since several years 
back, found that the fact that 
everybody knows he is in the insurance 
hurting his production any. 


has not 


business is 





JAMES F. LITTLE 


The death of James F. Little, vice- 
president and actuary of the Pruden- 
tial, is a loss to the business. In every 
sense of the word he was an outstand- 


ing member of the actuarial profession. 
His rrr and life insurance vision was 
worldwide, having included experience in 

he pus met England and Mexico. He 


was lucky in his early tutelage as he 
worked in England alongside of several 
of the greatest consulting actuaries. Also, 


he began his actuarial experience from 
end and also worked for 
the insurance department of a country— 
Mexico 


the company 


the United States his 
kill, talent and judgment soon won him 
the esteem of his associates in the Actu- 
America and as the 


Arriving in 


arial S ciety of 


1907, at the post office of New 


York City under the act 


years went by he proved a fine asset to 


the field force of the Prudential. For 
that company he was author of several 
policies which met current and new 


needs and his understanding of the prob- 
lems of the field was complete as well 
is decidedly helpful. He had a splen- 
did gift of humor with considerable 
patience; was decidedly realistic; and 
continued modest and democratic as he 
the insurance 


climbed in world of 





BIGGER AND MORE PROMISES 


The Social Security Act is three years 
old and President Roosevelt reviewed 
the situation in a broadcast Monday 


night. He promised further expansion 
of the program, the financing of which 
is already extremely difficult and compli- 
cated. How far is that expansion to 
go? The President gives a hint: 
What we are doing is but it is 
not enough. Today many of our citizens 
are still excluded from old age insurance 
and unemployment compensation  be- 
cause of the nature of their employment. 
This must be set aright, and it will be. 
Sometime ago I directed the Social Se- 
curity Board to give its attention to the 
development of a plan for liberalizing 
and extending the old age system to pro- 
vide for wives, widows and orphans. 


good, 


tens of thousands of wives, 
widows and orphans. Getting them all 
Social Security tent will offer 
problems which make the solution of 
the current ones in Social Security ad- 
ministration child’s play. 
But the 
in mind. 


More recently, national health con 
ference was held at my suggestion to 
consider ways and means of extending 
to the people more adequate health and 
medical services, and also to afford the 
people of this country some protection 
against the economic losses arising out 
of ill health. I am hopeful that on the 
basis of studies and investigations, now 
under way, the Congress will improve 
and extend the law. I am also confident 
that each year will bring further devel- 
opment in Federal and State social secur- 
itv les and that is as it should be. 


There are 


under the 


and financing 
President has other “protection” 


He says: 


cislation; 


Charles Hughes, auditor of the New 
York State Insurance Department, will 
sail for Europe on August 26, a pas- 
senger on the S.S. Konigsten. He will 
return on the same ship, spending his 
time abroad in Belgium. 

* * * 


Joseph S. Frelinghuysen, president of 
the Stuyvesant and former United States 
Senator, and Mrs. Frelinghuysen sailed 
last Saturday on the North German 
Lloyd liner Europa for a European trip. 














Left to right: 


Silliman Evans, chairman of the 
Silliman Evans, Jr., 


S. S. “Manhattan” as they were 


is also a newspaper publisher in Nashville, 


Frank J. Hogan, Washington, D. C. at- 
torney, newly elected president of the 
American Bar Association, has been on 
the executive committee of the A. B. A. 
since 1933 and was president of the 
District of Columbia Bar Association in 
1932-33 and of the Washington Lawyers 
Club in 1930-31. A graduate of George- 


town University, class of 1902, and 
prominently identified with its affairs, 
Mr. Hogan was awarded an honorary 


L.B. degree from this university in 
1925 and is now president of its alumni 
association. He has also lectured in the 
Georgetown School of Law on wills, evi- 
dence and partnership. This is Mr. 
Hogan’s thirty-sixth year of law prac- 
tice in Washington and he js one of the 
most distinguished members of the city’s 
legal fraternity. 

* * * 


Major Charles G. Kizer has been reap- 
pointed to the Virginia Industrial Com- 
mission for another term of four years. 
He is the only member of the original 
commission established in 1918 who has 
retained his post continuously since that 
year. He is eligible for retirement and 
it is expected that he will avail himself 
of that privilege some time during his 
present term. 

* * * 

Foster A. Vineyard, assistant general 
agent in the Gordon H. Campbell agen- 
cy, Aetna Life, Little Rock, has been 
appointed a member of the exhibit plan- 
ning committee, to make plans for an 
Arkansas exhibit at the New York 
World’s Fair in 1939. The committee 
has charge of planning the arrangement 
of a building, preparation of an exhibit 
and a moving picture illustrating the 
advantages of the state. 

x * * 

Miss Madeline Goelz, secretary to E. 
W. Allen, Allen & Schmidt Agency, New 
York, and Miss Hazel M. Schmidt, 
daughter of H. Arthur Schmidt, partner 
of Mr. Allen in the same agency, sailed 
August 16 on the S.S. Nieuw Amsterdam 
for a two months’ trip abroad. They 


will tour Switzerland, Germany, and 
France and will take a motor trip 
through Brittany and Normandy while 
in France. 





have arrived in Europe. 
about to sail 


Ella Barnett 


Silliman Evans, Jr., Mrs. Evans, Silliman Evans 


Maryland 


Casualty, and his wife and son, 
The above picture was taken on the 
from New York City. Mr. Evans 
Tenn. 


Frank L. Jones, vice-president Equita- 
ble Life Assurance Society, 
to Europe on the Nieuw Amsterdam re- 
turned a ago the Queen 
Mary its record breaking 
trip from Southampton. Among Ameri 
can insurance men he ran across abroa( 
was President Duffield of the Prudential 
whom he saw in Sweden. 

* * * 


who went 


few days on 


when it made 





HENRY S. 


Henry S. Nollen, president of the 
Equitable Life of Iowa, has been select- 
ed as general chairman of the committee 
of arrangements for the December meet- 
ing of the National Association of In- 
surance Commissioners to be held at 
Fort Des Moines Hotel, Des Moines, De- 
cember 5 to 7. The association at 1ts 
June meeting at Quebec accepted the 
invitation of Iowa. Mr. Nollen will as- 
sume active charge of all arrangements 
for holding the meeting and will select 
the chairmen and members of the various 
committees, 


NOLLEN 
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Thomas J. Cullen 


Thomas J. Cullen, First Deputy Su- 
perintendent of the New York State In- 
surance Department, who is in charge 
of the Albany office, is now spending 
three days a week in New York. 

A eraduate of Union University, class 
if 25, Mr, Culgn went into a law of- 
fce in Troy, N. Y., until admitted to 
the bar in March, 1927. He entered the 
New York Department on April 1, 1927, 
with the title of assistant registrar. Most 
of his work at the time was examination 
of life and annuity, and health and ac- 
cident policies, and he did legal work 
f miscellaneous character. On January 
1, 1928, he became registrar. This title, 
since abolished, was tied up with the 
old registered policies, carried over 
from the days in which registered poli- 
cies were permitted under the law. 

When Jolin Stephens, who for some 
time had been counsel of the Depart- 
ment, died Mr. Cullen became acting 
counsel for a time. On April 1, 1930, 
he was made executive assistant of the 
Department at Albany, later getting the 
tile of Deputy Superintendent. He 
served as Deputy Superintendent for 
fourteen months in the Van Schaick ad- 
ministration. In May, 1938, he was ap- 
pointed first deputy by Superintendent 
Pink. 

Most exciting days of Mr. Cullen in 
the New York Department were when 
Tom Behan, Superintendent, was fatally 
il in Albany. No one but a few per- 
sons in the Department knew the criti- 
cal nature of his illness. On the shoul- 
ders of Mr. Cullen in Albany and 
Charles P. Butler, then a deputy in New 
York, were piled unusual responsibilities. 
Mr. Behan had been Superintendent only 
a few weeks when he died. 

Mr. Cullen’s principal duties at the 
present time are with life insurance, rat- 
ing and miscellaneous bureaus. 

* x * 


John M. Francis 


And while we are talking about the 
New York State Insurance Department 
| was considerably surprised while visit- 
ng there Tuesday to see sitting at one 
of the desks John M. Francis of the 
New York Journal of Commerce insur- 
ance page. Upon inquiry I learned that 
Mr, Francis has been appointed Deputy 
Superintendent to do special work for 
the Department between now and Octo- 
ber 1 at which time Superintendent Pink 
€xpects to announce the appointment of 
a permanent deputy who will probably 
be some one within the ranks of the 
Insurance Department. Deputy Francis 
will retire from public life and return 
to full-time duties on the Journal of 
Commerce October 1. 

receive a number of letters from 
a in graduating classes of colleges or 
rom those who have just been gradu- 
ated, Saying they think they are quali- 
ed for journalism as a profession be- 


cause they have a Ph. D. degree or did 
some work on the students’ paper. Some 
of them want to know what are the 
qualifications for making good in a news- 
paper. You never can tell until you try. 
In the old days of Horace Greeley and 
James Gordon Bennett few reporters 
were college men. At that time there 
was a prejudice against taking on men 
from the universities, which began to 
disappear when Charles A. Dana of the 
New York Sun began to put on dozens 
of young fellows from the colleges. 

Nowadays, there is no_ prejudice 

against college men in journalism nor 
against those who did not get a great 
deal of schooling. Thing that counts is 
a nose for news, 
_ The experience which can be crowded 
into the days before the city room of 
the newspaper is reached is well illus- 
trated in the career of John M. Francis 
who has no college degrees but who 
can spot a news story a mile away. 

Born in Louisville, Ky., Mr. Francis 
did not even reach high school. When 
a boy he went to work on a delivery 
chore for a shoe store. Then he took 
a course in a business school. Emerging 
as a stenographer he was taken on by 
the Louisville & Nashville Railroad. He 
could read his shorthand notes, but had 
difficulty in deciphering his other hand- 
writing which he jotted down when he 
thought he could not transcribe the pot- 
hooks. Next, he tackled shorthand and 
typewriting for the Southeastern Freight 
Tariff Association. At various times he 
was a bookkeeper or a time-keeper for 
a stove outfit and a veneer firm. He 
even helped make boxes for the Mencel 
box factory in Louisville. 

Just as he was communing with him- 
self wondering how far his employment 
journeys would take him in Louisville 
he took over a newspaper carrying route 
for the old Louisville Herald, which was 
part of the chain of John C. Schaefer 
who then owned the Chicago Post. 

The smell of printers’ ink proved such 
a lure that he decided he wanted to be 
a reporter. A circulation man got him 
a job as a cub reporter on the Louis- 
ville Herald; then he became a district 
legman; next a sports writer on the 
paper, which led to his covering the 
wrestling matches at one of the theaters. 
He also did some dramatic reviewing and 
odd and end assignments. 

Most of the reporters in Louisville 
wanted to work on the Courier-Journal 
which had been made famous by Col. 
Henry Watterson. It finally went un- 
der the ownership of the late Robert 
W. Bingham who was United States 
Ambassador to Great Britain. Francis 
landed on the Courier-Journal after be- 
ing five years with the Herald. He was 
with the Courier-Journal five years, his 
most interesting assignment being a 
three weeks’ trip to the cave section of 
Kentucky where Floyd Collins, a boy, 
had been lost while exploring. Later, 


the body of the youth was found. It 
was the biggest newspaper story in Ken- 
tucky for years. 

Francis then went to the Louisville 
Times for two years, doing rewrite, 
make-up and general assignments. 

When Col. Charles Dobbs, managing 
editor of the Insurance Field, died Mr. 
Francis joined the staff of that paper, 
nandling copy. After ten months he 
was transferred to New York City as 
correspondent here for the Insurance 
Field. 

The death of Herman Leonard, who 
had been an insurance reporter on the 
Journal of Commerce for a great many 
years, left a vacancy on that sheet. Mr. 
Francis went to that paper as assistant 
to William S. Crawford, editor of the 
insurance page. 

One of the best things Mr. Francis 
has done on the Journal of Commerce is 
his Monday morning column, “Excess 
Lines,” in which personalities of William 
and John Streets are discussed. This 
started as a Monday morning filler; went 
over big and became a regular feature. 

Mr. Francis married Gretchen Snyder 
and they have two boys—John Martin, 
Jr., and David William Francis. His 
chief recreation is hiking around the 
Bear Mountain and Tuxedo sector. 

* * x 


Alva Johnston Getting More Facts 
Alva Johnston, who wrote the article 
about James Roosevelt and his insurance 
connections for the Saturday Evening 
Post, which article caused Collier’s to 
run a reply written by Walter Daven- 
port, is preparing material for another 
article on James Roosevelt, which will 
have some more to say about his in- 
come. 
x ok x 
Thorsen’s Syndicated Article 

J. Mitchel Thorsen, of Thorsen & 
Ritchie, Inc, 1 Park Avenue, New 
York City, general insurance brokers, 
had an article August 14 in the maga- 
zine This Week, which is syndicated in 
a number of Sunday newspapers. En- 
titled “Don’t Do It Now,” it is an argu- 
ment for procrastination—delaying ac- 
tion if one is worried, unnecessarily 
steamed up over something, or too tired 
for initiative. 


ok * 


* 

Death of a Remarkable Woman 

America’s most inveterate and = en- 
thusiastic convention-goers—Mrs. Ida 
Adams Robbins, mother-in-law of Col. 
Howard P. Dunham, vice-president of 
the American Surety and former Con- 
necticut Insurance Commissioner—died a 
few days ago in Hartford Hospital, 
Hartford, Conn. She was 78 years old 
and had been an invalid for a_ year, 
much of which time she spent at the 
Dunham apartment at No. 1 Fifth Ave- 
nue, New York City. 

For years Mrs. Robbins, her daugh- 
ter—Jane R. Dunham—and Col Dun- 
ham have been familiar figures at in- 
surance conventions. The ones which 
Mrs. Robbins most enjoyed attending 
were those of the National Association 
of Insurance Commissioners, although 
she went to numerous others. Some of 
those journeys lasted almost a fortnight 
when one takes into consideration the 
number of places which the commission- 
ers visit on the way to the convention 
and returning home. 

Mrs. Robbins did not care how long 
they lasted nor how much traveling was 
done. When the commissioners went 
through the Yellowstone, a journey of 
some days, many of the men got pretty 
well fatigued, but not Mrs. Robbins 
The sight of this little frail old lady, 
always in good humor, always taking 
pleasure in meeting people, always ready 
to see one more sight or go to one 
more party, made some of the men stop 
grousing. If it was extra warm in Texas, 
or noisy on the Pullman train, or the 
party was running along into the late 
hours she took all this in her stride, 
never being perturbed, The Dunhams 
added to the social side of all the con- 
ventions they attended. 

Mrs. Robbins was the widow of 
Elisha Robbins, and was a descendent 
of early settlers in Wethersfield, Conn. 
The old home of Col. and Mrs. Dunham 





he 
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and Mrs. Robbins in Weathersfield, more 
than 100 years old, has been visited by 
many insurance people. 

Mrs. Robbins was born in Hyde Park, 
N. Y. She was active in the affairs 
of the First Church of Christ, Con- 
eregational, Wethersfield, and was presi- 
dent of the Ladies Aid Society and 
Needlework Guild of that church. Also, 
she was a member of the Daughters of 
the American Revolution, New England 
Women and Wethersfield Women’s As 
sociation. The funeral was in Wethers 
field Tuesday. 

* * * 
Mildred Pressman 

Mildred Pressman, one of the best 
known members of the insurance group 
of the Special Libraries Association, has 
severed her connection with the Associa- 
tion of Casualty & Surety Executives, of 
which she has been librarian for a num- 
ber of years. 

In Washington Irving High School she 
took a course in library economics and 
at Columbia a course in library econom- 
ics applied to business. After an ap- 
prenticeship training in the library of 
Columbia University in the cataloguing 
division for a year and a half she be 
came head of the information file and 
library of a Wall Street investment 
house where she remained for four 
years. An experience as librarian of 
\merican City Bureau, a civic research 
organization, was followed by work for 
the Federal Reserve Bank of Philadel- 
phia, cataloguing a _ special collection 
there. Some years ago she became li- 
brarian for the National Bureau of Casu- 
alty & Surety Underwriters and then for 
the Association of Casualty & Surety 
Executives. 

* * * 
Commissioner Harrington Now 
Studying Law 
Charles F. J. Harrington, Massachu- 
setts’ new Insurance Commissioner, has 
always wanted to know law, and is tak- 
ing his third year studies during eve- 

nings at Suffolk Law School. 

He is also interested in the theater. 
In an article on Commissioner Harring- 
ton published in current issue of the 
Insurance Age-Journal this paragraph 
appears. 

“The new commissioner was graduated 
from Boston English High School. A 
keen enthusiasm for dramatics led him 
into school plays and amateur theatri 
cals, ushering days at local theaters 
and even libretto selling while he was 
learning the fundamentals of insurance 

* 


New Safety Film 

“Man at the Wheel” is the latest safety 
film, released by the March of Time an 
showing in first run theatres this week 

“It is a fascinating picture story,” says 
Fred M. Rosseland, secretary-manager 
of the Newark Safety Council. “It should 
have a powerful influence in bringing 
a better understanding of the highway 
safety movement to the American people.” 
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May Alter New Jersey 
American Contract 


AWAIT ACTION BY THE STATE 


Report Is That Participating Fire Com- 
panies Will Include Only Those 
Domiciled in N. J. 

Reliable but wholly unofficial reports 
from New Jersey are to the effect that 
changes will be made in the present 
contract between the New Jersey De- 
partment of Banking & Insurance, the 
New Jersey Association of Underwriters 
and the American of Newark and other 
stock fire companies for the handling of 
coverage on properties of distressed fi- 
nancial institutions in the hands of the 
Department of Banking & Insurance for 
rehabilitation or liquidation. It is under- 
stood that henceforth only fire companies 
domiciled in New Jersey will share in 
this insurance which it is believed will 
continue to be written through the 
American of Newark although a nev 
contract had not been signed early this 
week. 

Under the existing contract agents 
who are members of the New Jersey 
Association of Underwriters place insur- 
ance on these particular risks with the 
American which in turn distributes it 
among about ninety companies which 
participate in the arrangement. All these 
companies are admitted to New Jersey 


but most of them have their head of 
fices elsewhere. Under the change 
which is believed may take place the 
non-resident companies will lose their 


participation. 

Companies which have their headquar- 
ters in New Jersey include the Ameri- 
can, Atlantic City, Camden, Eagle of 
Newark, Federal of Chubb & Son, Fire- 
men’s, Merchants & Manufacturers of 
Corroon & Reynolds group, National 


Fire & Marine, Newark Fire of the 
Royal-Liverpool Groups, New Bruns- 
wick of the Home Fleet, Standard of 
Trenton, Sussex and Universal. 

The amount of insurance business 


handled under the contract with the state 
has been declining steadily, due to the 
large number of properties which have 
been released from control by the state 
as those lending institutions have been 
rehabilitated or liquidated during the last 
two years. 


Four Insurance Men Are 
Serving on J. J. Hines Jury 

Two New York City insurance brokers 
and two life insurance agents are among 
the twelve regular jurors and two alter- 
nates selected for the trial of the veteran 
Tammany leader, James J. Hines, on 
charges of having conspired to give po- 
litical protection to the Dutch Schultz 
policy gang. The insurance men serving 
on the jury are as follows: 

Fred R.*Suydam, insurance broker with 
the firm of Vander Poel, Francis & Co., 
111 John Street; Saul M, Dash, insur- 
ance and real estate broker with Leonard 
Jacobs & Co., 110 West Forty-second 
Street; Ernest G. Hapgood, Jr, agent 
for the Northwestern Mutual Life at 347 
Madison Avenue, and Max S. Herrman, 
agent for the Guardian Life, 350 Fifth 
Avenue. 


HEADS OKLA. CITY AGENTS 


Herbert J. Heiman of the Al Heiman 
Insurance Co. has been re-elected presi- 
dent of the Oklahoma City Insurors Ex- 


change. | . Parish is vice-president 
and Leland Booth secretary-treasurer. 
The executive committee includes Fred 


Fox, Brick Welsh, E. V. Mashburn and 
F. Wiley Ball. 


Company Spokesman 
Hopeful on Production 


POINTS TO UNSOLD COVERAGES 





Tells Oregon Agents That There Is Wide 
Field for Premiums in the Many 
Side Lines Now Available 


the 


agents in 


Appreciation of cooperation re- 


ceived from their relations 
with companies was expressed by W. G. 
Rich, president of the Oregon Confer- 
letter which was 


read yesterday to the annual meeting of 


ence Committee, in a 


the Oregon State Agents Association at 
Portland. Unable to be present himself 
Mr. Rich wrote to President R. W. 
Schmeer of the agents’ association the 
thoughts on production of business he 
wished to convey to the producers. 

“The persistent rate reductions, coupled 
with the almost stationary, if not actual 
decline, in property values, have pro- 
duced a problem both for the companies 
and their agents; the companies being 
faced with reduced premium income and 
the agents with proportionate reduction 
in commissions,” wrote Mr. Rich. “This 
condition, however, is one about which 
we should not be unduly pessimistic be 
cause in a large measure the reduction 
in income is due directly to the im- 
proved fire condition throughout 
the country. The conservation of prop- 
erty values is of such importance that 
no effort should be spared in this direc- 
tion and we should be ready, and even 
eager, to recognize improved conditions 
when there are indications that the im- 
provement will be of a permanent char- 
acter. 


Most Insureds Under Protected 


“The low premium costs the insuring 
public are now enjoying do set free 
funds by which the insured may pur- 
chase other types of much needed pro- 
tection. Although property values are 
doubtless in the main well insured, we 
find all too frequently that through a 
false sense of economy the insured has 
failed to secure indemnity for some vital 
interest, not only in the physical values 
of property but also in the use of prop- 
erty. 


loss 


“This latter field is one that has barely 
been scratched. How seldom does a man 
purchase rental value insurance—one of 
the simplest and cheapest forms of in- 
demnity available, Similarly, use and oc- 
cupancy insurance on manufacturing and 
mercantile establishments is the excep- 
tion and not the rule. A campaign of 
education is necessary and no one is 
better fitted to undertake this campaign 
than the agents themselves. 

“The broadening of the fire insurance 
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PASSED ALONG... 


The dependability of the Company is passed 
through the Agent to the Client as protection 


when it is needed. Financial strengh assures 





ein 


pleasant 


association between Client 


a Client’s peace-of-mind. Service means a 


and 


Agent which increases in value throughout 


the years. And all of these things mean a 


trustworthy reputation that builds an Agent's 


future! 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 


NEW YORK OFFICE: Central Fire Agency, Inc. 
2 William St., N. Y. C. 


CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 


Marine—222 Sansome Street 


eer Montgomery Street 


contract to include many supplemental 
hazards has proven during the past two 
years to have been of inestimable value 
to the insuring public. Unprecedented 
windstorms in Montana, California and 
Colorado have shown that this hazard is 
not confined to certain well defined areas 
where tornadoes and hurricanes may be 
expected. In all three of these districts 
severe windstorms were not anticipated 
but a combination of circumstances, of 
intense wind, followed by heavy rain or 
hail did considerable property damage, 
much of which, fortunately for the pub- 
lic, was covered by insurance. These 
same conditions might reasonably be du- 
plicated in any part of the United States. 
The prevailing labor unrest has con- 
vinced many prudent insureds that riot 
and explosion insurance should be a 
permanent part of their insurance budget. 


“Fire insurance is designed primarily 
to protect property values at certain 
designated locations. However, today the 
use of the automobile not only calls for 
insurance on the vehicle itself but also 
on the perils contingent upon the opera- 
tion of the vehicle and upon the com- 
modity transported thereon. Therefore, 
automobile and inland marine insurance 











J. A. Kesey, President 
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PREMIUM RESERVE ° ° 
OTHER LIABILITIES . 
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as required by law. 








Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 
Statement December 31, 


#VOLUNTARY CONTINGENCY RESERVE . ... 


* Bonds and Stocks valued on New York Insurance Department Basis. 


gency Reserve to adjust Surplus to Market Valuation 
Securities carried at $45,286.73 in the above d i 


C. L. Henry, Secretary 
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° e e e 6,343,284.09 
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should loom up larger than ever before 
in the portfolio of each insurance agent 
By this method can an agent keep 
abreast of the times in properly serving 
his clients. 

“The work of the Business Develop- 
ment Office sponsored by capital stock 
fire insurance companies and_ their 
agents, together with the national ad- 
vertising campaign of the National 
Board of Fire Underwriters, both of 
which are designed to educate the agents 
and the public in the principles and ad- 
vantages of stock fire insurance, should 
receive not only our approval but active 
cooperation. It is becoming increasingly 
evident that the destiny of capital stock 
insurance and its agents is wrapped up 
in the free enterprise principle which 
from so many sources is under attack. 


H. C. Smith Completes Fifty 
Years With Norwich Union 


H. C. Smith, chief clerk in the United 
States head office of the Norwich Union 
Fire, completed fifty years of service 
with the company on Wednesday. In 
the absence of United States Manager 
Hart Darlington, Assistant Manager W. 
M. Frink was host at a luncheon fr 
Mr. Smith at the Drug & Chemical Club 
in New York. Guests included several 
men who have long been associated wit! 
Mr. Smith. 





Members of the executive committee 
of the New York State Association 
Local Agents held a two-day meeting at 
the Hotel Syracuse, Syracuse, N. this 
week to consider a number of problems. 
The committee on Tuesday evening Ws 
host at dinner to members of the exec" 
tive committee of the Syracuse Exchanse 
as a testimonial to their fine handling 
of the annual convention of the state # 
sociation last May. 

Frank Burns, well-known reinsurance 
broker and general agent of Seattle, 8 
spending a month in London on an a 
nual visit to Lloyd’s. 
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Insurance Company Securities as 
Stable Investment Opportunities 


Comparison With General Management Investing Companies 
Shows Fire Insurance Companies More Conservative 
With Greater Stability of Income 
By Neville C. Seymour, C. P. A. 


Security Analyst, Baltimore 


(Continued from Last Week) 


In the previous instalment Mr. Seymour 
ulined the operating objectives of fire in- 
wrance companies and investment compa- 
ies and presented tables and charts show- 
ing. the sources of annual cash income 
mpared with dividend payments, invest- 
went expenses to net assets and gross m- 
me and the ratio of net dividends paid 
net investment income and to potential 
icome. 

Diversification of the Total Assets 
Chart 3 strikingly the 
ifference between the portfolio policies 
‘ fire insurance companies, and those 
In the main, 


demonstrates 


f investment companies. 
the details in the chart speak for them- 
«lves, but one explanation is necessary: 
Practically all the leading fire insurance 
mpanies control one or more operating 
ubsidiary companies, as a means of in- 
reasing their agency plants. In the 
shart the parent companies’ holdings of 
the stocks in subsidiary companies are 
shown unshaded, and below the regular 
common stock Actually the 
subsidiary stocks represent a proportion- 
ite ownership of more or less exactly 


holdings. 


the same diversified portfolios as those 
f the parent companies, so that had it 
the 
fleet portfolios for the eight-year period, 
the subsidiary stocks would have been 
eliminated, and there would have been 
more bonds, preferred stocks and cash. 
It is noteworthy that at the end of 
1937 the fire insurance companies were 
in possession of more cash and govern- 
ment bonds than at any time between 
1929 and 1937. At the same time, too, 
the investment companies very consider- 
ably increased their cash position. The 
motives behind this increased liquidity 
were perhaps quite different; the in- 
vestment companies no doubt sought 
liquidity in order to be able to improve 
their portfolios at an opportune time 
through purchasing high-grade equities 


been practical to consolidate all 


at bargain prices. The fire insurance 
companies, on the other hand, probably 
anticipated a rise in losses due to the 
usually impaired moral hazard which oc- 
curs in every depression, and naturally 
they would prefer to take a liquid posi- 
tion rather than be forced to sell securi- 
ties at depression prices to meet claim 
payments. 

Quite obviously the distinct difference 
between the portfolios of both types of 
companies explains to a large extent why 
the net assets of the fire insurance com- 
panies performed far more satisfactor- 
ily from 1929 to 1937. 

Contraction and Expansion of the Total 
Capital Employed and Invested 
There is one striking advantage en- 
joyed by stockholders of fire insurance 
companies which those of investment 
companies do not always possess, name- 
ly, that their realized equity in the as- 
sets, and in the investment income can 
increase without any further contribu- 
tions of capital being made by them. The 

reasons for this are the following: 

1—An average of 20% of the net in- 
come from the investments is usually 
retained and reinvested. 

2—100% of the underwriting profits, 
when earned, is also reinvested. 

3—The increase in the “Unearned Pre- 
miums Reserve,” during periods of ex- 
panding premium volume, is invested and 
produces future income, 

On the other hand the investment com- 
panies, during the period from 12/31/29 
to 12/31/37 paid out in regular dividends 
all or even more than their net invest- 
ment income, as well as a_ substantial 
part of the profits realized from the sale 
of investments. 

The only way in which investment 
companies can grow is through the in- 
troduction of new capital, and by trad- 
ing the securities in the portfolios in 
order to realize on the appreciation when 
and if it is earned. Whenever such 
profits are taken, however, they are sub- 
ject to substantial capital gains taxes, 
and on the other hand it would seldom 
be possible for an investment company 
with enormous unrealized appreciation to 
freeze it all into cash through sales be- 


CHART 3 
YEAR END PORTFOLIO DISTRIBUTION AT MARKET VALUES 
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cause large scale selling would tend to 
break the market. Such profits, there- 
fore, can only be realized in a moder- 
ate way. But since usually none of the 
investment income is retained and rein- 
vested, and unless profits can be taken, 
“ommon stockholders of record at the 
beginning of any particular period of 
years cannot enjoy a realized increase 
in their equity. When new common 
capital is introduced, it is paid in at 
the prevailing liquidating value and thus 
the only thing that happens is that there 
are more stockholders than before shar- 
ing the equity with the old common 
stockholders. 

Of course, unrealized appreciation and 
depreciation in the invested assets ac- 
crues to or against the equities of com- 
mon stockholders, both of investment 
companies and fire insurance compa- 
nies; the comparisons drawn above, how- 
ever, referred to the entirely different 
matter of “actually realized gains.” 

One other point of difference should 
be mentioned, which is that the employ- 
able funds of investment companies are 
subject to considerable fluctuation at 
times due to retirements of preferred 
stocks and bonds, which naturally with- 
draws large sums from investment. No 
such large scale reduction of capital oc- 
curs in fire insurance companies, and 
even when invested reserves become re- 
duced through decline in reserve require- 
ments this does not materially affect 
stockholders of insurance companies be- 
cause the leverage factor in their case 
is not high. Of course, if investment 
companies can retire senior obligations 
at a discount, that is an advantage for 
the common stockholders as an offset to 
loss of leverage. 


Relationship Between the Annual Market 
Price Range of the Common Stocks 
of Both Institutions, and Their 
Year End Net Asset Values 


It is generally known that there is a 
larze volume of trading in the shares of 
investment companies through the New 
York Stock Exchange, New York Curb 
Exchange, and over-the-counter markets, 
Contrary to uninformed opinion there is 
a very large movement in the stocks of 
fire insurance companies through a well 
organized over-the-counter market. Quo- 
tations for the shares of both types of 
companies can be obtained daily in many 
financial periodicals. A number of lead- 


ing fire insurance stock issues are also 
traded on local exchanges, which also 
publish quotations. Because of the small 
number of shares outstanding, some of 
the fire insurance stocks are occasionally 
difficult to obtain, yet for this reason 
they find a ready market should they 
have to be sold. 

A comparative study of annual price 
ranges versus the year-end net asset val- 
ues showed that from 1925 to 1937 the 
average prices of stocks of ten fire insur- 
ance companies were usually at or below 
their net asset values. On the other 
hand, between 1929 and 1937 the shares 
of nine leverage investment companies 
sold at a premium above their net asset 
values, except in 1935 and 1936. 

Factor of Leverage 

The effect of leverage upwards or 
downwards is very much more marked 
in the case of investment companies than 
it is in the case of fire insurance com- 
panies. A table which appeared in Stand- 
ard Trade and Securities March 23, 1938, 
showed that on the average an increase 
of 10% in the total net assets of seven- 
teen leverage type investment companies, 
would result in a net asset increase per 
common share of 27%, whereas a 50% 
increase in the total net assets would 
result in a common equity increase of 
134%. 

By contrast an increase of 10% in the 
invested assets of seventeen fire insur- 
ance companies, assuming no change in 
the liabilities, would result in an aver- 
age increase of 11.0% in the stock- 
holders’ equity (all common), and on 
the other hand, an increase of 50% in 
the invested assets would increase the 
stockholders’ equity 55%. 

Summary of Comparisons 


The conclusions to be drawn from the 
various comparisons seem to be as fol- 
lows: 

1, Investment companies of the type 
here studied are extremely speculative; 
fire insurance companies because of far 
greater stability should rather be likened 
to trust estates in which the trustees 
are permitted to manage an economically 
important business on the side. 

2. Because of the reinvesting of sub- 
stantial portions of their annual income, 
and freedom from large scale trading 
in their invested assets, fire insurance 
companies have been able to pay divi- 
dends to their stockholders for long un- 
broken periods of years. Investment 








companies have largely depended on 
realized trading profits to pay their divi- 


K Investment companies must rely on 
trading profits even more than invest- 
ment income for their earnings, while 
fire insurance companies over the long 
range can add profits on their underwrit- 
ing operations to their annual investment 
income, and do not need to take trading 
profits in order to pay dividends. 

4. The managerial services rendered 
by investment companies appear to be 
more costly to investors than the invest- 
ment expenses of fire insurance compa- 
nies, both in comparison with gross in- 
come and with year-end net asset val- 
ues, and excluding trading profits in both 
cases 

5. Dividends paid by fire insurance 
companies represent only a small por- 
tion of their potential income, while as 
already stated, investment companies ap- 
pear to find it necessary to realize profits 
from trading or to draw upon surplus to 
meet their dividend requirements. Be- 
tween 1929 and 1937 as shown in Table 
A, eight fire insurance companies, con- 
solidated, added $115,803,000 to their 
combined surplus after paying dividends, 
whereas in the same period of time eight 
investment companies withdrew $42,186,- 
000 from surplus, which includes payment 
of dividends. 

6. In the matter of net 
fire insurance companies 
greater degree of stability 
vestment companies. The reasons for 
this chiefly lie in the leverage factor, 
and also in the payment of dividends 
from sources other than from investment 
income. 

7. The investment policies of the two 
types of companies are totally different; 
that of the investment companies is high- 
ly speculative, while in the case of fire 
insurance companies conservatism usu- 
aily prevails in order to protect the 
policyholders’ funds. 

8. Major changes in the capitalization 
of investment companies occur frequent- 
ly which can vitally affect the equity of 
common stockholders. No such changes 
occur in fire insurance companies, ex- 
cept at long intervals of time, and then 
the stockholders benefit through the is- 
suance of rights at prices substantially 
below the prevailing market. 

9. Fire insurance stocks usually sell 
at a discount from their liquidating val- 
ues, while the shares of investment com- 
panies are generally at a premium. 

10. In the matter of Federal taxation, 
fire insurance companies pay a flat rate 
of 15%4% on their net income, and are 
immune from the undistributed earnings 
tax. Investment companies other than 
mutual companies are subject to the 
same taxes as are all industrial corpora- 
tions. 

This study has compared fire insurance 
companies with leverage type investment 
companies. A previous study comparing 
the former with some of the leading mu- 
tual type investment companies did not 
show much lessening of the points of 
comparison favoring fire insurance com- 
panies. It is not intended to discredit 
investment companies, but to draw a 
comparison showing that the fundamen- 
tal difference between them and fire in- 
surance companies is one of speculation 
versus investment and stability of in- 
come, 


asset values, 


show a_ far 
than do in- 


Hunter Lyon, Inc., General 
Agent of Fulton for Fla. 


\. E. Gilbert, vice-president of the 
Hanover Fire announces that effective 
August 15 the general agency of Hunter 
Lyon, Inc., Security Building, Miami, 
Fla., takes over representation of the 
Fulton Fire for the State of Florida. 
The firm of Hunter Lyon, Inc. was 


organized approximately fourteen years 
ago and in that interval has become 
one of the leading general agencies in 
the state. It represents the following 
companies: Birmingham Fire, California, 
Century, Detroit Fire & Marine, Roch- 
ester American, Westchester Fire (mar- 
ine dept.), Fidelity & Deposit, 
American Indemnity. 


Great 




















Russell E, Stevens & Co., Newark 


General Agency, 


Among production offices in Newark, 
N. J., one that is attracting favorable 
attention through the progress which it 
has registered during the last eighteen 
months is Russell E. Stevens & Co.,, 
located in the Raymond - Commerce 
Building. This office is a_ general 
agency covering northern New Jersey 
with representation of fire, inland ma- 
rine, casualty and life companies. Or- 
ganized in February, 1937, by Russell E. 
Stevens, a man with years of experience 
in the fire and casualty insurance 
fields, the new agency has steadily in- 


creased its business despite the keen 





competition which exists in that terri- 
tory. And the business obtained is of 
good quality, efforts being concentrated 
on that feature rather than on volume 
at the expense of desirability. Asso- 
ciated with Mr. Stevens as a partner is 
William G. Alexander who likewise has 
an excellent background in the business. 

Companies represented by Russell E. 
Stevens & Co. include the following: for 
fire insurance, National Union Fire, New 
3runswick, Provident Fire and Royal 
Exchange; for casualty, Car & General, 
Home Indemnity and Standard Accident; 
for life, Prudential of Newark, and for 
inland marine, National Union Fire. 

Alumni of Royal Exch. Group 

30th members of the general agency 
were for years associated with the Royal 
Exchange Group, of which the Car & 
General is the casualty affiliate. A native 
of Boston, Mass., Mr. Stevens entered 
insurance in that city in 1906 with the 
old Darling-Russell Agency, remaining 
with it six years. Then for two years 
he served as special agent in New Eng- 
land for the American of Newark. This 
was followed by four years in the same 
field for what is now known as the 
Rochester American, of the Great Ameri- 
can Group. 

The management of the Royal Ex- 
change learned of this keen young man 
who was ably developing agency produc- 


Gaining Attention 


tion and sought his services. As a con- 
sequence in 1918 Mr. Stevens became 
New England general agent for the 
Royal Exchange. Later two of that 
company’s affiliates, the Provident Fire 
and Car & General, were also added to 
his field. For the following ten years 
Mr. Stevens broadened his knowledge of 
insurance along two important lines, fire 
and casualty. This resulted in his being 
transferred to the home office in New 
York City to assist in the development 
of the Car & General as home office 
general agent. That his efforts were 
satisfactory are borne out by his ad- 


Left to right: 
William G. Alex- 
ander, Mrs. Alex- 
ander, Mrs. Russeil 

E. Stevens and 

Mr. Stevens at 

annual garden 
party at home of 

Mr. and Mrs. 
Stevens at Great 


Notch, N. J. 


post of assistant 


vancement to the 
United States manager in 1935, 
In this new position Mr. Stevens also 


assumed management over the automo- 
bile fire and theft business of the Royal 
Exchange group. For nearly two years 
he carried on as assistant United States 
manager and then decided he would pre- 
fer to return to the production field 
where he had spent the greater part of 
his insurance career, either as local agent 
or supervisor of a territory in the role 
of special or general agent. 

Although he knew very few people in 
Newark, Mr. Stevens selected this terri- 
tory because he believed that it held 
profitable possibilities. Numerous insur- 
ance men have regarded the Newark 
area as not so favorable from the fire 
underwriting standpoint; others hold the 
opposite viewpoint and Mr. Stevens is 
one of the latter. His experience to- 
date supports his own contention. Far 
from severing relations with the Royal 
Exchange group when he opened the 
general agency Mr. Stevens has with 
him the Royal Exchange, Provident Fire 
and Car & General, plus the other com- 
panies already listed. 


Alexander From California 


\t the 
\lexander 
following an 


beginning of this year Mr. 
was admitted to partnership 
intensive underwriting 


Stock and Mutual Carriers Show 
1937 Premium Gains in Oregon 


Total premium income from all classes 
of insurance in Oregon during 1937 was 
$41,085,928, according to report of Com- 
missioner Hugh H. Earle. Report showed 
an increase of $3,452,234, or a net gain 
of 9% over the total for 1936. Total 
claims paid during the year are reported 
as $21,877,023, or a loss ratio of 53.2% 
as compared with 51.1% in 1936. 

The total premium income of the stock 
fire companies in Oregon during 1937 
is reported as $7,363,757, a gain of 12% 
over 193%. Automobile premiums ac- 
counted for the major portion of the 
increase registered by fire carriers. The 
ratio of losses paid to premiums written 
on all classes of insurance activities by 


the stock fire carriers is reported at 44%, 
practically the same as for 1936. 

Mutual fire companies in Oregon wrote 
a total premium income of $1,425,932 in 
1937, representing an income of over 21%, 
as compared with 1936. Total losses paid 
amounted to $498,800. 

Companies writing casualty, surety and 
disability and miscellaneous classes of 
insurance reported a total premium in- 
come of $8,501,990 for 1937, or a gain 
of almost 7% over 1936. Losses paid 
amounted to $4,508,718. 

Further, the Commissioner’s report 
showed that 15,843 agents were licensed 
in Oregon in 1937, compared to 14,345 
in 1936. Of this number 7,984 were fire 
agents, 2,490 were life. 
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July Fire Losses Show 
Small Increase Over 1937 


Fire losses in the United States du 
ing July amounted to $20,434,688 4 
pared with $19,812,485 in the sa 
last year and $23,357,020 in July, 193 
according to figures of the National 
Board of Fire Underwriters. This July's 
total is 3% higher than a year ago =a 
about 5% above the figure for June of 
this year, For the first seven months 
of 1938 fire losses are estimated at 
$171,641,925, compared with $170,482.79 
in the same period last year and with 
$178,847,952 in the first seven months 
of 1936. . 


» COm- 
Same month 


Application of the Pennsylvania Indem- 
nity Fire for authority to issue partici- 
pating stock fire policies in Virginia 
has been turned down by the State Cor- 
poration Commission. The application 
had been hanging fire for more than a 
year. The Virginia rating bureay first 
disapproved the policy and Commissioner 
Bowles sustained the bureau in its deci- 
sion. 


FRIENDLY AND HOSTILE FIRES 


Question for Jury to Decide When A 
Friendly Fire in Boiler Becomes 
Hostile by Breaking Out 


In an action on a fire policy for dam- 
ages to a_ cylindrical return tubular 
boiler, the defense was that the fire was 
a “friendly fire.” The gas burners un- 
der the boiler ignited, the fire burned 
where it was intended to burn—under- 
neath the boiler—and the heat and 
flames took the customary course along 
the belly of the boiler, back through 
the tubes, and out by the stack or chim- 
ney. Unintentionally, however, there was 
either no water put into the boiler be- 
fore the gas ignited, or the water es- 
caped from the boiler by some unknown 
cause after the gas ignited. 

The Texas Court of Civil Appeals, 
Progress Laundry & Cleaning Co. v. 
Reciprocal Exchange and other com- 
panies, 100 S. W. 2d. 226, reversed judg- 
ment for defendants for a new trial on 
the ground that it was reversible error 
to instruct to return a verdict for de- 
fendants. So long as the flames re- 
mained in the tubes, where the fire was 
intended to burn, the court said, it 
must be regarded as a friendly fire; but 
when the fire broke through the tubes, 
entered and burned in the compartment 
or shell which water only was intended 
for, it became a hostile element. The 
extent of the fire as a hostile fire after 
entering the boiler was a question for 
the jury. 





training with the Car & General in this 
country. He left that company in July 
last year following a connection of over 
seven years. Mr. Alexander is a Califor- 
nian and acquired his early insurance 
training in Los Angeles. He started 
with the well known office of Wheeler 
Brothers & Pierce and following that 
was with the Pacific American Fire. Next 
he conducted the insurance department 
of John M. C. Marble & Co., investment 
bankers. Possessing a restless nature 
and desirous of seeing other parts o 
the country, Mr. Alexander pulled up 
stakes in 1930 and came to New York 
City where he made his connection with 
the Car & General. He has lived in the 
East ever since, although he has been 
West in the interval on an agency tour 
and also a honeymoon trip. 

30th Mr. Stevens and Mr. Alexander 
are ambitious, confident and hard-work- 
ing, and their integrity is unquestioned. 
They have no illusions about the diffi- 
culty of building up a large volume © 
premiums quickly. In fact they are not 
tackling the problem from _ that angle. 
They are proceeding slowly but steadily, 
placing their companies with well estad- 
lished and desirable agents as oppor 
tunity affords. 
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a ! ~~ lt CAN happen to the unprotected or 
rial on : S inadequately insured motorist who might 
have to sacrifice home, savings and future 
earnings to satisfy a judgment. 


Erase this picture for your clients and pros- 

pects with ADEQUATE Bodily Injury and 

| : Property Damage insurance in The Fidelity 

‘bay pia ) j and Casualty Company of New York. 
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A. French George Dies; 
Long With Rating Ass’n 


31 YEARS WITH SUBURBAN DIV. 


Often Called Founder of This Division 
He Played a Prominent Part in For- 
mation of Old Exchange 
Masonic funeral services were held 
Tuesday evening at the Walter B. Cooke, 
Inc., Funeral Home, New York City, 
by Constitution Lodge, No. 241, F. and 


A. M., for A. French George, assistant 
to the manager of the Suburban 


Division of the New York Fire Insur- 
ance Rating Organization, who died Sun- 
day as the result of an accident last 
evening. Mr. who 
was seized with an 
descending a 


Thursday George, 
was 60 years of age, 
attack of vertigo while 
flight of stairs near his home and fell, 
Taken to a hos- 
consciousness for 
awhile but coma 
from which he did not For 
several weeks he had not been in good 
health. He is survived by his widow, 
three sisters and a brother. 

In Masonic circles Mr. George was 
past master of Constitution Lodge, past 
commander of Palestine Commandery, 
No. 18, Knights Templar, and a member 
of Mecca Temple, A.A.O.N.M.S. 

Mr. George’s passing is regretted deep- 
ly by a wide circle of company execu- 
tives and fieldmen, brokers and agents 
who had come to admire his friendly 
personality and his kindly helpfulness 
during the nearly thirty-one years he 
had served the Suburban Division. 

Mr. George was often called the foun- 


fracturing his skull. 
pital he recovered 


soon lapsed into a 


emerge. 


der of the old Suburban New York 
Exchange but this he denied although 
his association with the organization 


dated to the time of its formation on 
December 3, 1907. Never a rating man, 
his duties were largely administrative. 
He acted also as a contact between 
various groups interested in New York 
suburban fire insurance rates and rat- 
ing problems; having had the happy 
and valuable faculty of being able to 
soften the ire of those who had griev- 
ances he proved a valuable member of 
the exchange staff. 
Entrance Into Insurance 


A native of Waynesboro, Pa., and a 
graduate of the high school there Mr. 
George came to New York City as a 
youth to study to be an organist. The 
death of his father brought an end to 
that ambition as young Mr. George had 
to turn to making a living. It was not 
long before he became an_ expert 
stenographer and secretary, with some 
knowledge on the side of engineering. 
Through special assignments in the en- 
gineering field he became acquainted 
with Warren Kimball, fire insurance man, 
who recommended him to J. R. McCay 
of the Imperial of London when Mr. 
McCay was seeking a highly qualified 
secretarial assistant to help him with the 
task of building up some sort of rating 


association in the New York suburban 
field. 
The old Suburban Tariff Association 


broke up in 1897 and for the next decade 
underwriting conditions went from bad 
to worse. Mr. McCay worked for two 
years before he was successful in se- 
curing sufficient cooperation to justify 
going ahead with formation of a new 
tariff association. Assisting him was Mr. 
George, then new to insurance. On De- 
cember 3, 1907, at the old New York 
Board rooms at 32 Nassau Street, the 
Suburban New York Fire Insurance Ex- 
change was launched with Mr. McCay 
as secretary. Hardly had the associa- 
tion been formed when tragedy inter- 
vened. A few days after this initial 
meeting Mr. McCay met with a serious 
accident which prevented him from 
carrying on longer. While company 
executives were officers of the exchange 
Mr. George as acting manager was the 


sole full time employe for several weeks. 
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In January, 1908, S. Albert Reid, a 
rate authority, was selected as manager. 
Mr. George recalled recently the able 
men who were associated with forma- 
tion of this exchange. They included 
such well known personalities as Henry 
Evans, Continental; George W. Babb, 
Northern Assurance; Daniel Dunham, 
Firemen’s; George W. Hoyt, Liverpool 
& London & Globe; C. F. Shallcross, 
then United States manager of the 
Royal; Henry Eaton, N. B. & M., and 
H. A. Smith, National of Hartford. 





FINDLAY CANADIAN MANAGER 


Appointed by Springfield Group to Suc- 
ceed His Late Father; Harvey 
and Brophy Advanced 
George G. Bulkley, president of the 
Springfield Fire & Marine and its affili- 
ated companies, has announced the ap- 
pointment of Gordon E. Findlay as man- 
ager of the Canadian department at 
Montreal, to succeed his father, the late 
William E. Findlay . His appointment 
will in no way affect British Columbia 
agencies of the Springfield and the Sen- 
tinel Fire now reporting to San Fran- 

cisco. 

Appointments of C. H. Harvey as 
superintendent of agencies and of Leo 
\. Brophy as office superintendent in 
the Montreal office are also announced 
by Mr. Bulkley. 

After serving with the Canadian forces 
in the World War Gordon E, Findlay 
entered the general agency of the Spring- 
field at Montreal in September, 1919. 
While gaining office experience he took 
an evening course in rating provided 
by the Canadian Fire Underwriters As- 
sociation. Subsequently he acted as in- 
spector in the field. In 1929, in which 
vear the Springfield opened its Canadian 
department, he was appointed superin- 
tendent of agencies, and in December, 
1936, he was appointed assistant manager. 

Mr. Harvey became associated with 
the Springfield group on February 15, 
1935, when he became inspector-in-charge 
of a new service office opened in the 
Metropolitan Building, Toronto. He 
started in the insurance business with 
the Eagle, Star in 1923. 





One Thousand Registered 
For Agents’ Convention 


Pauline Bunyan registers at St. Paul as 


Schuyler C. Aldridge looks on 


“If my brother, Paul, comes, that'll be 
another thousand,” says Pauline Bunyan, 
sister of the legendary logger, as she 
registers for the convention of the Na- 
tional Association of Insuraace Agents 
in St. Paul September 26-30. Pauline, 
the “elf of the Bunyan family,” is the 
1000th to register in advance for the 
convention. She is a special guest and 
will preside over the Paul Bunyan party 
in the Coliseum Wednesday of conven- 
tion week. 

Approximately 2,000 delegates and hun- 
dreds of additional visitors will dance 
and refresh themselves in real north 
woods style at the Bunyan party, to be 
sponsored by the First Bancredit Corp. 
of St. Paul. Schuyler C. Aldridge, regis- 
tration chairman, shown above taking 
Pauline’s registration, is just as well 
satisfied that Paul himself hasn’t come. 





Several New Jersey Supplemental | 


Contracts Revised and Broadened 


Revised and broadened forms of sup- 
plemental coverage became effective in 
New Jersey this week, some of the 
changes being accompanied by reductions 
in rates. Contracts affected are Forms 
3, 3A, 3B, 3C, 5, 5C, 6 and 6C. William 
F. Roembke, manager of the Sprinkler 
Leakage Conference, has issued an an- 
nouncement, briefly outlining the changes, 
as follows: 

“Supplemental Contract No. 3 (com- 
bined form)—The war risk exclusion 
clause has been altered and _ liability 
is now denied for loss caused by or inci- 
dent to war, invasion or other warlike 
operations. Special conditions applicable 
to use and occupancy, rents, leasehold 
interest and profits and commissions 
have been included limiting loss to that 
resulting from direct physical loss or 
damage, 

“The explosion clause has been re- 
worded and now specifically assumes 
liability for Joss ‘within the furnace 
of a boiler or within the flues or pas- 
sages which conduct the gases of com- 
bustion therefrom.’ Denial of liability 
in connection with the explosion of steam 
boilers and other pressure containers is 
now limited to explosion ‘caused by inter- 
nal pressure.’ 

“The cover of damage by ‘motor ve- 
hicles’ has been changed to ‘vehicles’ 
running on land or tracks. 

“Supplemental Contracts 3A, 3B and 
3C.—These subsidiary forms are dupli- 
cates of the corresponding portions of 
the Combined Form No. 

Covers Sit-Down Strikers’ Acts 


“Supplemental Contract No. 5.—Be- 


sides including the changes made in 
the Combined Form No. 3, the cover- 
age of physical damage caused by riot 
and civil commotion now includes dam- 
ages done by ‘sit-down strikers.’ This 
phrase has been substituted for ‘acts 
of striking employes.’ 

“Supplemental Contract No, 5C.—This 
form is the same as the corresponding 
portion of Combined Form No. 5. 

“Supplemental Contract No. 6—This 
form is the same as No. 5 plus the 
coverage of malicious mischief. Loss 
by theft in connection with a riot, civil 
commotion, or ‘sit-down strike’ has been 
included, 

“Supplemental Contract No. 6C.—This 
form is the same as the corresponding 
portion of Combined Form No. 6. 

“Attention is called to the fact that 
the rates for Forms 6 and 6C have been 
reduced .02. In other words, the former 
charge of .05 for the coverage of 
physical damage caused by riot, civil 
commotion or malicious mischief is now 
.03 plus the usual charges for the re- 
mainder of the coverages. This .02 re- 
duction may be applied to the outstand- 
ing rates on a pro rata basis on and 


after August 16, 1938.” 





REGIONAL MEETINGS HELD 


Associated Agents, an adjunct to the 
California State Association of Insur- 
ance Agents, conducted a series of four 
regional meetings in as many cities of 
Southern California during the past 
week, with an attendance that averaged 
100. 
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National Board 
(Continued from Page 1) 


panies and agents receiving them haye 
ordered hundreds of thousands of copies 
for their own distribution to present and 
prospective clients. thousand 
have asked for electros of the seal in 
various sizes to use with their own sta- 
tionery, pamphlets and newspaper ads, 

Beginning with the current August 
copy the National Board is Offering a 
new selling help for agents in the form 
of a new three-column adaptation of 
each month’s magazine advertisements 
for use in newpsapers. In these the 
high quality magazine illustrations are 
redrawn each month for local newspaper 
reproduction. These are available in 
mat form for the local advertising of 
agencies as well as to local boards or 
insurance exchanges. In some the 
agent’s name and address alone are suf- 
ficient to be added. In others, such a 
thought as the following is expressed: 

“Let us help you protect your home, 
furnishings, business, automobile and 
other possessions with dependable capital 
stock company fire insurance.” 

Most recent of the magazine advertise- 
ments are August’s “Fire Clinic,” telling 
how the stock companies, through the 
National Board, study all fires, how they 
started, how they spread and what to 
do to prevent similar recurrences; Sep- 
tember’s “Meet the Other Half,” which 
shows the little known fire prevention 
side of the agent’s service to his clients 
and the community; and a Fire Pre- 
vention Week tie-up calling attention to 
the week of October 9-15 and what it 
signifies in the protection of life and 
property. Appearing in Saturday Eve- 
ning Post, Collier’s, American Magazine, 
Nation’s Business, Business Week and 
Credit and Financial Management and 
in Successful Farming and Farm Journal, 
these advertisements are being adapted 
for newspaper use as well as mats meas- 
uring three columns by ten inches are 
available upon request to the National 
3oard. 


Several 


“An Opportunity to Tie In” 


The Fireman’s Fund Record, in its 
leading editorial for August, has this to 
say: 

“Agents and brokers representing stock 
fire insurance should make full use of the 
unusual opportunity now offered by the 
national advertising campaign which 1s 
being carried on by the National Board 
of Fire Underwriters. 

“The primary purpose of this advertis- 
ing is to help in educating the public to 
regard stock insurance as standard pro- 
tection. : 

“Through this program the story © 
capital stock fire insurance is being told 
and the public is becoming familiar with 
the services rendered by the National 
3oard and allied organizations, through 
company home offices and field forces 
and through local agents—services which 
have resulted in a reduction of fire waste 
and a steady lowering of fire insurance 
rates. 2 

“These advertisements tell a story ° 
profound importance to the insuring pub- 
lic, and agents can profit by tyimg ™ 
their own efforts with the campaign. 





AMERICAN, N. J., AD PLANS 


The American of Newark group will 
begin an institutional campaign in Sep- 
tember, with magazine insertions to 4p- 
pear concurrently with the advertisins 
of the National Board of Fire Under- 
writers, of which the American group 
is a member. This is the first venture 
into institutional promotion undertaken 
by this company; it will continue 10° 
the remainder of the current year. 4¢" 
tative plans call for continuation to 
1939. The advertising will emphasiz 
the value of the qualified agent of the 
stock company, backed by reserves an 
capital investment. N. W. Ayer & Son, 
Inc., is advertising counsel for the Amet- 
ican group. 
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Local Agency Service and The 
HOME Insurance Company Are 


Synonymous and Inseparable 


The Home Insurance Company has always believed 
that a large and capable local agency organization is 
vitally necessary in order to render the best service 


to its policyholders. 


The Home has always been known as an agency 
company, and is always ready to assist its agents in 


the development of new lines. 


“For Safety Specify Stock Fire Insurance” 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


FIRE, AUTOMOBILE, MARINE And Allied Lines of Insurance 


Strength «» Reputation «» Service 




















received the fal- 
from W. E. May- 


of the Providence 


days ago I 
letter 
vice-president 

Washington 

“Dear Ed: 


“Probably unknown to you I have been 


\ few 
lowing pleasing 


nard, 


a constant weekly reader of your page 
in The Eastern Underwriter. Many of 
your articles have reminded me of the 
happy days spent in New York State 
and the fine calibre of men it was my 
privilege to meet while there 

“As you may recall, when I first met 
you in New York State practically all 
of the fieldmen were my senior by many 
years, nevertheless without exception 
they were always kind, helpful and con- 
siderate in every way. 

“I really received a great ‘kick’ when 
I read the reference to me in this week’s 


issue of The Eastern Underwriter. You 
are fortunate in your remarkably reten- 
tive mind. I well recall the battle we 


the effort of some of the com- 
panies to corral the electric trolley busi- 
Although we got ‘licked’, we went 
down with our cade up. 

“It is indeed a long time since we 
crossed each other’s path. I assure you 
that it would be a real pleasure to see 
you again. I know that you will never 
pass me up if you ever come this way. 

“Trusting that you and yours are wel! 
and with kindest personal regards, I am 


had over 


ness. 


“Sincerely yours, 
W. E. 
* * & 
An Instance of Real Work 

Recently, due to lateness of hour and 
inability to get a porter I had to carry 
a bundle of policies weighing forty 
pounds from an agent’s office to the rail- 
road office, five blocks. It was not very 
warm, but nevertheless several drops of 
my perspiration did fall on the package, 
which I noted when I got to the ex- 
press office. Here was an actual example 
of my earning my keep and wages at 
the “sweat of my brow,” figuratively as 
well as actually. I felt tempted to put 
a blue circle around these blots of sweat 
to call to attention of recipients, when 
| delivered to the express company. Also 
my hands were cut by the thin cord ] 
had ticd around the package to hold 


Sallie 


MAYNARD.” 


* * * 
An Ancient Sycamore 
Near the Palatine Hotel at Newburgh 
are two ancient sycamore trees, said to 
be (and they look it) over 150 years old, 


in fine condition. They are on the 
ground owned by the American Re- 
formed Church, which is a_ successor 
of the old German Lutheran faith, 
which the Palatine settlers of Newburgh 
and vicinity brought with them from 


the southern Rhine section of Germany. 
These trees are said to have been plant- 
ed by some of the descendants of the 
early settlers. The sycamore is not a 
native tree of that section. It is of the 
deciduous type of tree, having a bark 
like the birch, the word deciduous mean 
ing to shed or to fall off after maturity, 
as happens to the birch, which can be 
peeled off, unlike bark of other trees. 
. 2£ @ 
Some Effective “Shingles” 

An ex-employe of the municipal ad- 

ministration of Plattsburg, N col- 


lected used license plates that had ac- 
cumulated in the cellar of the building 
from which license plates were issued 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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and old ones scrapped or sold, and used 
them in place of shingles on his one 
story roadside inn and restaurant on the 
Plattsburg-Saranac Lake state road near 
Plattsburg, N. Y. He placed the convex 
side toward the wall so that one does 
not readily see any numbers, and the 
effect is bizzare, but pleasing and draws 
attention at once. It was quite a clever 
idea, and I haven’t seen it applied whole- 
sale anywhere else, and it costs nothing 


and makes a very good “shingled” side. 
sg * * * 
erasing Old Friends 
Recently I had the pleasure of meet- 


ing Herbert Maxson, vice-president 
emeritus of the Continental, and Judge 
Lovett of the Fire Association, also re- 
tired, at Albany, with them State Agent 
Jessup of the Agricultural, and also 
Chittenden of the Adjustment Bureau. 
We “swapped” many a tale of past ex- 
periences. One story was told of an ex- 
perience that the then special agent of 
the Glens Falls, now President Smalley, 
had with me. I was laid up at Olean, 
N. Y., after a serious carbuncle operation, 
and was feeling particularly rotten that 
morning at the breakfast table in the 
Olean House (American plan). 

[ had told the head waitress not to 
allow anyone to sit with me. I was 
reading my paper, hiding my face, when 
Smalley came in and headed for my 
table. The head waitress, whom I had 
tipped and instructed to prevent just 
this, tried to stop him, telling that I 
did not wish to be disturbed, but Mr. 
Smalley said “never mind,” and headed 
for my table. I did not look up from 
my paper purposely after he had seated 
himself, but presently said: “Oh, it is 
only you. You may sit at the table with 
me.” 

Mr. Maxson claims I did the 
thing to him one time, but 
he was prevaricating or his memory 
was poor. Some of these stories told 
sufficiently often become somewhat em- 
bellished and grow disproportionate. I 
met Mr. Smalley at Glens Falls last 
week and he, however, told me _ that 
Olean episode exactly as it happened, 
twenty-three years ago, showing that his 
memory was good. 

It was indeed gratifying to meet these 
old friends. And I also conveyed a mes- 
greetings to Judge Lovett from 
friend Sarah of Plattsburg. 


same 
I told him 


sage of 


his old 


=—_— 


Back From Trip to Europe 





Mr. and Mrs. Mortimer 
E. Sprague 


Ella eae 
Mr. and Mrs. H. Edward Sayre 


and son, Richard 


M. E. Sprague, secretary of the Home of New York Fleet, and Mrs. Sprague; 


also H. Edward Sayre, president of Newhouse 


& Sayre, Inc., New York, all risk 


general agents for the Home, Mrs. Sayre and their son, Richard, aboard the incom- 


ing Italian liner Vulcania which 
and Mrs. 
numerous Mediterranean ports. 


arrived in 
Sprague spent several weeks in 


New York 
southern 


last week from 
E urope, 


. Italy. Mr. 
including visits to 


They met Mr. Sayre and his family in Budapest 
and all returned together to this country 


on the Vulcania, sailing from Trieste. 


Prior to arriving in Hungary the Sayres had spent about a month in England and 


also visited Switzerland. 
Francisco. Mr. 
Coast. Returning to this country the 
Greece, Sicily, Portugal, 
HAS ARTICLE IN BARRON’S 
Weekly, national financial 
August 8 carried an article 
Policies Custom Made,” 
Hubbard, 


Barron’s 
weekly, on 
“Insurance writ- 
assistant 
secretary, This 
is said to be the first article of this type 
which Barron’s has run. 


ten by Clarence T. 


Automobile Insurance Co. 


about insurance 
articles have 


analysis or 


Heretofore, its insurance 


had a financial statement 


twist. 


N. J. bog ge COMMITTEE 





Mrs. Cristine Nolan of North Ber- 
gen, N. J. wind en of the Insurance 
Women of New Jersey, has appointed 
the following nominating committee to 
select a slate of officers to be voted 
upon in September: Mrs. Mary Pearce, 
Roselle Park; Mrs. Claire McCurry, 


Paterson, and Miss Elizabeth Stratton, 


Newark. 





Sole Ownership Clause Upheld 


In an action on fire policies cover- 
ing furniture and a dwelling the plain- 
tiff obtained a verdict for loss of the 
personal property and verdict for the 
insurance company was directed for 
due to the destruction of the dwelling 
The plaintiff appealed. 

The policy covering the dwelling pro- 
vided that it should be void if the in- 
sured’s interest were other than uncon- 
ditional and sole ownership and in case 
of any change other than by the death 
of the insured in interest, title, or pos- 
session of the dwelling. The insured 
executed a deed to his uncle in order 
to place the property beyond the reach 
of his creditors. The uncle delivered 
the policy to a third person as security 
for a note which the insured signed in 
his uncle’s name. jn Pennsylvania Su- 
perior Court held, Campbell v. National 
Sen Franklin, 100 Atl. 701, that the in- 


loss 


sured’s deed to his uncle constituted a 
change in the title of the insured within 
the policy provision, barring recovery on 
the policy. 

The court said that the object of the 
clause in question was to assure the in- 
surance company that the title would 
remain as it stood when the policy was 
issued unless it consented to a change 
therein, “It is reasonable to suppose that 
shifts in the title, especially between rel- 
atives and not constituting bona fide 
sales, might influence the attitude of 
appellee (the insurance company) towards 
the desirability of continuing the insur- 
ance because of the effect of the moral 
risk involved. It is a matter of common 
knowledge that, in fire insurance espe- 
cially, the moral risk is often a determin- 
ing factor in the insurer’s acceptance or 
rejection of an application.” The judg- 
ment was affirmed 


Toso is vice-president of Newhouse 
Vulcania stopped at ports in Yugoslavia, 
Algeria and the 


Also with the party were Mr. and Mrs. H. J. Toso of San 


& Sayre, Inc., on the Pacific 


Azores. 


FIRE POLICY VOIDANCE 





Cancellation Effective by Insured’s Sur- 
render of Policies to Broker Upon 
Latter’s Request 


In National Union Fire v. Jenkins, 
Georgia Court of Appeals, 193 S. E. %, 
the question was which of two fire poli- 
cies was in force when the property in- 
sured was destroyed by fire. If prior 
policies of the Rochester-American were 
then in force the National Union Fire 
was not liable. If the Rochester-Ameri- 
can’s policies were canceled the National 
Union Fire was liable. The former com- 
on January 6, 1935, notified 
agent, the Fisher Agency, to cancel its 
policies. On January 7, the Fisher 
Agency notified the insured’s broker, 
who placed the insurance, that they 
would cancel the Rochester-American 
policies and reinsure the property in an- 
other company for which they were also 
agents. 

On January 16 they issued the policy 
sued on and mailed it to insured’s bro- 


pany 


kers, who were the continuing agents 0 
the insured to keep the warehouse and 
its contents insured, with full power to 
select the insurer. An assent to a Caf- 
cellation by a broker with such authority 
would bind the insured in this case. Ir- 
respective of notice of cancellation of 
assent by the broker with authority to 
act, the court said, the insured assente 
to the notice to ‘cancel by surrending 
the policy to its broker who demande 
it at the request of the insurer. This 
conduct, it was held, was sufficient 1? 
show a meeting of the minds of the 
parties to such cancellation, and_ the 
trial court was authorized to find from 
the evidence adduced that the policy is 
sued by defendant was in force, and that 
defendant was liable for the loss which 
occurred on January 28, 1935. 
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| 
“LIKE A BOLT FROM THE BLUE’— 
Disaster plays no favorites, strikes 
without warning, destroys life and 
property. INSURANCE, sound and | 
adequate, is the most certain safeguard | 
against financial loss. LOYALTY | 
GROUP agents, alert to serve, .are 
prepared to meet their policyholders’ 
needs against disaster’s perils. 
| 
| 
| 
Firemen’s Insurance Company of Newark, N. J. 
The Girard Fire & Marine Insurance Company | 
National-Ben Franklin Fire Insurance Company FIRE: MARINE, fin Sunery | 
The Concordia Fire Insurance Co. of Milwaukee 
Milwaukee Mechanics’ Insurance Company a | 
Pittsburgh Underwriters « Keystone Underwriters | 
The Metropolitan Casualty Insurance Co. of N.Y. 
Commercial Casualty Insurance Company a ee oo 
Western Department Canadian Dept. HOME OFFICE Southwestern Dept. Pacific Department 
844 Rush St. 461 Bay St. 10 PARK PLACE 912 Commerce St. 220 Bush St. 
Chicago, Illinois Toronto, Canada NEWARK, NEW JERSEY Dallas, Texas San Francisco, Calif. | 
—— Sa a — 
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Agent’s Ass’n Appoints 
Inland Marine Com. 


TO SURVEY LOCAL CONDITIONS 


D. E. Herren, Cleveland, Named Chair- 
man; Crosby Reappointed Mem- 
bership Committee Head 
President Charles F. Liscomb of the 
National Association of Insurance 
Agents announces the appointment of a 
special fact-finding committee on inland 
marine insurance, and of the 1938-1939 
membership committee, which will as- 
sume its duties at the beginning of the 
association’s new fiscal year, September 
1. These appointments are made as a 
result of decisions reached by the execu- 
tive committee at its meeting in Hot 

Springs, Ark., last Spring. 

D. E. Herren, president of the Cleve- 
land Board of Underwriters, is chair- 
man of the new inland marine com- 
mittee, and James M. Crosby, Jr., of 
Grand Rapids, Mich., a member of the 
executive committee, continues as chair- 
man of the membership committee. 

The fact-finding inland marine com- 
mittee was appointed due to concern 
expressed over lack of jurisdiction of 
the majority of the local boards over 
inland marine business, and recognition 
that the inland marine lines have forged 
so rapidly to the fore in the insurance 
field. 

Local Board Inland Marine Survey 

Prior to appointment of the com- 
mittee a survey was undertaken among 
the local board officers, in the form of 
a questionnaire, including information 
as to the boards which have assumed 
jurisdiction over inland marine, and those 
localities where conditions in this field 
are causing chief concern. The replies 
are being compiled at National Associa- 
tion headquarters, so that the committee 
will have a good cross-section of the 
situation in drawing its conclusions, and 
making its recommendations to the exec- 
utive committee. 

Serving with Mr. Herren will be G. 
C. Appleton of Fresno, Calif., past presi- 
dent of the California association, and 
Alvin S. Keyes, of Springfield, former 
president of the Illinois association. 

Appointment at this time of the new 
membership committee is made upon 
the recommendation of Chairman Crosby, 
who pointed out in his Hot Springs 
report that under the former regime, 
when the new committee was appointed 
after each annual meeting, the com- 
mittee members had no opportunity to 
assemble and make their plans, and that 
the work was delayed in consequence. 
The executive committee adopted his idea, 
with the result that the new committee 
will gather together at the annual con- 
vention in St, Paul the week of Septem- 
ber 25 and map out plans early in 
the fiscal year, in company with Assistant 
Secretary George W. Scott, who is in 
charge of the membership work in the 
National Association’s headquarters of- 
fice. Following are the members of the 
committee : 

Membership Committee 

Leonard F. Whelan, Greenwich, Conn. : 
Herbert A. Faunce, Atlantic City, N. J.; 
Stuart Ragland, Richmond, Va.; Warner 
Wells, Greenwood, Miss.; Ross E. Coffin, 
Indianapolis, Ind.; Harry Levant, Eve- 
leth, Minn.; Dudley F. Giberson, Alton, 


EDWARD W. BEINE DIES 


Funeral services were held Tuesday 
evening at his late residence at Harrison, 
N. Y., for Edward W. Beine, New York 
suburban special agent for the Globe 
& Rutgers, who died suddenly on Sun- 
day following a heart attack, Interment 
was at Oak Hill Cemetery, Nyack, on 
Wednesday. Mr. Beine was 41 years of 
age and apparently had been in excellent 
health. He joined the Globe & Rutgers 
in 1935 and prior to that was associated 
with the National Liberty. 





DIRECTOR OF VIRGINIA ASS’N 


Archie A. Applewhite, member of the 
Newport News local agency of Hundley 
and Applewhite, has been elected a 
member of the board of directors of the 
Virginia Association of Insurance Agents 
to fill a vacancy. Stuart Ragland of 
Richmond is chairman of the board. The 
board held a meeting in Richmond last 
week discussing routine matters prin- 
cipally, 


BOSTON PREMIUMS OFF 10% 

Fire insurance premiums written in 
Boston during the first six months of 
this year amount to $2,770,979, according 
to figures submitted to the Boston Pro- 
tective Department. This is a decline 
of about 10% from the figure for the 
same period last year, when the total 
was $3,081,077. Mutual companies ac- 
counted for $346,491 the first half of 
this year, against $324,995 a year ago. 


Iil.; Richard H. McLarry, Dallas; Fred 
A. Moreton, Salt Lake City; Wayne C. 
Meek, Seattle. 


Of this number, Messrs. Whelan, 
Coffin, Giberson and Moreton are new 
members, while Messrs. Faunce, Rag- 


land, Wells, Levant, McLarry and Meek 
are holdover members. 

Mr, Whelan, president of the Con- 
necticut Association, succeeds Harold F. 
Shea of Montpelier, Vt., in the New 
England territory. Mr. Coffin, president 
of the Indiana Association, is successor 
to Francis P. O’Connor of Lima, Ohio. 
Lorren W. Garlichs of St. Joseph, Mo., 
relinquishes the territory now taken on 
by Mr. Giberson, who is serving as 
chairman of the membership committee 
of the Illinois Association. In the Moun- 
tain States, Mr. Moreton replaces Frank 
England, Jr., of Denver. 

It is customary to assign specific states 
in his immediate territory to each mem- 
ber of the committee, and Chairman 
Crosby is now engaged in formulating 
the territorial assignments, 
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Competition Forum For 
Brokers at Brooklyn School 


The Marquand School of the Brook- 
lyn Y. M. C. A. has scheduled as one 
of the new courses this Fall, 
an insurance competition forum designed 
to be an advanced course for insurance 
brokers. Ten lectures are planned, to 
cost $10, starting early in October, for 
the second and fourth Thursdays in the 
succeeding months. Time will be al- 
lowed after each lecture for questions 
and discussions. 

Ralph Morrell, vice-president of Davis, 
Dorland & Co., will address the first 
forum on the subject of “Competition 
Today.” He is expected to point out 
the value of a broker’s service, and the 
importance of accuracy, knowledge and 
technical skill in developing a sound 
clientele, 

Other speakers will include F. S. Dau- 
walter, M. Mays and Albert Menard of 
the Business Development Office, Henry 
D. Sayer and several recognized experts 
from the Association of Casualty and 
Surety Executives. 

The circular of the school says in part: 
“For the first time, in the metropolitan 
area, insurance brokers are given an 
opportunity of learning, from experts, 
the answers to some of the competitive 
problems intensified during the present 
economic disturbances.” 


series of 


N. Y. City Fire Premiums 
Off Nearly 6% in 6 Months 


Fire insurance premiums written in the 
entire New York Fire Insurance Ex- 
change territory for the first six months 
of this year total approximately $13,- 
780,000, as compared with $14,652,274 dur- 
ing the same period of 1937, a decline 
of nearly 6%. In Manhattan and Bronx 
the premiums were $8,909,000, a drop 
of slightly over 6% from the 1937 half- 
year figure of $9,498,629. Brooklyn re- 
ports premiums of $4,527,000 as against 
$4,778,864 last vear, a decline of over 
5%, while in the Long Island City and 
shore front territory the 1938 six months’ 
premiums were $348,000 against $372,781 
last year, off nearly 644%. 

The Central Fire Agency leads in the 
agency production field in Manhattan 
and Bronx with premiums of $369,844 
with Hoey & Ellison second, Hall & Hen- 
shaw third and Willard S. Brown 
Co., Inc., fourth. Among the companies 
the Home was leader with $418,254, the 
Great American second with $359,940, 
Continental third, United States fourth 
and Commercial Union fifth. 











GEORGE R. RIX DEAD AT 70 

Funeral services were held recently 
for George R. Rix, secretary of the gen- 
eral insurance firm of O’Brien & Co. in 
Buffalo for nearly forty vears. Mr. Rix 
died in his home in Buffalo following a 
six months’ illness. He was 70 years of 
age and had been engaged in the general 
underwriting business for upwards of 
half a century starting in young man- 


hood. His widow, a son and a daughter 
survive 
ENTERED IN VIRGINIA 
The Service Fire of New York has 


entered Virginia with principal office at 
Richmond in charge of H. Linwood Ford, 


PHOENIX OF LONDON-—-AMERICAN—HARTFORD~—NATIONAL— FIREMAN’'S FUND 


Ll. &l. &G FIDELITY -PHENIX 
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NORTH AMERICA 
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U. S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O’GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 
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110 William Street 
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TO LEADERS 


Leaders look ahead — plot their course — 
study their campaigns — plan their vic. 
tories. 
| To agents who are leaders we offer 
“Planned Progress,” a booklet describing 
an aggressive selling plan to win and hold 
business. A plan complete in Structure, 
yet simple enough to be early workable, 
| A pian original in its solution of sales 
problems, yet sane in its method of opera- 
tion. And most important of all—a plan 
highly profitable to the agent who uses it, 
Your spirit of leadership, together with the 
right plan, can make positive the success 
of this year’s effort. We urge you to write 
for the booklet “Planned Progress” today, 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 
87 Kilby Street, Boston, Massachusetts 








Lists Sound Investments 


Agents Make in Insurance 
Speaking of sound _ investments of 
agents in insurance Walter H. Bennett, 
general counsel of the National Associa- 
tion of Insurance Agents, recommends 
nothing sounder than a sterling char- 
acter, an enviable reputation, a compre- 
hensive knowledge and an efficient will 
to press forward in the business. He 
voiced these thoughts while speaking 
Monday before the Idaho Association 
meeting at Sun Valley. Every agent, 
he said, has made an investment in his 
own business, and that investment is 
sound or otherwise in direct proportion 
as the individual has explored and de- 
veloped his own opportunities. 
“Insurable values in this country are 
far from being properly and adequately 
protected,” said Mr. Bennett. “It is as- 
tounding when one delves deeply into the 
subject, how many opportunities there 
are lying all around, to increase one’s 
knowledge, service and material wealth 
by carrying exploration and development 
into virgin® fields.” 


Revision of Cotton Form 
Saves Large Line for Agents 


Prompt revision by the Texas Fire 
Insurance Department of the baled cot- 
ton reporting form, Form No. 161-A, has 
saved this line for local agents in Texas. 
This form related to approximately 2,00; 
000 bales of cotton in 300 warehouses 
on which the Commodity Credit Corpo 
ration has made loans. 

The change, which eliminated the te 
quirement for the warehouseman to keep 
a record of the cotton’s classification, 
was made necessary because of a deci 
sion by the Federal Circuit Court of 
Appeals at New Orleans in which the 
original writing company, the St. Parl 
Fire & Marine, was relieved from liabi 
ity on a claim involving 900 bales 4 
fire at Grapeland. The warehousem” 
had not kept the record of the class 
of the cotton, as required in the old 
form, but his action was in accordan’ 
with the usual custom in Texas. ., 

The insurance department, by revisit 
the form, obviated the possibility of a 
tation for the C.C.C. to obtain its 
insurance through Eastern brokers. 





STUYVESANT NAMES ANDERSON 


The Stuyvesant has appointed the AC 
vance Fire Agency, Inc., 123 William 
Street, as agent for New York City 
William Anderson, who has _ been be 
caged in the adjusting field since 1%, 
is president of the agency. The Stuy: 
vesant recently announced that it ™ 
write on a participating basis. 
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American Equitable Assurance Company of New York 
Organized 1918 Capital $1,000,000.00 


Globe & Republic Insurance Company of America 
Philadelphia, Pa. Capital $1,000,000.00 Established 1862 


Knickerbocker Insurance Company of New York 
Organized 1913 Capital $1,000,000.00 


Merchants and Manufacturers Fire Insurance Company 
Trenton, N. J. Capital $1,000,000.00 Chartered 1849 


New York Fire Insurance Company 
Incorporated 1832 Capital $1,000,000.00 


® 
Sussex Fire Insurance Company 


Newark, N. J. Incorporated 1928 
Capital $1,000,000.00 


Sound — Progressive — Equitable 


WRITING FIRE AND ALLIED LINES OF INSURANCE 


Since organization this Group has paid losses in excess of 


Two Hundred Million Dollars 


Represented by leading insurance agents throughout the country 


CHICAGO SAN FRANCISCO PHILADELPHIA 
PITTSBURGH KANSAS CITY TRENTON MONTREAL 


Corroon & Reynolds 


Incorporated 


MANAGER 
92 William Street New York 
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Sell Greater Security by Proving It, 
Ellis Tells Stock Co, Agents 


Several potent suggestions on how to 
beat the competition of fire and casualty 
non-agency, mnon-stock insurers were 
handed out yesterday by Raymond L. 
Ellis, assistant vice-president of the Fire- 
man’s Fund, when addressing the Oregon 
State Agents’ meeting at 
Portland, Ore 
who knows his own business thoroughly, 


Association 
The stock company agent 
plus a lot about the operations of non 
company, is in a_ position to 
use that knowledge to 
that stock insurance is worth more than 
non-stock Ellis declared. 

Impress clients and prospects with the 
service, Mr. 


agency 


convince clients 


coverage Mr 


value of a local agent's 
Ellis said. Outlining briefly 
includes in that service he continued: 

“T refer to something more than writ- 
ing a policy and delivering it and re 
porting a loss, if a happens. I 
refer to comprehensive insurance cover- 
age with the constant education of the 
public of its value. More specifically, 
I mean the intelligent handling of busi- 
ness through the office of an established 
agent who has a reputation in the com- 
munity as a thorough insurance man and 
one to whom prospects and clients can 
look in insurance matters, just as they 
would go to a leading lawyer or a 


what he 


loss 


prominent doctor with problems with 
which those professions deals. Such an 
agent, is active in community affairs 


and he is constantly broadening his 
personal contacts. He handles his busi- 
ness efficiently and is getting his full 
share of new business. If any of you 
fall short of this estimate of a compe- 
tent local agent you haven’t the right 
foundation on which to build your busi- 
ness. 

Sources of Helpful 


“Now let us deai with the sources of 
helpful information on this subject. Im- 
mediately there comes to our mind the 
3usiness Development Office and_ its 
publication on ‘Facts and Comments.’ To 
some of you this may seem to be a 
ponderous volume, but the agents who 
have studied it know that it is chock- 
full of valuable information, which has 
enabled them to hold business and take 
business from mutual and reciprocal com- 
panies. Bear in mind that this volume 
is supposed to serve the needs of the 
average agent throughout the country 
and, as a consequence, it has to deal 
with all sorts of non-stock competition 
on lines, large and small, and in order 
to embrace this wide field it has to be 
of considerable size. There is in it 
information that will help every one 
of you in any specific mutual or recipro 
cal competitive situation. If you haven't 
done so, you should all read this book 
thoroughly, at least once, so you will 
know what it contains. 

“Another source of information are the 
many publications put out by the stock 
companies, most of which are based on 
actual competitive experiences in the 
field. Insurance publications carry many 
articles of a practical nature, but if you 
merely read these and throw them away 
little information will be retained that 
will be helpful to you when you need 
it. I recommend therefore, that every 
insurance man keep a file in his office 
in which he can put clippings and other 
information on non-stock competition and 
keep this where it will be available 
when needed most. 

“To some prospects a discussion of 
the American System of doing business, 
which is primarily based upon a reason- 
able profit, will fall on fertile ground 
With others a discussion of buyer and 
seller cooperatives may be the key. An 
appeal might also be made on the prac- 
tice of reciprocity in business on the 
theory that if everyone in the com- 
munity bought on the wholesale or direct- 


Information 


by-mail basis, climinating the retailer's 
profit, much of the business of that 
community would soon be dried up at 
its source. 


Concerted Attacks on Good Risks 


“T want to touch briefly on what I 
think is one of the most important 
phases of the subject of non-stock com- 
petition. This is, that we should marshal 
our forces in a concerted attack against 
mutual risks. To be successful this can 
best be done by local agents through 
their organizations in the various com- 
munities. It stands to reason that if a 
merchant is visited by ten or twenty 
local agents following a meeting of this 
sort, he will have not have time nor 
the inclination to listen to a lot of 
eood and bad arguments as to why 
he should switch to stock insurance. On 
the other hand, if a local agents’ asso 
ciation carefully and methodically ana- 
lyzes the situation as to every non- 
stock risk in its community and assigns 
the intelligent solicitation of that risk 
to the one or two agents best quali- 
fied to handle it, surprisir . results can 
be obtained. 

“Tt has been my experie ce, and prob 
ably yours, too, that the ionger a risk 
is with the mutual companies the more 
susceptible it is to attack. A good ex- 
ample of this is an experience I had 
recently in San Francisco. I was asked 
by a broker to help him get a piece of 


business that had been in New York 
reciprocals for over forty years. When 
we started out our chances of success 


seemed to be about one in a hundred 
The prospect told us that he believed 
in reciprocal insurance and, in fact, 
seemed very much annoyed that we 
should even take up his time. After 


three months of negotiation the recipro- 
cals’ policies totaling half a million dol- 
lars were cancelled short-rate and the 
line written in carefully selected stock 
companies. The basis on which this sale 
was made was a better form, a re 
rating of the property which had been 
long neglected, an analysis by the in 
sured’s lawyer of the power of attorney 
of the reciprocal exchange, and finally, 
the owner’s realization that in reciprocal 
insurance he had no bargain.” 


N. J. FIELD CLUB TO MEET 

The New Jersey Field Club is combin- 
ing business with pleasure by arranging 
for its meeting on Monday, August 22, 
at the Manasquan River Golf Club at 
Brielle, N. J. The executive committee 
meets at 5:30 p. m. and a general busi- 
ness meeting will follow the dinner. 
Golf will be played during the afternoon. 





Colonel Joseph Button, former Vir- 
ginia commissioner, now secretary-man- 
ager of the Stock Company Associa- 
tion, has been a member of the board 
of visitors of the Virginia Military Insti- 
tute for twenty-eight years, his period 
of service being longer than any other 
appointive member in the history of the 
school. As the V. M. I. celebrates its 
centennial next year, it will be seen that 
he has served more than a quarter of 
its existence. Governor Price recently 
indicated that he would reappoint Colone! 
Button for another term of four years 
and was expected to announce the ap- 
pointment this week. He has long been 
a close personal friend of the governor, 
the two having been officers for some 
years in Acca Temple Shrine at Rich- 
mond, the governor as recorder and the 
colonel as chairman of the board of 
trustees. Colonel Button educated his 
three. nephews, Charles B. Coulbourn, 
W. Clark Coulbourn and Daniel L. Coul- 
bourn, at the V. M. I. Charles B. has 
long been actuary of the Virginia de- 
partment, W. Clark is a widely known 
Richmond attorney, while Daniel L. is 
Virginia state agent for the National of 
Hartford. 
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Guest of Roosevelt 





Under 
GEORGE E., 


0d & Underwood 


ALLEN 


Commissioner George E. Allen of the 
District of Columbia, who is resigning 
that post at the end of this month to 
become a vice-president of the Home of 
New York in charge of public relations, 
and Mrs. Allen were week-end guests 
of President Roosevelt on the Presi- 
dential yacht Potomac. 


BOOK ON FINE ARTS INSURANCE 


Articles of Wm. K. Drewes in Weekly 

Underwriter Now Being Published 

In One Volume 

A new and comprehensive volume on 
fine arts insurance is being published by 
the Weekly Underwriter, 80 Maiden 
Lane, New York City, and will be avail- 
able for distribution August 31. The 
book bears the title “Fine Arts Insur- 
based upon a series of 


ance” and is 


articles on this branch of inland marine 
coverage, written by William K. Drewes, 
appearing in the Weekly Underwriter 
during the last year. The price of single 
copies is $3.50 with special prices offered 
for quantity lots. 

Revealing a deep knowledge of the 
problems of fine arts underwriting Mr. 
Drewes covers a wide range of sub- 
iects in his book. The table of contents 
includes the following: loss prevention 
through preservation and restoration of 
paintings, determination of age in art 
through microscopic examination, insur- 
ance of sane and insane art, frauds and 
forgeries in art, art appraising and ap- 
praisers, price and value of works of 
art, buying and appraising oriental rugs, 
early American silver, old Sheffield plate 
and the auction gallery as a barometer 
in the formation of values of old works 
of art and rarities. There is also a 
chapter on books on fine arts for the 
information of insurance companies ant 
underwriters. This book should have an 
appeal not only to underwriters but also 
to brokers and agents who are in a posi- 
tion to handle fine arts insurance ac- 
counts. 


FIRE RATE REDUCTIONS 


As the outcome of improved loss rec- 
ord experience in the province for the 
past five years the fire branch of British 
Columbia Insurance Underwriters Asso- 
ciation announces general rate reduction 
on mercantile and allied risks in certain 
protected localities. 





ON VISIT TO NEW YORK 


Robert Lecky, Jr., veteran local agent 
of Richmond, Va., accompanied by Mrs. 
Lecky and their grandson, Robert Lecky 
Stone, left for New York last week to 
visit his son, Prescott Lecky, member 
of the faculty of Columbia University. 
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Florida Agents’ Educational 
Program Product of Long Effort 
By Hervey W. Laird 


When the 1938 convention of the Na- 
onal Association of Insurance Agents 
assembles at St, Paul in late September 
those present are going to hear much 
f{ how the Florida State Association 
has attained a measure of success and 
reached a level of service to all depart- 
ments of stock company insurance that 
is sure to create pride and satisfaction 
on the part of men and women who 
have contended that the American Agen- 
cy System provides more nearly the 
perfect system of handling these lines. 
Florida leaders feel that the climax of 
progressive activities and agency ad- 
yancement was reached in the second 
annual insurance school held July 5 to 
8 at Hollywood. This school was spon- 
sored by the Florida association and 
held by authority and under the auspices 
ff the general extension division of the 
State University, as was also the first 
school last Summer at Camp Roosevelt, 
near Ocala. Mitchell Stallings, now pres- 
ident of the Florida association, says 
there “was that full and practical co- 
operation company and agency leaders 
have insisted essential to the continued 
progress of our business.” 
Fine Array of Lecturers 

Present at the four days’ programs 
were representatives of home offices, ser- 
vice branch offices, general agencies, field 
forces and local agents, “each contrib- 
uting his special knowledge for the bene- 
fit of all,” notes Mr. Stallings. “Every 
speaker knew that the audience facing 
him contained more competitors than 
co-workers; yet, knowing that, he gave 
generously and sincerely of his knowl- 
edge in lectures, answers to questions 
and in personal interviews.” 

The Florida agents of the fire, casualty 


and surety group have caught, in late 
years at least, the progressive march of 
the National Association. Shortly after 
the real estate boom had folded up in 
1926-27, they became convinced that in- 
surance workers should come into the 
business with better educational equip- 
ment in the theory and practice of 
underwriting. Out of this feeling was 
enterprised a movement that resulted in 
a division of insurance in the College 
of Business of the University. Associa- 
tion and company leaders, with assist- 
ance from some of the life forces, raised 
the money for the cost of the first year, 
the state taking over the financing after 
that in the regular budget. 


Further along agents found that there 
was too little understanding and coopera- 
tion between agents and the company 
organizations. They discovered cordial 
reception of suggestions to the South- 
eastern Association along this line, and 
ere long came into a relation of wide 
value and importance to both agents 
and companies. Joint committees 
smoothed out many a rough place and 
brought about agreements that have been 
copied and are of benefit in other parts 
of the country. In fact, the cooperation 
that President Stallings found at Holly- 
wood runs back in a measure at least 
to the days when all hands began to 
find each other good fellows to be around 
and work with. 


Payne Midyette, of Tallahassee, who 
preceded “school dean” L. P. McCord as 
state president, and is now on the na- 
tional executive committee, with many 
others had grown weary of an associa- 
tion too frequently without funds. He 
and they came to have no great con- 


fidence in being able to help agents and 
companies without a successful financial 
program, one that would keep the organi 
zation out of debt and able to function 
aggressively. 

At the 1934 state convention Mr. 
Midyette was elected president with the 
understanding that the membership pro- 
vide an all time secretary to work out 
association plans. Under his direction 
and by his hard work the money for 
the initial cost was brought in. A. C 
Eifler, who had been active in Southern 
territories as a special agent and ad 
juster, was employed and told to get busy 
on the job. “Pete,” as the fellows call 
him, made good. He went up and down 
the state talking association values, bene- 
fits and necessity. Soon the membership 
began to climb, and at present, with 
some 600 agents in the state able to 
qualify there are 510 in the association. 

When L. P. McCord of Jacksonville 
became president two years ago he rec 
ognized and responded to a sentiment 
for more education among agents, com 
pany men and agency employes. His old 
Georgia school teacher impulses rose and 
received attention. The first school paved 
the way, and the second made it ce1 
tain that the movement is one of im- 
portance. The thinking of the 
sion ran much to theory and ramifica 
tions into incidental fields. The second 
stripped off everything to the essentials 
—how to get and handle business to the 
highest possible service to the public; 
how to protect the companies through 
competent agency forces and efficient 
agency employes; how to _ provide 
profits to agents in added volume, bet 
ter way to renewals and closer working 
together on the part of all engaged to 
these ends. 


first ses 


New offices of Edward Brown & Sons 
have been opened at Suite 660, Empire 
3uilding, Seattle. The company is gen- 
eral agent for American Fire & Marine 
Underwriters, Globe & Rutgers, Hudson 
Underwriters and others. Charles A 
Wendler is Seattle manager. 
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AVIATION & GENERAL 
British Company Had £30,227 Premium 
Income Last Year as Compared 
With £22,447 in 1936 
The Aviation & General Insurance Co. 
of London, which was formed three and 
a half years ago, had a premium income 
ast year of £30,227 of which £6,510 were 
the premiums in the personal accident 
division. The premium income of the 

company was £22,447 in 1936. 

Participating offices in the company 
are the Alliance, Atlas, Economic, Em- 
ployers Liability, Guardian, Legal & Gen- 
eral, Northern, Norwich Union, Pearl, 
Prudential, Royal Exchange, Yorkshire 
and two Lloyd’s firms. 





New Manitoba Sup’t 
Herbert Hunter has been appointed 
uperintendent of insurance of the Pro- 
vince of Manitoba. He succeeds Charles 
Heath, who retired from the post on 
July 15 after a long career of service, 
and in whose honor a testimonial dinner 
is recently given by insurance men of 


Winnipeg. 


CLARK SPECIAL FOR BUFFALO 

The Buffalo has appointed Edward A. 
Clark as special agent for Maine, Massa- 
chusetts, Rhode Island and Connecticut 

ith headquarters at 185 Church Street, 


New Haven. He entered insurance with 
the old General Adjustment Bureau in 
New York City and in 1922 went with 


the Home as special agent in Connecti- 
ut and Khode Island. For the last ten 
ears Mr. Clark has traveled Connecti- 


ut for the 


Rhode Island and the. Mer- 
ants 


REID SAN ANTONIO SPECIAL 

P. R. Reid, formerly with the Dallas 
fice of the Traders & General, has been 
appointed special agent for the San An- 
tonio, Tex., territory, succeeding S. E. 
Graves, transferred to Oklahoma City as 
executive special agent for Oklahoma and 
Kansas. 











NORTH STAR 


INSURANCE COMPANY 


90 JOHN STREET, NEW YORK 200 BUSH STREET, SAN FRANCISCO 





Items from Financial Statement of December 31, 1937: 


es = « es we ® 
a ee ae ae ee a ee 
Loss Reserve .... >. 

Premium Reserve ... . 


All Other Liabilities . . . 


Total Admitted Assets 


$ 600,000.00 
1,650,849.35 
223,539.42 
1,587,947.94 
56,735.37 


. . . 


$4, 119,072.08 


Securities carried at $374,922.21 are deposited 


in accordance with law. 
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Recent Bad Weather Stimulates 
Production of Rain Insurance 


vividly to the minds of many local agents GOOF O1 outdoor events which have 


possibilities of 
Eastern states many outdoor events and 
$5,000 Ac ain policy, premium $625, commis - 


$5,000 alidine 


and dozens of other events which 


up your rain supplies and call on 


ies, boards of directors i 


Tips on Selling Rain Insurance 


amount of money _ Remember that rain insurance does not 
vg bed al entertainments wl season will 
into thousands of 


American peoeple 


munity entertainment whether it be base In every case recommend the 
[ i 1 and most needed. 
moters and managers [ 
if tennis matches, baseball games, field days 


Be sure the hours picked are the « 


gamble in all open air events. 


Tells About Rain Insurance 


ured | as fr ainfs ill, 


mind us of Mark Twain’s statement that 


"iakated against. 
Hours covered must be consecutive and 


each period covered. 
Applications must be submitted at least 

seven days before i 
All business should be 

application furnished by this company 


a favor and performing submitted on the 


filled in on application blank. 
Premium must accompany application. 


of simplicity ie re 
ily understand the terms of the 


layman can eas- 
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EXCELSIOR DIRECTORS MEET 


Several Out-of-Town Agents at Syracuse 
for Quarterly Meeting; Cole and 
Hosmer Report 


\mong agents who attended the quar- 
terly directors’ meeting of the Excelsior 
at the home office in Syracuse, N. Y., 
Monday were Garrett T, Burd, Potts- 
ville, Pa.; Thomas J. Jones, Factory- 
ville, Pa.; Cady R. Morse, Bethel, Conn. ; 
Carroll P. Nead, Norwood, Mass.; Way- 
land S. Kerr, Painesville, O.; Harvey C. 
Kistler, Niles, O.; Leon W. Whitcomb, 
Nichols, N. Y., and Gilbert C. Deisseroth, 
Syracuse. 

Most of the agents brought their wives 
to Syracuse with them, and while the 
directors’ meeting was in session the 
wives visited the Onondaga Pottery in 
Syracuse to see how world famous “Syr 
acuse China” is made. Monday evening 
the visiting agents and their wives, as 
well as the officers, directors and field 
staff of the Excelsior, had a dinner at 
Drumlins Country Club just out of Syra- 
cuse, following an afternoon of golf. 

Reports of progress were presented at 
the directors’ mecting by Edwin J. Cole, 
chairman of the board, President Robert 
C. Hosmer, and by other officers of the 
company. 

TO MARRY G. F. FISKE 

Miss Virginia Mayo of Bridgeport, 
Conn., will be married next month to 
G. Farrington Fiske of Sherborn, Mass. 
Mr. Fiske, a graduate of the University 
of Michigan, is in the insurance business 
in Boston. He is also a Representative 
to the Massachusetts legislature and a 
vice-president of the Massachusetts Re- 
publican Club. His father, Henry G. 
Fiske, is prominent in fire protection 
work, Miss Mayo is a graduate of Mount 
Holyoke College where she also re- 
ceived her Master of Arts degree. She 
is now a graduate student at Radcliffe 
College. 


WILLIAM G. SMITH DIES 
William G. Smith, 68, an insurance ad- 
juster at Chicago for forty-five years, 

died recently after a brief illness. 


No policy is issued for a period of less 
than three consecutive hours. 

Use rain insurance information and ad 
vertising when sending out other mate- 
rial or letters to your clients. 





Iusurance Company td. 
O0 Juhu Street, New Bork 


A Large Company Doing an International 
Insurance Business. 
Located Throughout the World. 


Offices 


AUTOMOBILE 


HARRY G, CASPER 
United States Manager 
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MARINE 


BERT A, JOCHEN 
Asst, U. S, Manager 
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Virginia Firemen’s Tax Law 


To Be Tested in State Court 
The Virginia State Firemen’s 
ciation has decided to have the state 
law permitting municipalities to place 
a tax upon fire insurance premiums for 
the benefit of firemen tested in the 
courts. A ¥ case will be brought at 
Hampton. A decision to this effect was 
reached at the annual convention of 
the association held last week at Luray, 
\ccording to officials of the association, 
insurance companies are prote sting pay- 
ment of the tax. ; 
The test case will be brought to deter- 
inine validity of the act. The act, passed 
in 1934, sought to set up in incorporated 
towns which desired it a — fund 
for the benefit of injured and disabled 
firemen and for the relief of deceased 
firemen. Councils and the governing 
bodies of cities and towns having either 
a volunteer company or paid fire de- 
partment were authorized to collect an 
annual tax not exceeding $1 per $100 
of gross premiums, less _ reinsurance 
premiums. 


Asso- 


July Building Permits 
Largest in Over 7 Years 


\mong the permits issued last month 
were those for many large tenement 
house projects in the New York area, in- 
cluding those for the huge slum clear- 
ins program in the Borough of Queens. 
Th's resulted in a sharp rise in ‘volume 
of building permits for July, a month 
in which permits are usualiy dropping 
off from the Spring pei ak. 

The July permit figure for the 215 
cities regularly reporting to Dun & Brad- 
street, Inc. rose to $140,708.75, the 
largest aggregate in more than seven 
years, or since April, 1931, when permits 
totaled $152,000,000. The sum _ involved 
last month was 60.6% above the $87- 
636,427 for June, and 54.1% more than 
the $91,334,405 recorded in July, 1937. 

New York’s total went from $22,436,761 
for Tune to $72,966,921 in July, a gain 
of 225.2%, and contrasted with $16,426, 
736 in July last vear, or a rise of 344.2% 

Outside of New ‘York permits wer 
valued at $67.741,837 last month, as com- 
pared with $65,199,666 in the preceding 
month, an increase of 3.9%, but were 
9.6% less than the July, 1937, amount of 
$74.907,669. 

The sharp upward spurt in July per- 
mits lifted the aggregate for the first 
seven months of this year to $668,269,- 
204, as compared with $677,517,268 for 
the same 1937 period. This represented 
a loss of only 1.4%, as against a drop of 
10.0% shown for the six month’s com- 
parison. The New York total for the 
seven months amounted to $249,156,101, 
in contrast with $153,942.319 last year, 
ceiving an increase of 61.9% 


CANADIAN FIRE LOSSES 

Fire losses in Canada continued heavy 
at $447,500 during the week ended Au- 
eust 10. The figure compares with the 
serious loss recorded for the previous 
week of $1,072,700 and more than quad- 
ruples the total of $102,680 for the cor- 
responding week of last year. Ware- 
house and plant conflagrations contrib- 
uted, with seasonal barn fires at a hig oh 
estimate. Losses in Canada since Janu- 
ary 5 total $10,864,475, which shows 4 
considerable gain when compared with 
$9,147,725 for the same period of 1937. 

NEED NOT FILE N..d, N. J. RETURN 

E. M. Griggs, assistant general counsel 
for the National Board of Fire Under- 
writers, has advised that it is not age 
sary for insurance companies to file 
return this vear under the New ome 
franchise tax (Ch. 25, Laws of 1937) 
“The companies are exempt from this 
tax,” Mr. Griggs writes. “A return 
was required in 1937 by the Corporation 
Division of the New Jersey Tax ‘Depart- 
ment for the purpose of identifying the 
companies and of establishing the exemp- 
tion. This having been done, further 
returns are not necessary unless the 
companies should be so advised by the 
New Jersey Tax Department.” 
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Ayres 


Outlines “Headaches” In 


Financing of Insurance Premiums 


An outline of the difficulties associated 
with insurance premium financing, from 
the standpoint of banks which have not 
heretofore engaged in this business, 1s 
presented by Milan V. Ayres, secretary 
and analyst of the National Association 
f Sales Finance C ompanies, in an article 
published in the July issue of Banking. 
Sume of the points made by Mr. Ayres, 
directed to Mas se considering engaging 
in premium financing, are as follows: 
If there were only one type of insur- 
ance to be financed, it would perhaps be 
true that any finance company or bank 
fficer could learn in a day or two to pass 
intelligently upon all applications for in- 
surance financing. There are, however, 
a great variety of types, such as fire, 
windstorm, boiler explosion, public lia- 
bility, employers’ liability, and the group 
ff automobile risks including fire, theft, 
collision, liability for death and injury, 
and property damage liability, In some 
f these types the amount of the pre- 
mium is not definitely determinable at 
the time the policy is written, but is 
based upon periodical audit during the 
life of the policy, so that it is possible 
that at date of cancellation there may 
be no return to be paid by the insur- 
ance company. Thus the man to pass 
n applications needs to be somewhat of 
an insurance expert. 


Office Routine 


In connection with the 
cialization of this field, 
resume of the essential office routine 
would be of interest. The following 
procedures reflect the operations of the 
major companies in the field and are, in 
our considered opinion, absolutely fun- 
damental if the premium financing in- 
stitution is to be operated soundly: 

First: The policy to be financed must 
be examined and compared with the 
premium finance contract, to determine, 
among other things: 


extreme spe- 
no doubt a brief 


(a) That it is a type of policy on which 
return premium will be paid in the 
event of cancellation. 

(b) Whether it is a type of policy on 

which premium is subject to adjust- 

ment after audit and on which the 
return premium is contingent. 

Whether policy is in the name of 

two or more persons jointly, where- 

as the contract is signed by but one 
of the parties. 

Whether the policy contains a mort- 

gage clause which might result in 

the finance company finding itself 
without a collectible return  pre- 
mium in the event of serious loss. 

Coupon Book to Assured 
Second: Some form of acknowledg- 
ment must be sent the insured inform- 
ing him when and how payments are to 
be made. Most companies have found 
it desirable to supply a coupon book. 


(c 


(\ 


Third : The insurance agent must be 
advised, 
Fourth: Insurance company must be 
advised. 
Fifth: Premium must be remitted to 


the agent, or to the insurance com- 
pany, depending on advice from the in- 


‘urance company. 
Rg wal The account must be set up on 
the books and provision made for col- 


lection of monthly instalments. 
Seventh: Insured and agent must be 
advised of delinquencies. 
Eighth: Insured and agent 
Notified on cancellation. 
ieevinth: Return premium must be col- 
ected on cancelled policies. 

_ If this detail is followed closely there 

little possibility of serious loss, al- 
though there are regularly small losses. 


must be 


recedent has pretty well established a 
payment which covers the 


7 down 


short rate earned premium for thirty 
days. As a practical matter, however, 
it is not possible to cancel the policy 
in less than forty-five days, with the re- 
sult that if the insurance company can- 
cels short rate, which it is privileged 
to do, a small loss is sustained on all 
business cancelled in the early stages. 

The principal reason for a large num- 
ber of cancellations is the fact that a 
large proportion of the people applying 
for this accommodation are those hav- 
ing inadequate resources or bad paying 
habits. To a large extent they repre- 
sent the accounts which the agents have 
found in the past to be slow pay. They 
also include persons or concerns on the 
verge of bankruptcy, who because of 
that condition are willing to pay extra 
for the privilege of postponing all pos- 
sible payments. 

As to volume, it seems that the aver- 
age contract is so small, despite the fact 
that a contract is occasionally received 
that amounts to several thousand dollars 
and tends to raise the average, that a 
finance company must operate over con- 
siderable territory to get an appreciable 
volume of business. 


Present Rates Inadequate 


Last, and most important, among the 
deterrents to this business, is inadequate 


rates. The prevailing rates are entirely 
out of line with the fixed cost of han- 
dling transactions. One company re- 
ports that the average service charge 


per contract in 1937 was $3.20 whereas 


their pure cost of handling a contract 
(exclusive of interest on borrowed 
money, etc.) was $2.11. Despite the 


fact that this company does have a mini- 
mum charge, it is not sufficiently high 
to cover actual handling cost, with the 
result that it is estimated they take a 
loss on 40% of the contracts handled; 
but they must handle this 40% to get 
the remaining 60% on which they make 
their profit. 

Several organizations have attempted 
to handle this business on a 6% inter- 
est basis although it is quite obvious 


that a business cannot be _ profitably 
handled at that rate when the average 
contract is $77.73 unless a_ substantial 


minimum service charge is applied. For 
instance, to use round numbers, if the 
advance made by the financing company 
is $80, to be repaid in eight monthly in- 
stalments of $10 each, interest at 6% 
per annum on the monthly balances will 
amount to $1.80, or 31 cents less than a 
pure handling cost of $2.11. 
Essentials for Success 

Of course a bank can do this type of 
financing, just as it can do any other 
type, if it will set up the right kind of 
organization and follow correct practices. 
The fact, however, that a number of 
sales finance companies have embarked 
on the business as a side line and after- 
ward have abandoned it, should be < 
warning that it may not turn out to be z 
wholly satisfactory or profitable activity. 

It seems that only those companies 
have remained in the business whose 
plan of operation has embodied the fol- 
lowing points: 

First: An organization trained to fol- 
low completely the previously detailed 
steps which comprise the irreducible 
minimum of office work, if accounts are 
to be given proper attention and the 
security behind each contract protected. 

Second: A sufficient volume of busi- 
ness available to reduce the aggregate 
handling cost to a low figure per con- 


> > 


tract somewhat below their minimum 
charges. 
Third: An adequate minimum charge. 


Otherwise unseen losses resulting from 
handling accounts at Jess than cost un- 
dermined the structure from within. 











BLAME OWNERS FOR INO LOSS 
British Inquiry Finds Shifting of Zinc 
Concentrates Caused Sinking 
of Vessel 
The British Steamship Navigation Co., 
owners of the steamer Ino, have beei 


held blameworthy as a result of the 
Board of Trade Inquiry into the loss 
of the vessel, concluded at Bristol. 


The Ino (1,270 tons gross) had traded 
for thirty-eight years between Bristol 
and the Continent. She was on her last 
voyage for her owners when she sank 
in the North Sea on November 15 last. 

G. St. Clair Pilcher, K.C., wreck com- 
missioner, said the court found the 
to be due to the shifting of the vessel’s 
cargo of zinc concentrates, thus causing 
a list to port which eventually became 
so serious that the master and crew were 
obliged to abandon the ship. 

The court found that the shifting of 
the zinc concentrates and consequent loss 


loss 


of the vessel was due to the default of 
the owners, in that through their re- 
sponsible officers they failed to cause 


any proper steps to be taken to prevent 
the zinc concentrates from shifting. The 
master of the Ino was completely exon- 
erated from blame. 

The court ordered the company to pay 
£100 to the Board of Trade on account 
of the expenses of the inquiry. 


British Selling Insurance 
Covering Sports Equipment 


An insurance plan has recently been 
introduced in Great Britain to cover 
clothes and sporting equipment while at 
any club in the United Kingdom or Ire- 
land and while in transit to and from. 
The risks insured are fire, theft, or acci- 
dental damage or loss, but excluding 
damage occurring in course of play or 
use. For property valued up to $50 the 
premium is the equivalent of 8 cents; 
up to $75, premium $1.25; up to $125, 
premium $1.86; up to $250, premium 
$2.50. 

Claims not exceeding $2.50 are not cov- 
ered by the policy. It is believed that 
this form of insurance will prove useful 
to those indulging in golf, tennis, cricket 
or any other sport, especially when their 
activities call for a certain amount of 
traveling saeell one club to another. 


Standardize Tests For 
Welded Pressure Vessels 


It has been felt by British engineer- 
ing insurance offices that the construc- 
tion of steam boilers and pressure ves- 
sels by metallic arc welding, which is 
now coming into general favor, calls 
for the adoption of a defined standard 
of tests. With this object in view the 
Associated Offices Technical Committee, 
representing five engineering insurance 
offices, has issued a “Schedule of exami- 
nations and tests during construction 
and upon completion of metallic arc 
welded drums for steam generating 
units and steam receivers.” 

The issue of the specification was de- 
liberately delayed until such a time as, in 
the opinion of the companies, the neces- 
sary exper‘mental work had been been 
translated into a sound standard method 
of production. 





DIES IN LIVERPOOL 


The death has occurred in Liverpool 
of Arthur Davenport Holland at the age 
of 78. Mr. Holland was deputy chair- 
man of the State Assurance and a direc- 
tor of the Liverpool & London Plate 
Glass Insurance Co. He was a pariner 
of Wolstenholme & Holland, cotton 
brokers. 





GENERAL EXCHANGE PREMIUMS 


For the first six months of 1938 the 
General Exchange Insurance Corp., in- 
surance subsidiary of General Motors, 
reports premium income of $10,147,977, 
compared with $15,547,520 during the 
same period of last year, reflecting the 
tremendous decline in the sale of new 
automobiles. 
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BOSTON INSURANCE COURSES 


Library Ass’n to Give Fire, Casualty, 
Surety and Inland Marine Courses 
This Fall and Winter 
The Insurance Library Association of 
Boston is preparing to offer evening 
classes during the coming Fall and Win- 

ter as follows: 
In fire insurance, 


units 1 and 3 of parts 
II and III of the 


Insurance Institute 
Course. This will include the standard 
policy, policy clauses and forms, and 
fire insurance adjustments; building con- 
struction; common fire hazards, chemi- 
cal fire hazards, electrical fire hazards, 
and the woodworking, metal and textile 
industries. Lectures will be given on 
Friday evenings from 6:10 to 8:20 be 
ginning early in October. 

Part I of the casualty 
given on Tuesday evenings from 6:10 
to 7:15. This will include an introduc 
tory outline of casualty insurance, casu- 
alty insurance carriers, organization of 
carriers, state supervision, cooperative 
organizations, rate making, business pro- 
duction, underwriting, reinsurance, claim 
adjustment, inspection engineering, casu- 
alty statistics and casualty accounting. 

Part II of the suretyship course will 
be given, if a sufficient number enroll, 
on Tuesday evenings from 7:20 to 8:20. 
The subjects covered will include fun- 
damental principles, public official and 
fiduciary bonds, judicial bonds, claims, 
construction contract bonds, completion 
and lien bonds, license, permit and fran- 
chise bonds, U. S. Government surety 
bonds, depository bonds and miscellane- 
ous and related bonds 

Plans are being developed for a some- 
what more extensive course in inland 
marine than has been possible the last 
few years. This course will be open to 
students qualifying for the fire insurance 
certificate of the Institute, at a reduced 
rate. 


course will be 


British Personalities 
\rthur S, Rogers, 
the London & 
‘ lected a 


Marine. 


general manager of 
Lancashire, has ibe 
director of the Standard 


Lond a director of 
London insurance bro- 
has died at the age of 78 


Ernest Samuel 
Bray Gibb & Co., 
kers, 





Sir Percy Mackinnon is one of the ten 
members of the Royal Commission ap- 
pointed to investigate conditions in th« 


West Indies. Sir Percy is a member 
of the Committee of Lloyd’s,.of which 
he has been five times chairman. He 
first entered Lloyd’s under his father, 


who was an underwriter, and in 1895 be- 
came an underwriting member on _ his 


own account. He was elected to the 
committee in 1918. 
Colonel John Sandeman Allen, M. P., 


well known Lloyd’s underwriter, has 
been chosen as one of the committee of 
four appointed by the Leverhulme Trust 
to conduct an inquiry in West Africa. 


Colonel Allen is a son of the late Sir 
John Sandeman Allen, former chairman 
of the Liverpool Salvage Association. 


The objects of the inquiry are to report 
on conditions generally in the West 
African colonies, the status and standard 
of life of the natives population and the 
improvement thereof, the production of 
food and other materials and the in- 
crease thereof, and in particular certain 
problems in respect of the development 
of agricultural, pastoral and forestry re- 
sources. 


ATTRACTIVE NEW SALES FOLDER 


The Automobile and Standard Fire of 
Hartford have made available to agents 
a new and attractive advertising sales 
folder. Designed to pave the way for 
personal calls on the subject of personal 
effects insurance, the folder by means 
of simple but effective die-cutting and 
folding, looks like a miniature Glad- 
Stone bag ready to go places. <A _ busi- 
ness reply card for the convenience of 
prospects who desire to obtain more 
information is an integral part of the 
folder. 
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Texas Governor Guns 
For State Fund Plan 


COLLEGE MAN PREPARING WAY 


Questionnaire Sent to Employers Framed 
to Develop Demand for Compensa- 
tion System Change 
men in Dallas be- 


Casualty insurance 


lieve that definite threat of a state 
fund for workmen’s compensation has 
arisen because of a survey now being 
conducted in behalf of Governor James 
V. Allred by Professor Karl E, Ashburn 
of Texas Technological College, who has 
been commissioned a _ deputy state 
auditor. 

The casualty men see the threat be- 
cause of the highly provocative ques- 


tions asked by the professor in a ques- 
tionnaire sent to about 300 leading em- 
ployers of the state. In these questions, 
the probability of state fund legislation 
is definitely indicated though Professor 
Ashburn denies that this is his inten- 
tion. He insists that he is only seek- 
ing information on the subject so that 
he can make a complete report to the 
governor, 


Creating State Fund Complex 


The professor sent his questionnaire 
with a letter on stationery of the In- 
dustrial Accident Board, and asked that 
replies be sent to him in care of the 
board. Members of the board deny any 
knowledge of the questionnaire ard in 
sist that their stationery was turned 


over to the professor only because of 
their desire to cooperate with him. 

Following are the most pointed ques- 
tions: 

“Are you satisfied with the present 
system under which you subscribe to a 
policy of workmen’s accident insurance 
with a private insurance company? Give 
reasons. 

“If it could be proved that a state 
workmen’s compensation insurance sys- 
tem could furnish you with the same 
insurance protection at less cost te you, 
would you favor such a state system? 
Give reasons. 

“Would you be in favor of a state 
system exclusively, or would you be 
in favor of the state carrying work- 
men’s compensation in competition with 
private insurance companies? Give 
reasons, 

Finality of Board Rulings 

“Would you as an employer be in favor 
of the award of the Industrial Accident 
Board being made final, and no appeal 
taken from the board award to the dis- 


trict courts if it could be proved to 
you that this step would greatly cut 
down your premium rating, due to the 


fact that it would do away with exorbi- 
tant court costs, attorney fees, and in the 
payment of nuisance claims, all of which 
come out of the pocket of the employer ? 


Give reasons. 
“Would you be in favor of making 
some occupational diseases compensable 


in Texas? 

“Would you be in favor of employers’ 
self-insurance of employes, supervised by 
the Industrial Accident Board? 

“What suggestions do you have for the 
improvement of the existing workmen’s 
compensation insurance set-up in Texas? 

“You are, of course, aware of the fact 
that Texas has no effective safety laws 
covering industry in Texas, thus result- 
ing in increased injuries and premium 
rates. List several safety rules which in 
your opinion should be incorporated in 
the laws of Texas covering your own 
occupation.” 

The professor obtained his names from 
the Insurance Department, which also 
had been governor to 


asked by the 


Law’s Demands Tax 
Operations of Fund 


REPORT ON OHIO MONOPOLY 





Investment Earnings Decline While 
Claim Cost Increases; Facilities 
of Office Inadequate 


Woodward & Fondiller, New York con- 
sultine actuaries, have made an audit of 
affairs of the Ohio State Insurance Fund, 
which writes all the workmen’s compen- 
sation in that state. The balance sheet 
for December 31, 1937, shows assets of 
$55,702,909 of which bonds amount to 
$48,728,277 and cash $3,313,752. Claim 
reserve amounts to $47,893,276 and sur- 
plus $4,340,435. The 1937 earned premium 
was $20,531,783. This premium carried 
no loading for expense, hence is equiv- 
alent to approximately $30,000,000. 

Claim Costs Increase 

The actuaries comment as follows on 
increased claim cost: “The average cost 
of claims increased 6% in 1937, compen- 
sation costs 7%, medical costs 4%. These 
and other increases required higher claim 
reserves. The cost of claims on accidents 
of former years continued to develop an 
increased cost trend. The extensive re- 
vival of old claims and the tendency of 
many to encourage claimants to assert 
claims for benefits beyond a normal pe- 
riod commensurate with the severity of 


the injury, are substantial contributing 
factors. The increase in litigated cases 
is likewise adding to the cost. The 


activity of these cases develops an ac- 
companying increasing medical cost. 

“As a result of the activities of many 
persons in behalf of claimants and ac- 
companying increased litigation, work- 
men’s compensation benefits have been 
extended to include impairments due to 
non-occupational injuries and diseases, 
old age, unemployment and economic 
causes, thus being applied to disabilities 
emanating from sources never contem- 
plated when the law was enacted. 

“The general decline in returns on in- 
vestment securities has reflected a sub- 
stantial decline in the interest earnings 
of the Ohio Fund. As the interest 1s 
used toward the payment of benefits it 
necessarily follows that a decline in in- 
terest earnings must be made up from 
premium receipts. 

Inadequate Facilities 


nature of industrial operations 
has vastly changed in the last twenty 
years. Payroll auditing, premium col- 
lection and claim procedure have been 
made more complex by numerous ainend- 
ments to the law and through judicial in- 
terpretation. The resources and _ facilt- 
ties providing for the administration of 
the law have not kept pace with this 
great perplexity and with the increased 
volume of work 

“The insufficient provision for audit of 
payroll returns of employers and for the 
inspection of their establishments for 
proper rating, gives an Opportunity for 
the unscrupulous to benefit at the ex- 
pense of other employers. The coopera- 
tion of the public, employers and labor 
should be secured to assure that ade- 
quate facilities are available for the ad- 
ministration of the Fund.” 


“The 


cooperate, but no list was ae ” the 
Department and the professor refuses to 
divulge the names. The Texas Associa- 
tion of Insurance Agents has brought 
the matter to the attention of its mem- 
bers and has asked them to discuss the 
questionnaire with all of their leading 
employers of labor in order to acquaint 
them with the danger of a state fund, It 
has been revealed that the response by 
the employers has been meager. 
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Group A. & H. Provisions 
Outlined in New S. 66.35 


NEW YORK LAW RECODIFICATION 

Cos. Have Until August 25 to Submit 

Changes; Provisions Conform to Those 
Approved at Quebec Meeting 


Accident and health writing companies 


doing business in New York State have 
before them for consideration the rec- 
ommendation of the New York Insur- 


ance Department for standard provisions 
of Group or blanket accident and health 
policies as outlined in Section 66.35 of 
the proposed insurance law _ revision 
which, substantially rewritten, is con- 
tained in supplement No. 2 to the second 
draft of this revision. In advising the 
companies of these standard provisions 
R. Foster Piper, chairman, joint legis- 
iative committee for the recodification 
of the insurance law, urged that any 
memoranda in reference thereto must 
be filed with the Insurance Department 
and his committee not later than August 
25 in order to receive consideration. 
The provisions, highspotted below, sub- 
stantially conform to the recommenda- 
tions of the Group accident and health 
committee of the National Association 
of Insurance Commissioners, as adopted 
at its Quebec meeting in June. This 
means that any policy complying with 
the New York requirements can also 
comply with the commissioners’ form. 
More Favorable to Policyholders 

Section 66.35 starts off with the gen- 
eral statement that no policy of Group 
or blanket A, & H. insurance or accident 
and health insurance and no certificate 
thereunder shall, except as provided in 
subsection 4, be issued or delivered in 
New York State unless the policy con- 
tains in substance each and all of the 
provisions set forth in this section. Such 
provisions, in the opinion of the Insur- 
ance Superintendent, are more favorable 
to the holders of such policies and cer- 
tificates. 

It is stipulated that no statement made 
by the applicant for insurance shall avoid 
the insurance or reduce benefits there- 
under unless contained in the written 
application which he signs. Nor has an 
agent authority to change the policy or 
to waive any of its provisions, and no 
change in the policy shall be valid unless 
approved by an officer of the insured and 
evidenced by endorsement. All state- 
ments contained in any such application 
for insurance shall be deemed represen- 
tations and not warranties. 

It is further provided that all new 
employes or new members in the groups 
or classes eligible for such insurance 
must be added to such groups or classes 
for which they are respectively eligible. 
All premiums shall be handled by the 
employer of the persons insured or by 
a designated person acting on behalf of 
the association or group insured, to the 
insurer on or before the date due or 
within the specified grace period. The 

(Continued on Page 34) 


New York Hospitals 
Reject Arbitration Plan 


OPPOSE SENIOR | “ON BED RATE 


Comp. Rating Board wand Sienna Argued 
That Ins. Cos. Shouldn’t Pay More 
Than $4.50 wally on Comp. Cases 
John H. Hayes, president of the Hos- 
pital Association of New York State, 
rejected this week in a lively exchange 
of views the demand of Leon S. Senior, 
general manager of the Compensation 
Insurance Rating Board, that the city’s 
voluntary hospitals’ bed rate of $5.50 
a day for compensation cases be arbi- 

trated. 

Mr. Hayes, who is superintendent of 
the Lenox Hill Hospital, said the hos- 
pitals knew that the $5.50 rate was “an 


average, fair rate” and held there was 
no need for arbitration. Mr. Senior 
had replied to a letter sent by 


Claude W. Munger, president of the 
Greater New York Hospital Association, 
to Governor Lehman, urging an investi- 
gation of charges that the insurance 
companies were “chiseling” on hospital 
bills 

Mr. Hayes in his statement referred 
to Mr. Senior’s recommendation that “if 
there is to be a fixed rate (for hospital 
care of injured workmen) we believe 
that some impartial tribunal or arbiter 
should be allowed to determine what 
that rate should be”; and the suggestion 
that the disputed $1 per day—the dif- 
ference between the hospital charge of 
$5.50 and the amount of $4.50 which in- 
surance companies want to pay—be 
placed in escrow in the meantime. In 
response Mr, Hayes said: 

No Need for Arbitration 

“Hospitals know their costs as well as 
insurance companies. Where is the 
need for arbitration? Can costs be ar- 
bitrated? Hospitals have a difficult 
time in meeting costs, and in many hos- 
pitals the per day rate of $5.50 for com- 
pensation cases results in a loss. : 

“We want competition among hosp!- 
tals for compensation cases eliminated, 
and we know that $5.50 per day is an 
average, fair rate for all hospitals. We 
want to be able to continue to give the 
best care to these patients without using 
part of the now dwindling philanthropic 
gifts to meet the expense which industry 
pays for its premiums to compensation 
insurance companies. 

“Is this too much to ask?” 


White Sulphur Program 

The White Sulphur program for the 
annual casualty-surety convention, SeP- 
tember 19-22, is shaping up. A formal 
address will be delivered by U. S. Sen- 
ator Joseph C. O'Mahoney Pa Wyo- 
ming and informal talks by the follow- 
ing insurance commissioners: Julian 0! 
Alabama, president of the commissioners 
association; Pink of New York; Black- 
all of Connecticut ; Gough of New Jer- 
sey; Palmer of Illinois and Harrington 
of Massachusetts. 
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Danger of Carbon 
Monoxide Reduced 


TRAVELERS HAS NEW DETECTOR 





(onstruction Simple and Cost of Opera- 
tion Small; Those Interested 


Can Make Own Tests 





Invention of a device for detecting 
mesence and quantity of the frequently 
tal carbon monoxide gas in the at- 
sosphere has been announced and 
lmonstrated by J. B. Ficklen, chemical 
engineer for the Travelers. Simple in 
onstruction and principle, and almost 
negligible in cost, the device enables 
anyone with slight mechanical knowl- 
age to make his own tests. 

The menace of carbon monoxide has 
ng been recognized in the operation 
f commercial motor vehicles, factories 
md garages. Headaches and _ fatigue 
sult from the presence of the gas in 
mall quantities, and death from the 
ager concentrations. A number of 
aysterious accidents have been attrib- 
ited to the direct effects of this dead- 
y gas. 

‘According to Mr. Ficklen, the small 
ost and simplification of a heretofore 
stly and complicated method of detect- 
ng carbon monoxide will make it pos- 
ible for motor transportation companies, 
factories and garages to do their own 
esting at regular intervals. 

The Travelers will follow its usual 
policy of making the specifications and 
nstructions available to anyone inter- 
ested in promoting the safety and wel- 
fare of those who might be exposed to 
langer by carbon monoxide. 


ARRESTED 





COMPANY MEN 


Charged With Violation of California 
State Bar Act Restricting Opera- 
tions of Adjusters 


The battle of the bar and the ad- 
justers, which supposedly was halted by 
2 truce called at Cleveland, July 26, 
vith a compromise plan of settlement 
alopted, broke out again in Los 
\ngeles August 4 when R. H. Jenkins, 
California general agent of the Trinity- 
Universal Insurance Co., and H. F. 
Harris, claims department head of the 
company in California, were arrested 
na warrant charging them with viola- 
tion of Section 49 of the California 
tate bar act, 
Trinity Universal to Fight Suit 

The Trinity Universal of Dallas plans 
lo oppose vigorously the suit brought 
against R. H. Jenkins, its general agent, 
and H. F. Harris, the adjuster. R. H. 
Ritter, home office assistant secretary 
and claim department head, declared that 
the complaint against these men had 
arisen over the simple writing of letters 
by Mr. Harris in pursuance of the com- 
pany’s rights under subrogation claims. 
The men were acting wholly in behalf 
f the company in line of their regular 
luties, he said, and that no fee was 
nvolved in the matters and that it was 
not their intention to enter into the 
general practice of law. The matter 
will be handled by the company’s coun- 
‘el in California, and no one from the 
nome office is planning to attend the 
trial, 

nthe complaint, issued by Assistant 
ity Attorney Donald M. Redwine, on 
request of the state bar committee on 
inauthorized practice of law, after re- 
‘ting their names and their connec- 
lions, says that they “offered to adjust 
re Settle legal differences to which 
mney were not parties, between persons 
involved in collisions out of which al- 
ged causes of action at law arose; 
Nvestigated collisions for the purpose 
of establishing liability of the parties 
thereto and of enabling themselves to 
cuss and argue legal rights and disa- 
bilities in the course of presenting 
tlaims and negotiating the settlement 
thereof; gave legal advice and counsel 


Tespectine such claims.” 

It is alleged that the Jenkins agency, 
ne of the largest non-board independ- 
tnt agencies in Los Angeles, operated 


NOVEL AUTO BRAKE TESTER 


Ocean Accident Sends Policyholders De- 
vice to Help Eliminate Highway Acci- 
dents; Goes on Front Door Window 

The Ocean Accident & Guarantee is 
sending to all of its policyholders a de- 
vice which it calls the One Minute 
3rake Tester, which the company be- 
lieves will help eliminate highway acci- 
dents. The tester, mounted on heavy 
cardboard, is attached to the front seat 
window on the driver’s side by means 
of a suction cup. A steel ball, center 
of interest in making the test, should 
be in position exactly over an arrow. 
The driver moves along at normal speed 
on a level dry street, applies his brakes 
with a gradually increasing firm pres- 
sure, and if they are efficient the ball 
will drop into an upper pocket fitted 
into the cardboard frame. Says the 
Ocean: “No side-sway or steering whee! 
pull should be noticeable when stopping. 
If there is any, or if ball does not reach 
upper pocket, brakes need immediate at- 
tention.” 


Late Casualty News 

Insurance Commissioner Bowles of Vir- 
ginia met with counsel for a number of 
casualty companies this week who are 
planning to test the validity of the new 
Virginia act (House Bill 151). Most 
objectionable feature of this act is the 
clause barring resident agents from giv- 
ing brokers more than 50% of the com- 
mission on policies countersigned by 
them, The companies hoped to reach 
an agreement with Mr. Bowles permit- 
ting the test case to be brought in a 
Federal court. Counsel included O. R. 
Beckwith, Aetna; R. N. Caverly, F. & C.; 
A. J. Lilly, Maryland; Ray Murphy, As- 
sociation of C. & S. Executives. 

* * ca 

E. F. Corsi, chairman, committee on 
social welfare, New York Constitutional 
Convention, urged his Republican col- 
leagues this week to support an amend- 
ment which will reinsert the word “sick- 
ness” in his proposal empowering legis- 
lature to set up a state operated unem- 
ployment, health and old age insurance 
system. “Sickness” was removed from 
the proposal by a note of 61 to 60, and 
in so doing, said Mr. Corsi, the com- 
mittee of the whole eliminated the vital 
feature of his program. 


an adjusting unit of its own and, in 
violation of the bar act, issued letters 
demanding reimbursement under sub- 
rogation, from assureds involved in acci- 
dents. 

The particular case on which the legal 
action has been taken is one involving 
a claim of approximately $80. 





WILLIAM G. MACKEY DEAD 

William G. Mackey, who was with the 
New York office of the Maryland Casu- 
alty for twelve years as production man- 
ager up until August, 1934, and then with 
the general agency of Bischoff, Cook & 
Clark for a time, passed away in Ocean 
Grove, N. J., last Friday at the age of 60. 


Most Important Fidelity -Surety 
Bond Decisions of 1937 Listed 


During the conference held by the msur- 
ance law section of the American Bar 
Association in Cleveland last month, J. 
Harry Schisler, assistant claim manager 
Fidelity & Deposit, and chairman of the 
committee on fidelity and surety insurance 
law, submitted as part of his report a list 
of outstanding court decisions rendered 
during 1937 on questions of law pertaining 
to fidelity and surety insurance. This list 
of cases, with a brief statement of the 
question of law involved in each, follows: 


General Classification 


Fidelity & Deposit Co. vs. Pink, 82 L. 
Ed, 200. Standard form of reinsurance 
agreement construed as indemnity against 
loss. Not liability. 

McNair vs. Knott, 82 L. Ed. 246. 
National bank’s pledge of assets to secure 
deposit of public funds, though un- 
authorized at the time, is validated by 
subsequent passage of statute empower- 
ing national bank to give such security. 


City of Fort Worth vs. McCamey, 
93 F. (2d) 964 Texas. Distinguishing 
McNair vs. Knott, supra, where bank 


had failed prior to enactment of statute. 
Laverty vs. Cochrane, 271 N. W. 354 


Nebr. State bonding act held unconsti- 
tutional. 
United States Fidelity & Guaranty 


vs. Jones, 87 Fed. (2d) 346 Texas. In- 
demnity agreement. Conclusive evidence 
clause. Surety may compromise claim 
against it without notice or consent of 
indemnitor, and without requesting in- 
demnitor to defend suit. 

Sears, Roebuck & Co. vs, Ninth Ave., 
9 N. E. 20 N. Y. Judgment against 
principal not binding on surety unless 
latter expressly makes his liability de- 
pend on event of litigation and agrees 
to abide by result. 

Fidelity & Casualty vs. Farmers Na- 
tional Bank, 9 N. E. (2) 833 N. Y. Sub- 
rogation—Surety on city treasurer’s bond, 
after paying loss due to treasurer’s de- 
fault, may recover from bank which per- 
mitted treasurer to withdraw funds in 
violation of city charter, though bank 
did not knowingly participate in con- 
version, 

Colby vs. Riggs National Bank, 92 
Fed. (2) 183 D. C. Liability of bank 
for participation in breach of trust by 


fiduciary—uniform fiduciaries act con- 
strued. 

Dugas vs. American Surety, 81 L. 
Ed. 548. Federal interpleader statute 


(28 U. S. C. A—Sec. 41) Federal court 
may enjoin suit in state court against 
surety on appeal bond where judgment 
appealed from has been extinguished by 
a decree in interpleader suit. 

American Surety vs. Cunningham, 275 
N. W. 1 Minn. Indemnity bond for 
lost instrument. Law pertaining to 
stock transfer. 

American Surety vs. Baldwin, 90 Fed. 
(2) 708 Ind. Surety’s rights against na- 
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tional bank based on illegal deposit by 

public officer—trustee ex maleficio—no 

priority unless funds of bank augmented. 
Fidelity Bond Cases 

American Employers vs. Franklin S. & 
L. Co., 89 Fed. (2) 224 Ga. Where 
directors of corporation declared divi- 
dends on basis of false reports sub- 
mitted by president of corporation— 
held no loss for which surety on presi- 
dent’s bond could be held. 

Hall vs. Aetna Casualty & Surety, 89 
Fed. (2) 88 N. Y. Surety on bank 
cashier’s bond not released because 
cashier in applying for bond made false 
statements to surety. 

Degener vs. Hartford A. & I., 92 Fed. 
(2) 959 Pa. Blanket bond held to cover 
only loss of tangible property. Held not 
to cover consequential loss. 

Hartford Accident & Indemnity vs. 
Swedish Methodist Aid Assn., 92 Fed. 
(2) 649 Ill. Superseded suretyship rider 
construed. 

Harris vs. Indemnity Ins. Co. of North 
America, 92 Fed. (2) 459 N. Y. Brok- 
ers’ blanket bond. Trading exclusion 
clause construed. 

Lindsey vs. Standard Accident, 173 
So. 53, Ala. Blanket bond. No third 
party liability. 

J. A. Rudy & Sons vs. Fidelity & 
Casualty, 103 S. W. (2) 257 Ky. Pro-: 
vision in bond limiting time for making 
claim held valid. 

Mortgage Brokerage Co. vs. Mills, 67 
Pac. (2) 68 Colo. Bond not liable for 
loss caused by bad judgment, absent 
dishonesty. 

Cohen vs. Lincoln Savings Bank, 10 
te E. (2) 457 N. Y. Forgery—imposter 
rule. 

State ex rel. Hundley vs. Jay, 10 N. E. 
(2) 737 Ind. Wilful misapplication and 
wrongful abstraction construed. 


Contract Bond Decisions 


Morley Construction Co. vs. Maryland 
Casualty, 81 L. Ed. 323; 90 Fed. (2) 
976 Mo. Government contract. Rights 
of surety in retained percentage. Remedy 
against principal. Exoneration. 


Martin vs. National Surety, 81 L Ed. 
521; 300 U. S. 588. Government con- 
tract. Rights of surety in retained per- 
centage. Equitable lien on fund. 

Morganthau vs. Fidelity & Deposit, 
94 Fed. (2) 632. Government contract. 
Surety’s rights to enjoin payment of 
retained percentage. Equitable _ lien. 


Procedure. 

U. S. Fidelity & Guaranty vs. U. S. 
U. S. Court of Claims. Decided 12-6-37 
Government contract. Surety having 
paid claim of government under mistake 
of fact may recover in Court of Claims. 

City of Wauwatosa vs. Jacobus & 
Winding C. C. Co. 271 N. W. 23 Wis. 
Claim for failure of contractor to per- 
form. Effect of acceptance of work. 
Effect of approval by engineer in charge. 

Sioux City vs. Western Asphalt Pav- 
ing Corp., 271 N. W. 624 Iowa. Same. 

Massachusetts Bonding vs. J. H. 
Thompson Co., 8&8 Fed. (2) &25 Mo. 
Release of surety by changes in contract. 
Measure of damages on default. Dam- 
ages for failure to complete on time. 

Seaboard Surety Co. vs. Standard Ac- 
cident, 209 N. Y. S. 385 (Appeal pend- 
ing). Surety on subcontractor’s bond 
not liable to surety on general con- 
tractor’s bond for bills incurred by sub- 
contractor and paid by general con- 
tractor’s surety under Heard Act bond. 

Standard Accident vs. Powell, 58 Sup. 
Ct. Rep. 314. Railroad may recover un- 
paid freight charge from surety under 
Heard Act bond. 


Fiduciary and Public Official 


United States Fidelity & Guaranty vs. 
U. S., 91 Fed. (2) 848 Texas. Surety 
on bond of collector of customs not liable 
for loss caused by default of deputy 
collector. 

Howard vs. U. S., 87 Fed. (2) 243, 


(Continued on Page 34) 
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Traffic Situation 
And Criminal Code 


HOW LAW IS BEING DEVELOPED 


Des Moines Lawyer Says Either Com- 
pany Must Pay or Driver Must Take 
Some Responsibility 


Alexander M. Miller, Des Moines at 


American 


torney, addressing the 
Bar Association recently on some legal 
principles peculiar to automobile cases. 


the insurance com- 


traffic 


sought to show how 


pany fits into the picture of acci- 
dents and whether or not the develop- 
ment of principles which apply to insur 


ance companies are being developed with 
the idea of promoting safety and elimi- 
nating traffic accidents 

“The situation is this,” he said, “in 
the early insurance contracts we had 


policies of indemnity If the assured 
suffered a loss, the insurance company 
would indemnify. Now, it is not a mat 


ter of indemnity. Insurance is a_ third 
party beneficiary arrangement for the 
benefit of the injured person, not of the 
assured; and if you could establish there 


was a policy issued, and an injury oc- 
curred, then the person injured would 
be entitled to recover from the insur- 


ance company and should not be ham- 
pered by any defenses the company 
might have against the assured to whom 
they issued the policy 
Criminal Code and Traffic 

“The next step is to look at what we 
call this traffic situation, and the crimi- 
nal code. This year Towa repealed ail 
of its so-called motor vehicle laws and 
in lieu thereof enacted a motor vehick 
code which is said to have been pre- 
pared by the National Safety Council as 
an ideal set-up for motor vehicle law 
We have no quarrel with that arrange- 
ment. We acquiesce in fixing the stan- 
dard of care by statute, and that a vio- 
lation of the standard of care fixed by 
statute is negligence per se. The 4 
also provides that a violation of any of 
these provisions in fixing the standard 
misdemeanor and subject 
a fine of not more than 


cr ule 


of care is a 
to a penalty of 


$100. We also will acquiesce in the 
proposition that you cannot insure an 
individual against a crime, and yet here 


The 


com- 


is the situation that has developed 
automobile insurance company is 
pelled to stand the loss and pay the loss 
irrespective of what is in the policy, 
whether a policy has ever been issued 
or whether the assured is liable for a 
loss at all. The driver of the car is 
subject to only one risk that is, if 
he violates a law and he is caught and 
cannot ‘fix it’, he will pay a fine. We 
also say that it is reasonable that the 
fine should be not to exceed $100. 
National Safety Council Objective 
“Law has developed bv the enactment 
of statutes rather than through the judi- 
cial process. The one group that seems 
to be developing the statutory law is the 


and 


National Safety Council, and they de- 
velop statutory law with the idea of 
safety and the idea of eliminating ac- 
cidents. The only risk the driver has to 


yr not he will pay a fine 


+ 
tO 


face is whether « 
If he has insurance, he does not have 


worry about civil liability. He is not 
even interested. Many an assured feels 
that wav about it 


of two ways. Either 
eloped so that 
supposed to 


“We are going one 
the law is o ing to be dev 
the insurance company 1s 


pav the loss irrespective of the matt 
of negligence or liability on the part of 
the assured, or else we are going to fix 


some responsibility on the assured 
Effects of Legislation 


cannot do it by writing polictes 
legislature con 


“We 


That is true, because the 


easily write statutes and read the statutes 
into the policy whether it is in there or 
not lf we hould let the law develop 
that the insurance company pays th: 


loss irrespective of negligence or respon- 
sibility, and vou have a loss annually of 
$2 140).000.000, can we long continue bear 


ny the loss by private insurance con 


panies? On the other hand, if the driver 
has to assume a little responsibility, even 
if just $20 or $50, what will be the 






effect? We all know that you do not 
have to pay as high a premium for a 
deductible policy, as you do for general 
coverages. 

“What we are trying to do is promote 
safety, to avoid fraud and _ fictitious 
claims. This association is asked to con- 
tribute something in the way of guiding 
the development of the law. The law- 
yers are asked to take part in the matter 
of traffic control. Is it unreasonable for 
us to ask for some constructive develop- 
ment in the matter of who is going to 
bear the loss? Maybe this association 
could take the lead with the National 
Safety Council, and other groups that 
might want to join in, and try to de- 
velop a definite program.” , 


EDUCATION BOARD LIABILITY 


Now Required in New Jersey to Protect 
Teachers and Other Employes Against 
Loss Due to Injuries 

\ttention of New Jersey agents is 
called to the liability of boards of edu- 
cation toward their teachers and other 
employes in a bulletin from H. N. Hutch- 


inson, manager, American Surety and 
New York Casualty at Newark, who 
savs: 


“A new law in New Jersey creates an 
additional opportunity for insurance 
agents. Each board of education is re- 
quired to protect teachers and other 
employes against loss on account of any 
claim or suit for injuries sustained by 
any person, if the accident occurs while 
the teacher or emplove is acting in line 
of duty. Your board of education wili 
surely not want to carry this risk. The 
law authorizes them to buv insurance and 
any board not now carrying such insur- 
ance should arrange for it at once 

“The regular O. L. & T. policy as 
written for the board will be extended 
to include this protection for teachers 
and staff members without additional 
premium. Tf you have such policies now 
in force, they should be endorsed ac- 
cordingly.” 


AUTO PREMIUM DEPOSIT 


Plan to Make Safe Driver Reward 
Acceptable in Kentucky by Intro- 
duction of Refund Principle 

\ hearing will be held in Frankfort, 
Ky., by Director of Insurance Goodpaster, 
regarding the proposal of the casualty 
and surety companies relative to a new 
safe driver reward program. The com- 
pany interests plan to make a new filing 
under which the insurance premium 
would be known as a “deposit premium,” 


with the right of a refund from = such 
deposit, if the driver should be en- 
titled to it as a result of a good driv- 


ing record. 


UNUSUAL ACCIDENT CASES 

Several interesting accident claims have 
been settled by the United States F. & 
G. One of the most unusual was filed 
by a woman as a result of a broken arm 
sustained while resisting an ardent suitor. 
The company paid $180 in the case. An- 
other claim settled was for $26964 as a 
result of poisoning brought about by a 
scorpion bite. In another case, $175 was 
paid for injuries received when a fold- 
ing bed fell. Another claimant received 


$192.84 because of an infected foot 
brought about by a shoe that rubbed 
\ sleep-walker, who fell and broke a 


bone, was paid $147.50 
ant collected $100 as a 
burns received while 
the oven 


\nother claim 
result of grease 
taking a roast from 
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Recent Court Decisions 
- Compiled by John Simpson oneal 


Author, “The Law Relating to Automobile Insurance” 


Cancellation Before Recovery 
From Injuries 

An insured against accident settled 
with the Connecticut General Life for 
a lump sum of $2,000, executing a general 
release to the company for any further 
liability growing out of the accident. 
About a month later the company served 
written notice of cancellation of the 
policy on the insured and tendered to 
him a refund of the unearned premium, 
which was accepted without objection or 
protest. Insured then tried to get other 
accident insurance but failed. Shortly 
after the cancellation, insured, still suf- 
fering from the injuries the claim for 
which had been settled, was again in 
jured, sustaining a fractured ankle. 

Three weeks later for the first time 
the insured claimed in a letter to the 
company through his attorney that the 
cancellation was ineffective prior to a 
complete recovery from the first injuries 
\ controversy was submitted to the New 
York Appellate Division on an agreed 
statement of facts. The Appellate Divi- 
sion directed judgment for the company, 
Friedman v. Connecticut General Life, 
251 App. Div. 292, 296 N. Y. S. 146. 

The Court of Appeals long ago held 
that where, as here, a policy contained 
a broad provision for its cancellation at 
the company’s option, the latter might 
cancel without any cause.  Plaintiff’s 
second accident was not imminent, much 
less foreseeable, at the time of the can 


cellation 
* * & 


Forgery by Using Printed Signature 

The Seventh Circuit Court of Appeals 
holds, Quick Service Box Co. Inc., v. St 
Paul Mercury Indemnity, 95 F. 2d. 15, 
that the effectuation of the signature 
of the drawer, a corporate employer, by 
utilization of such employer’s printed 
signature on checks, and the addition of 
the unauthorized signature of the em 
ploye with an intent to defraud, consti- 
tuted a publication of a false signature. 
Such a forgery of the signature of the 
insured employer, it was held, came with- 
in a blanket forgery bond indemnifying 
such employer against loss through for- 


gery. Judgment for insured in an action 
on the bond in the Federal District 
Court for Eastern Wisconsin was af 
firmed. 


* * * 


Public Liability Policy “On or 
About” Premises 

The Minnesota Supreme Court holds, 
Hultonist vy. Novak (Ocean Accident & 
Guarantee Corp., Garnishee), 278 N. W 
524, that a public _ liability policy 
covering legal liability for injuries sus- 
tained as a result of an accident cccur- 
ring “on or about” a “gasoline and oil 
supply station” does not cover damages 
resulting from an accident occurring on 
private premises two blocks away. Nor 
does liability follow from a_ statement 
in the exclusionary provisions denying 
liability for accidents due to the use 
elsewhere than on the premises of a 
product distributed by the insured “un- 
less such * * * product and the distribu- 
tion thereof is specifically described ii 
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the declarations and a premium proyj 
therefor.” 

The accident involved was a peculiar 
one. A boy, 11 years old, went, with a 
younger friend, to the insured’s filling 
station and bought a penny’s worth of 
gasoline to clean a tricycle. The attend- 
ant gave him about a quart which was 
put in a coffee can, In leaving the sta- 
tion some of the gasoline was spilled on 
the boy’s trousers. They took the gaso- 
line to a house two blocks away. There 
the boy spilled some more gasoline on 
himself, and, as it was getting dark, lit 
a match to see what had happened, This 
ignited the vapor from the gasoline. The 
fire spread to the boy’s clothing, and he 
was badly burned. His mother brought 
actions against the insured who default- 
ed. On the judgments recovered garnish- 
ment suits were brought against the 
insurance company, which was held not 
liable. 


led 


e * -& 


Change of Occupation 
The Ninth Circuit Court of Appeals, 
Funk v. Aetna Life, 95 F. 2d. 38 held 
that an accident insured’s change of oc- 
cupation to a more hazardous risk, fron: 
tool checker with office and _ traveling 
duties to oil well pumper, authorized the 
reduction of liability under standard pol- 
icy provisions to the lower indemnity for 
the new occupation, The fact that in- 
sured died accidentally while fishing did 
not, it was held, make the insurer liable 
for more than the indemnity provided 
for the more hazardous — occupation. 
Judgment for plaintiff for lower indem- 
nity in the Federal District Court for 

Southern California was affirmed. 


SWEARS FALSELY TO KEEP JOB 


Verdicts Totaling $10,500 Set Aside on 
Discovery of Perjury; Liability 
Insurance Involved 

In the case of Barchan versus Clarkson 
Holding Corp., Justice Mitchell May, in 
the Supreme Court of New York, set 
aside verdicts for $8,500 in favor of Mrs. 
Anna Barchan and $2,000 for her hus- 
band in their suit against the holding 
company, owners of an apartment house 
in Brooklyn. This was done on_ the 
cround that perjury had been committed 
at the trial. 

Former Assistant District Attorney 
Ralph K. Jacobs, as counsel for the 
Jankers Indemnity, which issued a lia- 
bility policy to the company, brought 
the proceeding to set the verdicts aside 
and produced testimony from Wilfred A. 
White, former employe of the company, 
that he had deliberately testified falsely 
at the trial. 

He was anxious to keep his job, he 
said, and therefore swore falsely that 
Mrs. Barchan’s fall down stairs was 
caused by soap that had been left on one 
of the marble steps by Carl Clausen, 4 
porter. He swore at the trial he saw 
the soap after the accident when he in- 
spected the stairs. He even described 
that he saw heel “skid marks” in the 
soap. He later admitted it was all um 
true. 

Clausen gave statements to Mrs. Bar- 
chan’s lawyers before the trial about 
soap on the steps, but when he was 
called as a witness by Mr. Jacobs he 
swore that he had not washed the steps 
at all on the morning that Mrs. Barcham 
met with the accident. Her husband, 
George, was superintendent of the apart- 
ment building at the time of the accident. 


NAMED NEW JERSEY CHAIRMAN 


Foosaner of Newark has 


Samuel J. ; 
anc 


been appointed chairman of the life 
accident insurance committee of the '™ 
surance section of the New Jersey State 
Bar Association. 
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(laim Man’s Increased 
Importance Is Stressed 


AT CON’TL CASUALTY GATHERING 





125 Adjusters Stimulated by Cornelius 
and Tuchbreiter Messages; Also 
Papers on Timely Subjects 
More than 125 eleian adjusters, investi- 
ators and trial attorneys for the Con- 
finental Casualty, representing all parts 
ff the United States, attended the fif- 
teenth annual claim convention held at 
Chicago, August 11 and 12. Matters per- 
taining to claim cases were discussed. 
Opening day’s sessions were given over 
to prepared papers, with the second day 
jevoted to group conferences at whic h 


} discussions were held on specific sub- 
jects. r , 
Opening the convention, Presiden: 


Martin P. Cornelius, who inaugurated 
these conventions and has been the open- 
ng speaker at every one held to date, 
reviewed the company’s operating activ- 
ity in the past year. He said that 1937 
came up to all hopes and expectation 
and expressed the belief that 1938 will 
prove to be equally as good or better. 
Executive Vice-President Roy ‘Tuch- 
breiter in his remarks referred to team- 
work rather than individual stardom as 
the chief feature in the company’s suc 
cess. On the matter of the Continentai’s 
resignation from the National Bureau of 
Casualty & Surety Underwriters because 
f differences over the safe driver re- 
vard plan, Mr. Tuchbreiter said that 
the company’s action was 
it were to continue its position as an 
agency company. He hoped that the 
Continental may soon again be a mem- 
ber of the Bureau. 
The convention was in charge of 
Joseph G. Bill, general attorney, wh: 
called attention to the increasing im- 
portance with which companies are look- 
ing on claim departments. The depart- 
ment, he said, used to be at the tail 
end, now it is in the forefront. 

Formal Papers on Timely Subjects 


A history of the occupational discase 
problem was covered in a paper by Har- 


Id N. Rose, assistant secretary in 
charge of casualty and compensation 
underwriting. 

I. Robert Zuger, Duluth attorney, 


“Investigation and its Relation 
to Trial of Cases,” gave particular atten- 
tion to automobile cases. He urged in- 
vestigators and claim agents to regard 
every accident report as a potential law 
suit. 

In his paper “The 
tion of the Federal 
ment Statute to 


talking on 


Practical Applica- 
Declaratory Judg- 
Casualty Insurance 
Cases,” Attorney Frank X. Cull, Cleve- 
land, declared it was one of the most 
important pieces of legislation from an 
insurance standpoint that has been en- 


acted in recent years. Mr. Cull ex- 
plained that the statute makes it pos- 
sible for casualty insurance companies 


to go into court for an opinion as to 
their responsibility in a case outside the 
‘laim suit itself. 

E. Dean Alexander, of Detroit, urged 
that stenographic reports be taken from 
witnesses as soon after the accident has 
curred as is possible. Mr. Alexander’s 
paper was entitled “Investigation of 
Compensation Claims; Trial of Com- 
pensation Claims; and Subrogation.” 

William O. Reeder, St. Louis, in a 
paper which discussed “What the Claim 
Man Must Know; Treatment of O. L. & 
T. and C. & M. P. L. Claims” declared 
it was of the utmost importance that 
complete information dealing with all 
sides of the case be placed in the attor- 
ney’s hands. Too often, he said, in- 
vestigators neglect to obtain the facts 
os might be harmful to the company’s 
side. 


P. E. WELDON TO NEW ORLEANS 

A Weldon, formerly of Monroe, 
4, and representative of the Continen- 
tal Cas sualty there since 1931, has been 
made city manager in the New Orleans 
branch office. He will concentrate on 
development of disability business. 
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To Weigh Cunniiuns hin 


Ins. at Canadian Convention 


A feature of the approaching confer- 
ence of the Superintendents of Insur- 
ance of Canada, which takes place in 
Victoria, British Columbia, August 22 
to 25, will be the talk of H. H. Earie, 
Commissioner of Insurance of Salem, 
Oregon. Mr. Earle is to speak of 
“State versus Federal Control of Insur- 
ance.” Compulsory automobile insurance 
will also be a lively topic of discus 


sion. The approach will be as_ to 
whether it is desirable. Some years ago 
the whole question was examined by 
Mr. Justice Hodgins, whose report to 
the Ontario government was followed by 
the framing of financial responsibility 
laws, it was felt that the requirements 
of the situation were met as well as 
could be at that time. Now, however, 
these concerned are ready to examine 
any constructive suggestions. 


Another phase of automobile insurance 
which is likely to be discussed is exclu- 
sion from liability in an owner’s form 
of automobile insurance. The Canadians 
will consider the protection of an em- 
ployer when an employe driving his own 
car or that of his employer meets with 
an accident causing injury to a relative 
of his own. If the employe is the owner 
of the car the employer can obtain a 
non-ownership contingent liability policy, 
but if the employer is the owner he can- 


not under existing forms protect him- 
self. The insurer (the insurance com- 
pany) is prohibited under the insurance 


act in certain provinces from giving 
protection. 


him 


U. S. F. & G. HOST TO LAWYERS 


J. Kemp Bartlett, Sr., Presided at Balti- 
more Affair; New Commercial 
Law Section Created 
The United States F. & G. was host 
at a luncheon in Baltimore to about 
150 legal representatives of the company 
attending the recent annual meeting of 
the American Bar Association in Cleve- 
land. J. Kemp Bartlett, Sr., vice-presi- 
dent of the company, presided and the 
arrangements for the affair were made 
by William E. Moore, manager of the 
attorneys list department. J. Kemp Bart- 
lett, Jr., was elected a member of the 
board of counsel of the new section 
formed to be known as the Commercial 


Law Section. Announcement also has 
been made that the Law List committee 
of the American Bar Association has 
approved the attorneys list of the 
LS. FL. & G. 

F. & D. DAM. BONDS 
Hansen lnpoundiog oo Calls for 


Large Performance and Payment 
Suretyship Contracts 
an $800,000 bid bond 
by the Fidelity & Deposit, the Guy 

Atkinson Co., San Francisco, was the 
low bidder among seven submitted for 
the construction of the Hansen Dam in 
the Big Tujunga Wash. 

The bond was written in the San 
Francisco office of the F. & D. and will 
be replaced by a regular performance 
and payment bond, when the contract 
is awarded. The performance bond will 
be for $2,844,209 and the payment bond 
for $2,500,000. The rate on the bond 
will be $12.90 for the first $2,500,000, 
$12.36 for the next $2,500,000 and $11.83 
for the remainder. 


SHASTA. DAM BOND SIGNED 

Final signatures have been attached to 
the $36,000,000 bond for the Shasta Darn 
job by representatives of the twenty-one 
companies on the risk. The proportions 
remain practically the same as indicated 


With 


written 


in the regional announcement of the 
bond, the only change of note being the 
final premium figure on the bond. This 
is $518,902. 
DIVIDEND DECLARED 
Directors of Continental Casualty Co 


of Chicago have declared the regular 30 
cent dividend, payable September 15 to 
shareholders of record August 15. 
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A Consistent 


BALTIMORE - 





Policy — 


0A nu insurance company’s service to agents can take 
no more useful form than writing their business year in 
and year out. Some companies oscillate between extreme 
underwriting liberality and ultra-conservatism. 
times they seek new business aggressively: when profit 
margins dwindle, they restrict writings severely. 
New Amsterdam has avoided sharp changes of policy. 
Thus its writings for the lowest volume year of the last 
ten were seven percent less than its average annual 
writings during the ten years. 
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Casualty Literature 
Growing in Volume 


NUMBER OF AUTHORS IS LARGE 


Institute of 
Many 


Syllabus of Insurance 
America Lists Bibliography; 

Required Readings 
growing literature on 
casualty insurance is 
in the suggested reading for 
the casualty courses of the 
Institute of America which 


the sub- 
illustrated 
students in 
Insurance 
start the 


_ The 
ject of 


week of October 31. In the first year of 
the casualty branch the textbook fur- 
oiehes students 7 “Casualty Insurance 


Principals” by G. Michelbacher. The 


textbook ‘ntiahius ‘for the second year 
is “Casualty Insurance” by C. A. Kulp. 
The textbook for the third year is 
“Casualty Insurance” by C. J. Crobaugh 


and A. E. Redding. 
readings in a large 
books. 

The 


There are required 
number of other 


authors and _ their 
the present 
bibliography : 


names of the 
books will give an idea of 
size of casualty insurance 


S. B. Ackerman—Insurance. 


S. B. Ackerman—Practice of Work- 
men’s Compensation Insurance. 

J. A. Appleman—Automobile Liability 
Insurance. 

Association of Casualty and Surety 
Executives—Automobile Liability Secur- 
ity Laws. 

Association of Casualty and Surety 


Executives: Digest of Workmen’s Com- 
pensation Laws. 

T. N. Bartlett — Workmen’s 
eon Legislation, 
sease 

R: ek H. Blanchard— 
Compensation Insurance. 

S. R. Brittingham—The Claim 
and His Work. 

E. W. Cady—The Law of Insurance. 

Casualty Actuarial Society—Proceed- 


Com- 
Occupational Di- 
—Liability and 


Agent 


ings. 
B. D. Cole—Autobiography of a Suc- 
cessful Insurance Agency. 


Committee to Study Compensation for 
Automobile Accidents. 


Martin P. Cornelius Accidental 


Means. 

C. J. Crobaugh and A. E. Redding 
Casualty Insurance. 

L. A. De Blois—Industry Safety Or- 
ganization. 

R. Leighton Foster—Automobile Lia- 
bility Security Laws of the U. S. and 
Canada. 

P. H. French—The Automobile Com 
pensation Plan. 

Mrs. R. W. Goldberg—Occupational 


Relation to Compensation 


Insurance 


Diseases in 
“sg pg 


. Hale—The Liability of Automo- 
bile C sers for Personal Injury. 
H. W. Heinrich—Industrial Accident 


Prevention. 
C. W. Hobbs—The National 
of Compensation Insurance. 
S. S. Huebner—Property 
R. S. Hull—Casualty 
counting. 
Insurance Library Association of Bos- 
ton—Lectures on Casualty Insurance. 
Insurance Society of New York—Lec- 
tures on Insurance. 
C. A. Kulp—Casualty 
J. W. Longnecker and 
ing—Advertising Property 


Council 


Insurance 
Insurance Ac- 


Insurance. 
A. W. Spauld- 
Insurance. 


S. W. McCart—Adjustment of Auto- 
mobile Accident Claims. 

J. H. Magee—General Insurance 

G. F. Michelbacher and T. M. Nial 


Workmen’s Compensation Insurance 
H. Mowbray—Insurance. 


E. W. Patterson—Essentials of Insur- 
ance Law. 

F. H. Rees—Investigator’s and Ad- 
juster’s Handbook. 

Robert Riegel and H. J. Loman—Insurance 
Principles and Practices. 

Ambrose Ryder—Automobile Insurance 

E. W. Sawyer—Automobile Liability Insur 
ance. 

H. D. Sayer—Recent Developments in Occu 
pational Disease Legislation and Administration 

Armand Sommer—Manual of Accident and 
Health Insurance, 

L.. B. Soper—Study Outline of Accident and 
Health Insurance. 

H. P. Stellwagen—The Fundamentals of Auto 


mobile Rate Making, 
*. G, Turner—Automobile 
Law. 


New Yor 


Liability Insurance 


C. F. Vielle—Sprinkler Leakage Insurance 
and Water Damage Insurance 

The following _ bibliogrz ap hy = about 
Surety Insurance is also given in the 


syllabus of the Insurance Institute of 


\merica from many of which there are 
required readings. 

Hale Anderson—The Public Official Proble 

Hale Anderson and W. Bates Revaiealian 

H. W. Arant—Cases on the Law of Surety 
ship and Guaranty. 

bk. CC. Arnold—Outlines of Suretyship and 
Guaranty, 

F jach—The A.B.C. of the Contract 
Bond, 

C. Brodsky—The Basis and Aim of Dis 


honesty 


Insurance. 
M. C, Campbell—Cases of Suretyship 
R. S. Hart—Elements of Fidelity Bonds 
S. Ll. Langmaid—Cases of Suretyship 
E. C. Lunt—Bankers and Brokers Blanket 
sonds. 
E. C. Lunt—Surety Agents’ Guide. 
E. C. Lunt—Surety Bonds 
l., E, Mackall—The Principles of Surety Un 


derwriting. 
E. McKell—The Production of Public Of- 
ficial and Federal Official Bonds. 


Henry Nichols—Bankers and Brokers Blanket 
Jonds. 

H. S. Pettit and Allen Caruthers—Fidelity 
and Surety Bond Digest. 

A, A. Stearns—The Law of Suretyship 

G, E, Summerhayes and E, E, Wells—Fidelity 
Bonds. . 
R. W. Towner—The Future of Corporate 
Suretyship. 

P. L. Wellener—Public Official and Deposi 
tory Bonds. 

lhe courses of the Insurance Institute 


to class students 
centers through 


of America are available 
in the larger insurance 
local insurance societies, but for those 
who do not live in places where the 
can take advantage of the work 
the correspondence courses been 
planned, 


Cc lass 
have 


DIVIDEND INCREASED 
New Amsterdam Casualty has declare 
a dividend of 32% cents a share on the 
capital stock, payable October 1 to stock 
holders of record September 15, The 
dividend is an increase of 2% cents a 
share over that of April 1, 1938 


AGENT INJURED BY AUTO 


1. Walker DeHaven, district agent 
Indianapolis for the State Auto Ins 
ance, and a companion were injured 


seriously when struck by an automobil 
in Chatham, Ont, One of Mr. DeHaven’s 
legs was crushed and almost severed, 
it was reported.» They were struck by 
an Ontario surgeon as they talked wit 
three other Indianapolis men who had 
been with them on a fishing expedition 
Mrs. DeHaven, who was vacationing at 
Lake Wawasee, left immediately for 
Chatham. 
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On the Production “Firing Line” 








U. S. F. & G, Offers Agents New 
Helps for Writing Auto Insurance 


Containing what is termed “ammuni- 
tion for the production of more automo- 
bile insurance,” a helpful sales kit has 
been prepared by the United States F. 
& G. for the use of all its agents. Philip 
F. Lee, vice-president and agency direc- 
tor, is sending out the kit, which is en- 
titled “Automobile Premium Builders.” 

The “ammunition” is contained in a 
folder equipped with a pocket to hold the 
various pieces, keeping them all together 
in convenient form, 

One of the outstanding enclosures 1s 
a smaller kit, also containing a pocket, 
known as “sales resistance ammunition 
for production of automobile insurance.” 
It iists ten objections often heard and 


arguments with which they are to be 
overcome. Each of these is set forth 
on a separate sheet contained in the 


pocket. The agency and development de 
partment says that credit for the ma- 
terial is due to the company’s agents, 
brokers and field men, who have con- 
tributed their experience for the benefit 
of all 

Objections Listed 


The objections the individual sheets 
are designed to overcome are as follows: 
I can’t afford it. I don’t own anything. 
I drive only occasionally. I never had an 
accident. I am insured in a cut-rate 
company. I drive carefully, and if I ever 
have an accident, it will probably be 
with a reckless or careless driver. Two 
or three years ago, I carried automobile 
insurance and on one occasion was in- 
volved in an accident but could not get 


World Series Tickets As 
Bonus for A. & H. Business 


To stimulate its production during the 
Summer the metropolitan branch office 


of the Mutual Benefit Health & Acci 
dent is offering a reserved seat to a 
World Series baseball game to each 


broker or agent writing and paying for 
ten acceptable applications between July 
15 and September 1, and two reserved 
seats if twenty acceptable applications 
are turned in. Business. will count 
whether sold annually or quarterly, but 
the first premium on each application 
must be $12.50 or more to qualify in the 
bonus count. If New York teams should 
not participate in the series tickets for 
a good football game will be substituted 


ANOTHER RECIPROCAL PASSES 
Receiver Appointed for Casualty Under- 
writers of Dallas After Depart- 
ment Finds Deficit 

Another Texas reciprocal, the third in 
less than five months, failed last week 
It was the Casualty Underwriters of 
Dallas, in point of premium income the 
second largest reciprocal in Texas. The 
receivership was brought in the district 
court at Austin on motion of the Texas 
attorney general when the Insurance De 


partment ascertained that there was a 
deficit of $234,000 in the association’s 
claim reserves. 

This is the first important repercus- 


sion thought to have been caused by the 
recent order of the Texas Insurance 
Commissioners that henceforth all 
casualty carriers must set up their com- 


pensation and liability reserves in ac- 
cordance with Schedule P 

Austin Moore, Dallas business man, 
was named receiver. The receivership 
also applies to the Underwriters Agency, 


the incorporated attorney-in-fact for the 
reciprocal, which was headed by R. A. 
Kennedy. 


adequate service. I drive carefully and 
slowly, never more than forty miles an 
hour in the open country. I use my car 
car exclusively to drive to business, 
which is a short distance. The premium 
is excessive because the insurance com- 
panies write this protection for any type 
f car owner, careless or not, I am con- 
scious of my responsibility and respect- 
ful of other persons’ rights, yet I must 
pay the same premium as the reckless 
driver. In fact, I am actually contributing 
to his insurance premium. 
“The American Tragedy” 

\ folder, “The American Tragedy,” is 
eraphically illustrated, telling a story in 
pictures of an automobile accident. It 
points out the constructive advice and 
counsel the company’s agents provide. 

It is stated that thousands of motor- 
ists do not know what the cash reward 
for safe driving means to them, although 
advertising of the plan has been exten- 
it became effective. One of 


sive since 
the pieces in the kit deals with this 
subject. 


Another enclosure is a quotation sheet 
showing every available form of private 
passenger automobile insurance. It is 
cited that submitting a complete pro- 
posal helps to sell complete coverage and 
the sheet included in the kit makes it 
easy for the agent to prepare such a 
proposal. It is available in two forms, 
for use in states which have ap- 
proved the safe driver reward plan, and 
the other in states in which the plan is 
not effective. The kit also contains a 
requisition sheet for the use of agents. 


one 





Maryland Casualty’s Plan 
The 
purchase and cancel debentures of thir- 


Maryland Casualty’s plan to re- 


mortgage companies, as indicated 
by its call for tenders last week on $23,- 
200,000 of the debentures, aroused con- 


tcen 


siderable interest in casualty insurance 
circles More than 10,000 investors are 
known to hold the securities. 


The companies on which figures are 
iven and the estimated liquidating value 


for the debentures are listed as follows: 

Per $100 

of Debs. 
American Debentures ..........cccccccee $35.05 
CaBeerR TORO cc ccs es 608 e078 0c0e 0 36.54 
Caroline Debestere: 160 cccsciccedescens 46.67 
Continental Dehenture ..........eeeee. 40.44 
( inental Investment Deb............- 72.67 
Franklin Debemture .6scccs vccvecvckves 30.09 
AONE DORON oc i ccccccacoricaces 34.746 
Patemien Cenees. Di Biesiccccvcssccdicassn 43.69 
ee 21.75 
Potomac Franklin Deb.......cccccccscee 52.82 
Potomac Maryland Dehb..............0¢. 97.88 
Potomac Realty Atlantic Deb........... 41.58 
Standard TBHP ciciccciccsecseses 70.78 


| G. White & Co. Inc.. New York; 
Baker. Watts & Co., Stein Bros. & Boyce 
and Colonial Bond and Share Corpora- 
tion, all of Baltimore, are acting as 


ents to receive tenders of the deben- 
tures 


MOTOR FATALITIES DECLINE 


\ccording to data compiled by the 
\etna Casualty & Surety automobile 
fatalities during the first six months of 
1938 in the thirty-six states in which 


statistics are available total 7,849, com- 
pared with 10,159 for the same period 
last year, a decrease of 23%. Of the 
thirty-six states included in the list only 
five showed an increase in the number 
of highway fatalities during the first six 
months of 1938 as compared with the 
same months of 1937. All the other states 
reported a decrease, 


Both Sides Win Counts 
In Lloyd’s Illinois Suit 


Litigants in the quo warranto proceed- 
ings by which seventeen domestic surety 
and casualty companies question the right 
of London Lloyd’s to transact business 
in Illinois are studying a ruling from 
Judge Victor Hemphill of Sangamon 
County circuit court which outlines plead- 
ings in the case. This ruling compels the 
plaintiffs to question the validity of a 
certificate of authority granted Lloyd’s 
some months ago by State Director of 
Insurance Ernest Palmer. 

The court upheld Lloyd’s attorneys on 
two of their thirteen defenses, saying it 
was sufficient for London Lloyd’s to show 
they had been granted the certificate, 
and authorizing the plaintiffs to file a 
replication questioning the certificate. 

To Lloyd’s objection that section 201 
of the Illinois insurance code provides 
for the manner in which they can be 
sued, Judge Hemphill said that was ap- 
plicable only to companies already doing 
business in Illinois and that “it should 
not be applied to the pending proceed- 
ing which challenges the initial right of 
the defendants to transact business in 
this state.” 

Lloyd’s had objected the proceeding 
would be a review of the acts of the 
Insurance Director Palmer, but the court 
held this was not the purpose of the 
proceeding, and “will not be permitted.’ 
The court also held quo warranto was a 
proper proceeding to test a certificate 
of authority, which, he held, is a fran- 
chise from the state. The court also re- 
fused to question the constitutionality of 
the quo warranto act. 

The judge did not indicate when 
further hearings on the essence of the 
case will be held. 


HEARING ON TRUCK INS. AUG. 24 


Order Fixing Rules Regulating New York 
Insurance Requirements Revoked 
Pending Receipt of Testimony 


The New York Public Service Com- 
mission has directed that a hearing be 
held in Albany August 24 for the purpose 
of receiving testimony upon which to fix 
rules and regulations containing insur- 
ance requirements for truck operators 
and brokers. The commission revoked 
a recently adopted order prescribing such 
rules and regulations in connection with 
its administration of the new law giving 
the commission jurisdiction over the 
transportation of property in motor ve- 
hicles after last July 1. It was decided 
that a hearing should be held and testi- 
mony received from truck drivers and 
brokers regarding insurance require- 
ments. The commission will prescribe 
new regulations for insurance upon the 
basis of the testimony submitted. 

The law divides all persons engaged in 
the public transportation of property into 
two classes, namely: common carriers 
and contract carriers. Each of these 
classes is further divided into three 
groups, namely: those who are operat- 
ing on February 1, 1938; those who 
started operations between February 1, 
1938, and July 1, 1938; those who pro- 
pose to engage in business after July 
1, 1938 


A. & H. Provisions 


(Continued from Page 30) 





conditions under which the insurer may 
decline to renew the policy are also 
provided for. 

_ Two provisions specify the length of 
time the insured may have in notifying 
his insurer of sickness or injury, and of 
claim for loss of time for disability. In 
both cases failure to give notice within 
such time “shall not invalidate nor re- 
duce any claim if it shall be shown not 
to have been reasonably possible to give 
such notice and that notice was given 
as soon as was reasonably possible.” 
_For the protection of the insurer the 
right and opportunity is given to exam- 
ine the insured when and so often as 


Lebby Gets Enlarged 
London Lloyd’s Powers 


BACK FROM EUROPEAN Trip 





Los Angeles A. & H. Specialist Likens 
Lloyd’s Operations to Our Stock Ex. 
changes; Saw Icebergs on Return 





W. E. Lebby, Los Angeles accident 
and health general agent, who has just 
returned from a European trip, obtained 
additional binding powers from Lloyd's 
of London while in England, and plans 
for the further development of (Cajj- 
fornia business for the Massachusetts 
Indemnity. 

In speaking of his trip, which by the 
way, was his first vacation trip in seven 
years, Mr. Lebby said his biggest thrill 
was watching the wheels go round at 
Lloyd’s in London. The operations of 
Lloyd’s he compared to that of American 
stock exchanges. Mr. Lebby said he was 
particularly fortunate in not hearing the 
Lutine bell ring. The major portion of 
the two weeks stay in London was spent 
with his London broker or at Lloyd's, 
with the result that his office has been 
granted the additional binding powers 

In Edinburgh Mr. Lebby visited the 
home office of the Century Insurance 
Co. Accompanied by his wife he also 
toured Belgium and France. He re- 
turned home on the Normandie, and for 
a highlight on the homeward voyage, 
sighted an iceberg the first one seen 


in those waters in seven years. As 
souvenirs of the visit to the British 
Isles, Mr. Lebby has a _ collection of 


English and Scottish policies. 





Court Decisions 
(Continued from Page 31) 
(Reversed 1-3-38), 58 S. C. 309. Trus- 
tee in bankruptcy who deposits bank- 
ruptcy funds in duly designated deposi- 
tory held liable for loss through bank 
failure if he has knowledge depository 

unsafe. 
Century Indemnity Co. vs, Maryland 


Casualty, 193 Atl. 221 N. H. Liability 
of successive sureties on bond of 
fiduciary. 

Knight vs. Fidelity & Casualty, 192 
S. E. 558 S Suit cannot be main- 


North Carolina. 

In Re: Stupack, 8 N. E. (2) 485 N. Y. 
Liability of guardian for loss through 
investment—guaranteed mortgage certi- 
ficates held proper investments for 
fiduciary under New York law. 

In Re: Carwither’s Estate, 194 Atl. 
743 Pa. Investment of trust funds, De- 
claratory judgment, 





it may reasonably require during the 
pendency of claim under the policy, a8 
well as the privilege to make an autopsy 
in case of death where not prohibited 
by law. yt 
With the insured’s interest in mind it 
is stipulated that all policy benefits other 
than benefits for loss of time will be 
payable not more than sixty days after 
receipt of proof, and that, subject to due 
proof of loss all accrued benefits pay- 
able under the policy for loss of time 
will be paid not later than at the expira- 
tion of each thirty day period during 
continuance of the period for which the 
insurer is liable. Any balance remaining 
unpaid at the end of such period wil 
be paid immediately upon receipt of such 
proof. 
Must File Rates With Superintendent 
The necessary Departmental supervision Ht 
assured by the provision that no policy sha 
be issued or delivered in this state unless 4 
schedule of its premium rates shall also have 
been filed with the Superintendent. Furthermore, 
any portion of any such policy, issued or deliv- 
ered in this state, “which purports, by reason 
of the circumstances under which a loss 
incurred, to reduce any benefits promised there: 
under to an amount less than that provided for 
the same loss occurring under ordinary circum 
stances, shall be printed, in such polic and in 
each certificate issued thereunder, in bold face 
type and with greater prominence than any other 
portion of the text of such pote, Al other 
exceptions of the policy shall be printed there 
and in the certificate with the same prominenc 


as the benefits to which they apply.” 
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